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For Volume Sales — 


for Customer Satisfaction — 
and for Greater Profits —in ’49 


Wherever introduced, Blatchford’s Calfadine is setting new sales records for alert feed dealers. 
It offers you volume sales and a larger potential market because 


— it’s not only a complete, scientifically prepared milk replacer but it also includes all needed 
supplementary nutrients in proper balance. 


—calves eat it readily .. . there’s no mixing or preparation required .. . no extra grain 
is needed to assure husky, profit-producing calves. 


—Calfadine is the modern feed for calves ... a milk replacer and a complete 
calf ration, both in the same sack. 


yy Stock Calfadine Now. Call your Blatchford distributor or write us today. 
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Plant Operators Prefer 


STRONG-SCOTT Equipment 


because of their 


SOUND FEATURES 


~STRONG-SCOTT 


Triple Action Dry Feed Mixer 


The perfect mixer for feeds or mashes. It will out-mix any 
other type and will deliver the mix without variation, speedily and 
with less h.p. Operators everywhere swear by this unit. It will pay 
you to get full information before you install any mixer. Write for it. 


STRONG-SCOTT 
Unit Molasses Feed Mixer 


that commands high prices. 


This unit is a money-maker for any feed plant. It 
produces a smooth, uniform product (free from molasses balls) 


It is roller bearing equipped and has an all steel frame 
structure for greater stability and life. Patented meter control 
permits any desired percentage of molasses to be rubbed into 
every bit of feed. Why not have us send you complete details? 


STRONG-SCOTT 
Pneumatic Attrition Mill 


After grinding the feed, this mill cools it and delivers it to the 
sack in perfect condition. 

It eliminates a fire hazard that might exist in ordinary installations 
by an accumulation of feed as no feed is left in the grinding chamber 
after this mill has been stopped. Better send for complete details 
NOW. 


Come To Headquarters For... 
SPOUTING—All Kinds, Standard or Special 
BELTING—All Kinds 


ELEVATOR HEADS and BOOTS—Wood, Iron or Steel 


Fvery thing Jor Every Mill, Elevator Representatives 
and Feed Plant FRED H. CHASE, OSHKOSH, WIS. 
‘She Strong -Scott Mfg Co. J. H. HARDERS, WINONA, MINN. 


4ll E. Howard St., Telephone 2549 
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Distributors of 


ATKINS & DURBROW 
standard Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Middlings base 


ATKINS & DURBROW 
Delux Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Farina base 


ATKINS & DURBROW 
Dry A 
3,000 A per gram 
1,362,000 A per pound 


ATKINS & DURBROW 
Dry A&D 
in practically any 
combination of potencies 


Fortified Sardine Oils 


GENERAL MILLS, INC. 
Arpro Wheat Germ Oil 


BARRETT DIVISION 
Allied Chemical & Dye Corp. 
Niacin 
SPERTI, INC. 
Brewer's Dried Yeast 


INCE we started our plan of supplying Vitamin Products to 

feed manufacturers—according to their needs—numbers of 
them have advised us that it has increased their profits—coming 
and going. 


To begin with, our new plan has enabled many manufacturers 
to cut feed costs by using the same high quality Vitamin Products, 
but with less expensive base materials. 


Then, by supplying exactly what his customer needs, at a price 
that was right for that need, their reputation for knowing what 
to do and how to do it has brought new customers. 

That is building business on a firm foundation. 


Why not investigate this service—now? 
Phone, wire, or write us today. 


ATKINS « DURBROW, 


165 JOHN STREET, NEW YORK 7, N. Y. 
CHICAGO MINNEAPOLIS KANSASCITY OMAHA DETROIT BOSTON 
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RECOGNIZED by dairymen 
—cattlemen—hogmen as a 
superior protein source. 
There are cheap gains and 
manurial value plus a prime 
conditioning factor in 
every bag of Minnesota 
Linseed Meal. Fast, efficient 
service for both carlot 
and l.c.l. orders. 


* 
Write.....Wire..... 


Phone for Quotation 


There’s an added 


Minnesota 
LINSEED MEAL 


100 L8S.NET 


34% PROT 


ue 
9.08 


32.08 
INSOLUBLE ASH 
LINSEED MEAL 


There’s a Duality difference..... 


INNESOTA LINSEED OIL COMPANY 


MINNEAPOLIS 15, MINNESOTA nal? MAIN 7371 


THE FEED BAG — February, 1949 


=. 
a ‘ 
» 
wi 
4 
4 
He 
= 
\ 
EIN 4 
- GUARANTEED AMALYSIS be 
wee 
ebe 


FOR POULTRY AND ANIMAL USE 


pay 


FOR POULTRY AND ANIMAL USE ste VITAMIN Dy IN 
cay 
VITAMIN A AND D3 
IN DRY CARRIER VITAMINS INC CHICAGO 21 ILL.U SA come 


COD LIVER OIL 


OF COD LIVER On ONS LIVER Ont 


VITAMINS. CHICAGO 21 A 


VITAMIN A ood 


virin YEARS OF EXPERIENCE 


Serving the Feed Industry. . . 


When you buy vitamins, it’s good to know the representative and 
the maker of those vitamins. Feed manufacturers rely on Rudy 
Eschenheimer because they know his 16 years’ experience in the 
feed trade . . . plus his reputation for quality products and fair 
dealing is of added value to them in meeting their vitamin needs. 


VITAMINS TO MEET YOUR NEEDS 
WITH GUARANTEED POTENCY .... 


The Vitamin A & D Concentrates and other basic vitamin products 
offered to the feed trade by Rudy Eschenheimer Company are 
‘iain ) manufactured by VITAMINS, Inc., Chicago . . . pioneer manu-. 
rmoultry _ facturers of vitamin concentrates. Every product is GUARAN- 
tion oy - ils; TEED on the label as to its potency. Prompt deliveries are assured 
Dry = at all times from warehouse stock in Kansas City, Mo., or direct 

Dry ; and et oe from Chicago Laboratories. 
D: 4 poultry: | — Check your vitamin needs today and write or phone for complete 
mires. They're free! information and prices! | 


Rudy Eschenheimer Co. | | 


P.O. Box 147, CHILLICOTHE, MO. 
Warehouse Stock in KANSAS CITY, MO 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


SEVEN DAYS 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 
Agricultural 
Chemistry, 
University of 
Missouri. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% MERCK (Not U.S.P.)— 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate) 
1.5%, Starch added 5%. 


MERCK & CO., Inc. 
Manufacturing Chemists 


Chicago, Ill. * Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. « St. Louis, Mo. © Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal * Toronto * Valleyfield 
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Fashions change... The wheel of fashion turns swiftly! What was “Oh so right” last year will 
be forsaken this season. For the world of style is notoriously fickle. 


Packaging fashions change, too!... But Percy Kent keeps right in step with the very latest in 
the fashion whirl.* And that’s why women, ever style-conscious, choose your product in the style- 
right Ken-Print Bag! 


Now, it’s Calico... *Grandma’s favorite material is back again with the newest in*new looks.” 
And in gaily-printed Ken-Print, Calico Bags by Percy Kent top the list as your customer’s print 
favorites. Ken-Print Calicoes are color-fast...and tightly woven to stop sifting loss. 
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* “Always Something New” 


PERCY KENT BRE COMPANY, INC. 


Buffalo Kansas City New York 
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This Year... Start ’Em Right 
on WAYNE Starting FEEDS... 


Experience proves the most vital time in the whole life-cycle of 
any class of poultry or livestock is the starting period. Here are 
the triple-tested Wayne Starting Feeds that help you be sure 
you are giving your young stock the strong start they deserve, 


Records on 1,524,660 chicks—in 5,046 flocks in 32 
states, under varying conditions . . . showed an aver- 
age ot 96.7% livability and 20.5 oz. of weight ... on 
only 2 Ibs. of Wayne Chick Starter. Aren't results like 
these what you want from your flock? 


New way to raise calves! Wean 36 hours atter birth 
—stop milk feeding in just 30 days—save up to 1,000 
Ibs. milk on each calf over old-fashioned whole milk 
feeding. Wayne Calf Starter, and Wayne Way of calf 
raising, can help you raise better calves at lower cost 


Pigs relish the rolled oats and other quality ingredi- 
ents in Wayne Pig Starter. Nutritious, palatable, eco- 
nomical . . . it fits them for fast gains—early market- 
topping finish. Feed straight from bag, from 2 weeks 
of age until 2 weeks after weaning. 

Every. year, more and more farmers are starting their pigs, 
calves, baby chicks and poults on the road to extra profits with 
Wayne “IQ” Starting Feeds. This year, start yours on Wayne. 


Ask your friendly Wayne Feed Dealer today about the proved 


fi 
= “VRKey Peaies that pay must put on pounds that pay—for Wayne Way to results and profits you want. 
I \ markets do not wait! A strong, fast start goes a long 


way toward a profitable finish. To start ‘em right, fee 
— Turkey Starter the Ist day and continue for 


Ly 


8 weeks. 
A 
TO 
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SALES-MINDED FEED DEALERS 


“Feature All Four—and You'll Sell More!” ... is the theme of the 
new, hard-hitting WAYNE Starting FEED Campaign for 1949. It’s 
helping Wayne Dealers everywhere get new customers—sell more to 
old customers. It’s a typical Wayne full-scale sales, advertising and 
merchandising drive to bring buyers to your store. Why not get these 
powerful campaigns working for you? It pays! Write now about 
possible dealership in your community. No obligation. Write today to: 


ALLIED MILLS, INC. 
Executive Offices: Chicago 4, Ill. Service Offices: Ft. Wayne 1, Ind. 


A 
Livestock 
£ Soy Is 
aM WAYNE FEEDS 
|| 
wvesroce 
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PAPPYS BEEN FED 
ON PAPROCO 


west coast condensed FISH SOLUBLES 


STABILIZED. This enables equal distribution throughout your feeds. 


WEST COAST SARDINES. Industry and university tests plus com- 
mercial feedings have proven that West Coast condensed fish solubles 
are better. 

LASSEN PROCESS. Impurities are precipitated under the Lassen 
Process, insuring maximum nutritional retention and keeping qualities. 
YEAR ’ROUND SUPPLY. A storage plant of 1,500,000 gallons 


Capacity assures an even 12-months’ supply. Available in drum and 
tank-car lots. 


for an assured year ’round supply ina 
convenient, easy-to-use form SPECIFY... 


Sea-Maid 
60-40 MIX 


Composed of 40% PAPROCO highest quality 
West Coast condensed fish solubles and 60% top 
quality alfalfa leaf and dehydrated meal — meas- 
ured and blended by a special process that insures 
outstanding results! Packed in 100-lb bags. 


James H. Seley & Co. 
7045S. SPRING ST., LOS ANGELES 14, CAL. 
write for complete descriptive booklet 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobers of... 
Feed Barley 
Melting Bartley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


Laboratory Protection For 


YOUR FORMULA NEEDS 


Rigid laboratory control over all FRUEN 
grain products assures you of uniformity 
and consistently high quality in your for- 
mula feeds . . . feeds that look better 
and sell better. 


FRUEN offers all laboratory-controlled products in 
straight or mixed cars at straight car prices. Order 
NOW—from the “Millers to the Feed Trade"... 


FRUEN MILLING CO. 


MINNEAPOLIS 5, MINNESOTA 


THE KIND OF SERVICE 
YOU CAN DEPEND UPON 


Ark Valley Alfalfa Mills are the kind of people who 
want to serve you—promptly as per your instructions. 
4 ,, Ark Valley can be depended upon to satisfy your 
every need. 


Let ARK VALLEY be your source for Dehydrated 
Alfalfa Meal . . . always uniform. Ask for quotations 
on 17% Blended with Guaranteed Vitamin "A" Con- 
tent ... or 17% old crop meal. ARK VALLEY Sun- 
cured Alfalfa Meal, 13% and 15% Protein... any 
grind you need. 


Hi-grade Baled Alfalfa Hay. 


THE ARK VALLEY ALFALFA MILLS, INC. 


MEMBER 
BPS 
Meat National Hay Association 
for Bener Feeds 
Grain & Feed Dealers National Assn. 


THE 
RIGHT 
VITAMIN 
SUPPLEMENTS 
FOR 

WELL- 
BALANCED 
FEEDS... 


WITH ADDED 
VITAMIN 


Laboratory controlled . . conveniently 
warehoused .. price commensurate 
with high quality. 


Whites, c's right 
Laboratories, | 


NEWARK NEW JERSEY, U.S.A,” 
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Faced with a peak demand for firm glossy pellets ... . hundreds of progressive millers everywhere are 
bagging new business and new profits through Sprout-Waldron Pelleting Systems. 


COMPLETE PELLETING 
NEEDS 


@ . . « consult Sprout-Waldron 


— From Buffalo, N. Y., the President of Verity Mills 
has this to say: 

“We are certainly pleased with the decision we made 
to purchase a Sprout-Waldron Pelleting System. Our 
customers are enthusiastic, too. They like the qual- 
ity and texture of pellets made on Sprout-Waldron 
equipment. For us, this means repeat business and 
many new, satisfied customers.” 


— From San Gabriel, Calif., Robert F. Ambler of Amb- 
ler Milling Company writes: 

“The Sprout-Waldron Simplex Pellet Mill has cut our 

pelleting costs to a minimum—all in the face of rising 

costs. Our production per h. p. is 60% higher than 

ever before. Costly and frequent breakdowns which 

we formerly considered a “necessary evil’ in pellet 


making, have been eliminated.” 


For complete pelleting equipment to suit 


22 Waldron Street 
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CHICK STARTER 


hick buyers will 
thank you for telling 
them how to get every- 
thing they need—fish 
solubles, vitamin oils, 
molasses, condensed 
buttermilk, riboflavin 
—‘‘sealed’’ right into 
the bag of Arcady 
EmulsifiedChickStarter. 
They’Ill never go back 
to shopping for dried- 
milk mashes or messy 


liquids when they learn how Arcady’s Exclusive 4-Step 
Process takes these vital ingredients in uncooked, liquid 
form; whips them into a creamy emulsion; absorbs the 


Poultry Program Book. 


A Feed and Feeding Program for Every Farm Need 


ARCADY FARMS 


MILLING COMPANY 


223 West Jackson, Chicago 6, Illinois 
el4e 


microscopic droplets in a Pre-Mix carrier; cure-dries 
at room temperature and blends with other ingre- 
dients into Arcady Emulsified Chick Starter—nature- 
dried, stable and full-strength whenever you sell it. 


Ask your Arcady Representative or write for special 
folder that explains exclusive EMULSIFIED process; Ar- 
cady Chick Starter circulars and posters and Complete 
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Chaos Today’s Farm Production 


Danger Lurks in Higher Parity and Support Prices 


@ THE farm problem affects every 
person in the country. It is so serious 
that, if not solve, it could break 
down our whole economy. 

I wonder if you all realize that 
grain prices today compared with a 
year ago have declined sharply, name- 
ly, wheat 25 per cent; corn, 53 per 
cent; oats, 54 per cent; and sorghums, 
58 per cent. 

This is partly due to the large grain 
stocks in all positions on Jan. 1, 1949 
compared with one year ago. The in- 
crease in wheat was 61,865,000 bu. 
(8 per cent); corn 1,044,904,000 bu 
(67 per cent); rye, 2,573,000 bu. 
(18 per cent); oats, 182,777,000 bu. 
(23 per cent); barley, 42,357,000 bu. 
(22% per cent); sorghums, 39,503,- 
000 bu. (87 per cent). 

The United States is not the only 
country that has been able to produce 
a record crop during 1948. European 
countries are working hard and are 
practically back on their prewar pro- 
duction. Accordingly, the Commodity 
Credit Corp. has not been able to ship 
as much of our grains to Europe, un- 
der the Marshall plan, as they had an- 
ticipated. 

Last week it was officially an- 
nounced that Belgium canceled her 
first quarter quota of feed grains. Hol- 
land recently concluded the purchase 
of 2 million bushels of corn from the 
Argentine. The French government 
has announced the ending of bread 
rationing as of Feb. 1, brought about 
by favorable harvests of wheat. Esti- 
mates are ranging as high as 360 mil- 
lion bushels. 

France has also authorized the re- 
An address delivered Feb. 1 at the annual 


convention of the Farmers Grain Dealers asso- 
ciation of Illinois held at Peoria, Ill. 
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By JACOB YOUNGE* 
President, 
Peoria Board of Trade 


sale of over 500,000 bushels of corn 
and about 3 cargoes of milo which 
were in transit from the United States. 


Therefore, grain in excess of our 
home consumption and export de- 
mands remains temporarily on the 
farm or in public warehouses. 


However, our large reserves may 
not.be burdensome by the end of this 
crop season. Europe will need more 
of our grain than is now allocated. 


In our country, the official figures 
show that the fall pig crop was 8 per 
cent larger than last season. The num- 
ber of cattle on feed was 19 per cent 
larger than last year, and the number 
of chicks produced by commercial 
hatcheries during December was the 
largest on record for the month of 
December and 63 per cent more than 
December a year ago. All of these 
figures indicate heavy grain consump- 
tion on the farm. 

In addition to this, there still are 
millions of hungry people in the 
world, especially in Asia. Under prop- 
er financial arrangements, we could 
sell and they could consume all of our 
surplus food. 


America is wonderfully blessed in 
her food supplies, but there are rea- 
sons for this bounty. America was the 
first to apply machinery to farming on 
a wide scale, and second, America’s 
grain distributive machinery is the 
best on earth. 


In or about the year of 1800, farm- 
ers in America were still farming with 
about the same tools the farmers used 


in the days of Rome. But these Amer- 
ican farmers were free men; really the 
first farmers in history to be entirely 
free men as a Class. 

These free men on rich new land 
revolutionized agriculture. In one dec- 
ade, the 1830's the basic machinery 
that we now know in agriculture (ex- 
cepting of course the internal com- 
bustion engine) was invented and put 
to use. These inventions by free Amer- 
icans were to change the whole pat- 
tern of world population. 


About 1800, it took 19 men work- 
ing on farms to produce enough sur- 
plus to provide food and clothing for 
one man in a city job; most of ths 
farmer’s energy was spent merely up- 
on clothing and feeding himself and 
his own family. 

When farmers applied the new 
found machinery, the picture changed 
and today about 17 men on farms can 
produce enough food and fiber for 
themselves and some 83 men in the 
cities. 

Thus the progress on the farms 
made modern cities possible, and our 
whole world of modern industry had 
to await until farmers could find 
means of producing a surplus for the 
off-farm population. 


This American farm production 
played a large part in the development 
of our nation. Our surplus foodstuffs 
and fibers were expcrted to Europe 
in exchange for capital, or in pay- 
ment for capital already used in build- 
ing our railroads, heavy industries, 
and developing our resources. 

For more than 100 years we were 
exchanging food to pay for capital 


(Continued on page 90) 
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ASTER MIX 


CONCENTRATES and STRAIGHT FEEDS 
McMILLEN FEED MILLS 


NIRAL SOYA CO., INC. FORT WAYNE, INDI 


THE FEED BAG — February, 1949 


i 
N 
| 
or 


irect Mail Top Salesman 


Accounts for Half of Feed Sales by Minnesota Firm 


e IF H. J. Granum, president of 
Thompson Lands, Inc., Windom, 
Minn., were to introduce you to his 
best feed salesman, he would hand you 
a piece of direct mail—and in all 
seriousness. 

Both Mr. Granum and Merrit “Pete” 
Petersen, sales manager, have been 
relying on direct mail and other pro- 
motional material sent out by feed 
manufacturers for years. They attri- 
bute at least half of their feed sales 
success to wise and effective use of 
direct mail literature, most of it bear- 
ing the producer’s touch. 

“Like throwing money in the waste- 
basket,” Mr. Granum said, comment- 
ing on the policy of dealers who re- 
ceive sales assistance from manufac- 
turers, look it over idly, and discard it. 
“Since the best brains and talent avail- 
able go into the make-up of sales pro- 
motional literature furnished by the 
producer, the dealer who doesn’t put 
it to work for him is missing a good 
bet,” the Minnesota retailer argued. 

Mr. Granum and Manager Petersen 
not only emphasize and exploit direct 
mail material prepared by the feed 
companies, but capitalize on newspaper 
and screen advertising aids which ar- 
rive from the manufacturer’s promo- 
tional laboratory. 

The firm’s technique for utilizing 
such advertising matter falls into three 
catagories. First, there is the hard-hit- 
ting direct mail setup—not a hap- 
hazard, now-and-then proposition, but 
a well-planned program. It pays off in 


store traffic and subsequent sales ac- 
cording to Mr. Granum. 

The direct mail schedule is drafted 
months in advance, and the mailings 
go out unfailingly on the dates marked 
on the calendar. Text of each mailing 
is ‘usually developed around a single 
product. All suggestions, ideas and 
pertinent literature sent out by the 
manufacturer in helping the dealer get 
the most out of direct mail are care- 
tully studied in the preliminary plan- 
ning of each campaign. 

Post cards used in a series of one 
mailing per week for four consecutive 
weeks help jolt the sales resistance of 
individuals who are not patrons of the 
firm, Copy centered on a single feed 
or farm supply product, emphasizes 
quality and quantity of the Thompson 
stock, convenience of the facilities, and 
economy. 

In between post card mailings, the 
firm moves out a steady stream of 
typewritten letters to new customers. 
These letters, signed by the president, 
congratulate the farmer on his choice 
of Thompson labels, suggest that the 
firm would appreciate the opportunity 
at the customer’s convenience and 


MAKING the most of direct 
mail literature are Merrit 
"Pete" Petersen, (left) sales 
manager, and H. J. Granum, 
(right) president, who plan a 
long-range program for the 
feed department of Thompson 
Lands, Inc., Windom, Minn. 
Center photo shows the two- 
story office and display build- 
ing recently completed. 


without obligation to have the field 
man help him with his farm problems. 
The letter invites patrons to offer con- 
structive criticism of the firm’s poli- 
cies. One paragraph outlines their 
pledge to the customers, and reads: 
“We will deliver 10 bags or more of 
feed free of charge. We will, at all times, 
keep the prices as low and competitive as 
the market allows. We will buy in car- 
load quantities and eliminate extra 
charges—to keep this price down. We 
will do our best to give prompt and as 
courteous service as possible.” 


Rural boxholders are utilized exclu- 
sively in formulating lists for direct 
mail use. Mailings on feed, or other 
products, are circularized strategically 
in areas where most of the prospects 
for the specific item are concentrated. 

In shaping a direct mail campaign 
emphasizing dairy feed, the officials 
study a map of Cottonwood county in 
which most of the dairy herds are 
located. 

A few towns on the other side of 
Windom may be under focus for a 
mailing stressing hog feed while their 
next direct mail attack may be built 
around chick feed and the entire area 
will be blanketed with direct mail piec- 
es. Mailings vary from 400 to 2,500 
pieces per mailing. 

In newspaper advertising, the com- 
pany makes a second use of manufac- 
turer’s assistance. Every selling angle, 
every serviceable feature, every appeal 
to the eye, is made in ads which under- 
score feed. Ready-prepared manufac- 


(Continued on page 92) 
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You can 


TRACE 
MINERALIZE 


your feeds 


FOR LESS THAN A PENNY A BAG! 


Economy as sound as this is the reason why alert feed 
manufacturers all over the country are taking advantage 
of the efficient and economical CCC Trace Mineralizing 
Program—+to insure top performance of their feeds. 


Learn more about the CCC Plan. Write us today. If you 
haven't already received your free copy of our factual 
presentation on Trace Mineralizing be sure to ask for it. 


CCC QUALITY PRODUCTS 


Trace Mineral Premixes Pellet Machine Calcium 
lodized-Manganesed Calcium Regular (plain) Calcium 

(any desired level) Dustless (plain) Calcium 
Manganesed Calcium Shellmaker Calcium Grit 

(any desired ane | Arrow-Head Insoluble Flint Grit 
Electro (free-flowing) Calcium G-220 Riboflavin Supplement 


Carcrum Carzonarte C ompany 


222 WEST ADAMS STREET @ CHICAGO. 6 ILLINOIS 


325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA @ BOX 409, CARTHAGE, MISSOURI! 
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ici i i it is necessar 

“LITTLE THINGS" Plant efficiency is the first essential when it is y 
TO Do to sell feed on a competitive basis but there are many 
other ways in which good management can help maintain 


sales and assure profits. 


The ways we are going to discuss here are the “little things” which are frequently 
overlooked but, added together, can and often do spell the difference between profit 
and loss at the end of the month. 


One, of these things is deliveries. It costs real money to buy, operate and man 
a truck. Do you operate your truck or trucks efficiently or do they hurry about the 
country handling all orders as they are received? For economy, your trucks should 
deliver in accordance with scheduled routes known to your customers so they ma¥ 
order in advance of their delivery day. Special deliveries should be made only in 
emergencies. The cost of all deliveries should be charged to your customers or 
definitely included in the price of your merchandise. 


Displays in your store and warehouse can be important profit producers. Mer- 
chandise with better than average mark-up should be featured whenever possible. 
The purchase of related items should be encouraged and sidelines, such as poultry 
equipment, garden tools, poultry and stock remedies, insecticides, etc., offered for 
sale by every feed store. 


Follow through on every sale to increase volume and profits. It isn’t enough to 
just start baby chicks on your feed.They should also be finished on your feed. A 
baby chick will eat 24 pounds of starter in six weeks and then consume 8 pounds 


of growing mash in 20 weeks. The finishing feed business is the’ biggest by almost 
four times. 


Follow up on every customer to keep them active buyers at your store. Check 
your sales slips for the past two weeks with your entire customer list. Contact those 
who haven't come in, personally or by telephone, and find out why. It is common 


sense to spend at least as much time and effort keeping your old customers as trying 
to get new ones. 


The “little things” mentioned above will undoubtedly suggest others to you. 
Don’t wait until your back is against the wall. Now is the time to get set so that 
you may be sure of a profitable business throughout 1949. 
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Now From DuPont 


NEW SOURCE 
PROTEIN 


for cattle and sheep 


DuPont ‘Feed Compound 
How It Is Produced 


CHEMICAL SCIENCE PRODUCES 
A NEW FEED INGREDIENT 
BASED ON EXTENSIVE 
NUTRITIONAL RESEARCH 


Research has now provided feed manufac- 
turers a new, effective concentrated source 
of protein for cattle and sheep feeds. It is 
Du Pont ‘‘Two-Sixty-Two” Feed Com- 
pound . . . based on the synthetic chemical 
urea which is produced from air, coal and 
water, as shown in the diagram on the right. 


Many Experiment Stations have proved 
that for cattle and sheep ‘“Two-Sixty-Two” 
in feeds provides 7 or 8 times the protein 
equivalent of an equal amount of oilmeal. 
Being concentrated and easy to use, it makes 
an excellent ingredient for mixed feeds as 
well as for protein concentrates or pellets. 
“Two-Sixty-Two” is always uniform, and 
its supply is always constant. 

“Two-Sixty-Two” ishighly concentrated. 
It is recommended for use only by feed 
manufacturers or others who have theequip- : 
ment for mixing it with other ingredients. “TWO-SIXTY-TWO"'ls a 


“TWO-SIXTY-TWO” 


Dairy cattle, beef cattle and sheep do Concentrated source of pro- blends well with all feed in- 
well on feeds containing this new ingredient. tein to be mixed with other gredients and permits un- 
Already well over 2,000,000 tons of mixed feedstuffs. Farmers and ex- usual flexibility in feed for- 


feeds containing ‘’Two-Sixty-Two” have periment stations report 
been fed. that dairy cattle, beef cattle 


For full information on rym 09 use and sheep grow and produce 
For your copy, write to the Du Pont Co., Am- “Two-Sixty-Two.” 
monia Dept., Wilmington 98, Delaware. 


Sta 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


mulating. It can be used to 
build up the crude protein 
content and also maintain 
a high energy value in the 
formula. 
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Firm Gives Century Quality 


Rockwells Have Served Canton, Pa., Area Since 1852 


@ PERHAPS there is a magic formula 
for a successful retail feed business, 
but it isn’t being used by Martin L. 
Rockwell and his son, Martin V., who 
operate H. Rockwell & Son, one of the 
most thriving feed firms in the area 
around Canton, Pa. 

“We attribute our success to con- 
stant effort on the part of the manage- 
ment and employes to offer a good 
product to our customers at a reason- 
able price,” the firm’s senior member 
modestly explained. “We have not 
gone in for anything spectacular, either 
in the way of promotion or profit, but 
have continually tried to meet the re- 
quirements of our patrons in such a 
way that they can operate their farms 
profitably.” 

Mr. Rockwell should know what 
he’s talking about. In 1947, for exam- 
ple, he and his son handled 12,000 tons 
of feed and 3,000 tons of fertilizer, 
lime, and cement. They are constantly 
working to produce a better product 
for their trade and to improve the mill. 

Farmers around Canton are well ac- 
quainted with the Rockwell brand of 
feed. A large volume of sales has been 
enjoyed because close to 100 years of 
experience goes into every bag and top 
quality has been maintained over the 
years. Realizing that modern equip- 
ment plays an important part in pro- 
ducing such results, the firm uses a 
Robinson attrition mill, a Jacobson 
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MARTIN L. ROCKWELL 


hammer mill, a Sprout, Waldron ver- 
tical mixer, a Strong-Scott horizontal 
mixer, and a Sprout, Waldron con- 
tinuous molasses mixer. 


In addition to its own brand, the 
Rockwell firm handles Ful-O-Pep and 


SERVING the trading area of 
Canton, Pa., with quality pro- 
ducts for almost 100 years is 
the record of H. Rockwell & 
Son, whose own brand of 
feed is a sales booster. Shown 
below is the mill and new ware- 
house, completed in 1947 and 
a far cry from the original 
plant founded in 1852. 


MARTIN V. ROCKWELL 


Kasco feeds. Sidelines include Vitality 
dog food, Dr. Salsbury’s veterinary 
and poultry health products, motor oil, 
and tires. : 

Major improvements in the mill 
were begun early in 1946 with con- 
struction of bins which increased the 
plant’s bulk storage about 30 per cent. 
This additional storage space has en- 
abled the Rockwells to avoid the usual 
premium for sacking by shippers and 
makes possible economies in unloading. 
For example, one man can unload as 
much bulk feed in a day as three or 
four handling sacked goods, A vac- 
um-blower unloading system also 
speeds this process. 

In the spring of 1947 ground was 
broken for a new warehouse building 
to provide increased storage facilities 
for mixed feed and to effect a more 
direct flow of goods from the railroad 
cars through the mill to the loading 
platform. A larger combination office 
and salesroom was constructed in the 
central front of the mill, where it is 
easily reached by the customer and 
from which clerks can see the entire 
yard and locate patrons quickly as they 
arrive. 

An added feature of the new build- 
ing is an all-weather loading area. This 
improvement has been achieved by a 


(Continued on page 88) 
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Your Cheapest Insurance 
of a Satisfied Customer 


Why take chances with 


Silmo’s VIT-AD gives your 
customers sure protection. 


Vitamin A (natural, from shark liver oil) 1000 
U.S. P. units per gram or 454,000 per pound. 


Vitamin D3 (the effective Vitamin D for poultry) 
400 AOAC chick units per gram or 181,600 per Ib. 


sumo CHE 


There is a SILMO dry supplement or fortified feeding oil to satisfy every requirement for Vitamins A& D 


borderline deficiencies ? 


BOTH STABILIZED: VIT-D for 12 months after 
manufacture; VIT-A for 6 months after manufacture. 
IN A DRY CARRIER - EASY TO MIX - 
ECONOMICAL AND CONVENIENT. SHIPPED 


IN DATED DRUMS. N 
coRPORATIO 


Main Office and Laboratory, VINELAND, N. J. 
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@® REWARDS for leading in sales of Ston- 
emo granite grit were realized by three win- 
ners in the annual Stone Mountain Grit 
Co. contest during the period from Jan. 26 
to Feb. 4. The contest was conducted the 
past year by the Lithonia, Ga., company 
with a week’s vacation in Miami as the 
reward. 

Those making the trip were Walter W. 
Wilson, general manager of the Iowa Lime- 
stone Co., Des Moines, Iowa; Vern Schlief 
of the Fort Dodge Feed Co., Fort Dodge, 
lowa, and William Van Den Bosch of the 
John A. Van Den Bosch Co., Zeeland, 
Mich. The winners assembled in Lithonia, 
Jan. 26 and 27. They toured the Stonemo 
quarries and plant under the guidance of 
Charles, Norton, and J. K. Davidson, jr. 
On the morning of the 27th, in honor of 
their guests, the firm “shot” 56,000 tons 
of granite and the dynamiting could be 
heard for miles around. 

Shortly befcre noon the contest winners, 
along with J K. Davidson, jr., took off 
from Lithonia on an auto tour to Miami. 
They visited famous Silver Springs at Ocala, 
Fla., the Marine Land studios near St. 
Augustine, and St. Augustine itself, the 
oldest U. S. city, before arriving in Miami 
late on Jan. 28. 

Here the winners had the pleasure of 
being greeted by J. K. Davidson, sr., agile 
79 year old father of the Davidson boys. 
The senior Davidson, a wiry Scotchman, 
amazed his friends with his pep and vitality. 
He and his sen, J. K. jr., or “Key” as he 
is known more intimately, proved perfect 
hosts for the stay. 

Each day brought a new adventure to 
the winners. On Jan. 29, the Davidsons took 
the party to Hialeah race track. Despite 
the fact that the boys were novices so far 
«s horse racing is concerned they made off 
with some winnings due to the fact that the 
elder Davidson is a student of the track 
and gave them some sound tips on the 
horses and the jockeys. 
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HERE are photos taken at the 
recent party held in Miami, 
Fla., for winners in the Stone 
Mountain Grit Co., Lithonia, 
Ga., sales contest. Above is a 
shot of the winners as they ar- 
rived and were greeted at the 
home of J. K. Davidson, sr. 
Left to right are Vern Schlief, 
Fort Dodge, lowa; William 
Van Den Bosch, Zeeland, Mich.; 
Walter W. Wilson, Des Moines, 

e lowa; J. K. Davidson, sr., and 
J. K. Davidson, jr. The pictures 
at the right (from top to bot- 
tom) show the group: at 
Hollywood beach; heading for 
the fishing grounds in the Gulf 
of Mexico; eating lunch aboard 
the boat of Marvin Lopez, 
shown in the background; and 
with the day's catch on the 
pier of the Rod & Gun club 
at Everglades, Fla. (Photos by 
The Feed Bag) 


On Jan. 30 the party took a ride along 
the famous beaches as far north as Holly- 
wood, Fla., and then wound up at the 
novel fish pier in Miami to watch the fish- 
ing boats bring in their catches of sailfish, 
tuna, barracuda and other salt water fish. 

The boys also took a look at the dog 
races and then on Jan. 31 traveled to the 
famous Rod & Gun club at Everglades, 
Fla., for a day of deep sea fishing. Action 
was fast and furious and when the 32 foot 
boat returned to the dock the group had 
managed to take 133 fish. These included 
red snapper, mackerel, yellow-tail, sea trout 
and other varieties. 

On Feb. 1 the party took a boat trip 
around Miami to see the fabulous estates 
which dot the area and the next day was 
spent in seeing more of Miami's wonders. 
What made the trip even more enticing 
was the fact that all the reports from the 
north indicated severe snow, ice and cold. 
It’s a safe bet that all three winners will 
enter the contest again this year. 


e e e e 4, , 
Stonemo Winners Vacation in Florida 
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This young pig looks vigorous and healthy. Will he make fast, 
economical gains? Or will he fail as a profit-maker due to unbal- 
anced rations and insufficient vitamin D? 


Ample vitamin D in well-balanced rations containing plenty of 


calcium and phosphorus enables pigs to convert these minerals 


into healthy, fast-growing bones and flesh. It helps prevent rickets 


—helps pigs make good weight gains at low cost. 


nomical source of 


took] These facts will help you 


{| Sell more vitamin D-fortifi 
tati 
rtified 


concentrates 
and minerals for swine 


Additional 
Nutritional Facts 


About 
Vitamin D 


Extreme cases of vitamin D 
shortage are easily recognized in 
pigs. Unrecognized borderline 
cases— which undoubtedly occur 
more frequently—cost the farmer 
money without his knowing it. 


Optimum amounts of vitamin D 
for best performance are often 
greater than minimum amounts 
needed merely to prevent gross 
deficiency symptoms. 


When vitamin D intake is too 
low, the pig’s vitamin D reserves 
deplete rapidly. 


Sun-cured roughages have 
limited value as a source of 
vitamin D for swine. Little is eaten 
and the content is variable. 


Pregnant sows need ample 
vitamin D—it provides a 
carry-over for their young and 
helps them resist rickets. 


Sows are most likely to “go 

down in the back” in the spring. 
That’s why animals confined 

for winter feeding especially need 
plenty of vitamin D. : 


STANDARD BRANDS INCORPORATED 
Agricultural Department, FB-2 
595 Madison Ave., New York 22 


I RRADIATED Dry Yeast 


RICH IN 


FOR FOUR -FOOTED ANIMALS 
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In Jie Mil at Washington 


by Congressman LAWRENCE H. SMITH 


Washington, D. C. 


February 2, 1949. 
AGRICULTURE -- PRICE SUPPORTS, -- WHAT KIND? 


The problem of surplus farm products raises the whole question of price sup- 
ports. Surpluses seem to be the rule with the result that prices are in jeopardy 
for the farmer. Grain is reported at record levels and the outlook is not bright 
as shipments abroad have been curtailed. Government support prices have helped 
this situation but the future of that program is somewhat in doubt. 


Many members of Congress agree that farmers are entitled to the benefits of 
a price support program. City members are not enthusiastic about it as they con- 
tend that supports keep the prices on food items high and they want them lowered. 
Labor leaders take the same attitude. It will not be denied that prices are main- 
tained by that program. The members who are for the program insist that the 
farmer who produces our food and fiber is entitled to protection if the consumer 
is to have an adequate supply of food. It is estimated that in the past two years 
years the government has underwritten the program to the tune of $12,000,000. 


Now members of Congress are in a dilemma because the farm groups or leaders 
are not in agreement as to the kind of support program it wants. One group is for 
90 per cent of parity, the other wants a sliding scale between 60 and 90 per cent. 
The farmers will have to get together. 


DECLINE IN PRICES 


The trend is downward. It's not a rush to hit the bottom but the decline is 
apparent. Consumers are pleased but the dairy farmers are scared. Most of the 
items come from those farms and there is some justification for this fear. 


The price of corn is down to about $1.25 while the support price is $1.40. 
Meat is cheaper, too. Pork is down 11 to 25 per cent over January of 1948. Lard 
is way off, -- 50 per cent or mores Beef is 15 per cent under a.year ago. The live- 
stock industry has something to worry about. Butter and milk prices are down and 
these are everyday items that affect every table. What influence this will have 
upon labor's demand for a fourth round of wage increases remains to be seen. 
There is evidence that some unions will not press for increases now. If Congress 
should adopt all of the Truman program for the extension of aid programs all over 
the world, we would see another spiral of prices. 


REPEAL OF THE TAFT-HARTLEY LAW 


President Truman is staking his leadership on a quick repeal of this law. 
The Democratic command at the capitol is doing its best to comply with his re- 
quest. But some Democrats and most of the Republicans have different ideas. 
There is also a squabble between the President and the union bosses as to how the 
legislation is to be handled. At this moment the Senate labor committee is con- 
sidering a one package bill which provides for outright repeal of the present law 
and the re-enactment of the old Wagner act with appropriate amendments. 


The proposed new law, in addition to the Wagner act, would prevent jurisdic- 
tional strikes, secondary boycotts, and strikes that would cause a national emer- 


gency. It also transfers the national conciliation service to the labor depart- 
ment. 


Washington newspapers condemn the effort to repeal all of the Taft-Hartley 


law. Columnists and radio commentators are charging that the President is trying 


(Continued on page 81) 
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Feed Show Space Going Fast 


But Plenty of Hotel Rooms to be Available 


@ AN attendance beyond first expectations, 
is predicted for the National Feed Industry 
Show to be held at the Milwaukee audi- 
torium June 6-7-8, according to the show 
management. The Hotel Schroeder, which 
is headquarters hotel for the affair, now 
reports that no more room reservations can 
be accepted. This coming more than four 
months before the event is evidence of 
the great interest being shown in this first 
show for the feed trade. 

However, all who want to attend are as- 
sured hotel accomodations, This point 
was made certain when David K. Steen- 
bergh and Eldon H. Roesler, co-managers 
of the show, received assurance to that ef- 
fect from J. Alvin Monroe, manager of the 
convention bureau for the Milwaukee As- 
sociation of Commerce. 

Mr. Monroe advises that Milwaukee, as 
usual, is going to be a good host for this 
national event and the housing bureau of 
the Association of Commerce is prepared to 
meet all requests for rooms. 

Here is how you may obtain accomoda- 
tions. 

Write to one of the following hotels for 
reservations: Medford, Pfister, Plankinton, 
Wisconsin, Kilbourn, Maryland, Randolph, 
Republican or Towne. All these hotels, 
with the possible exception of the Pfister, 
are within easy walking distance of the Mil- 
waukee auditorium. If you cannot obtain 
a room by writing to these hotels then ad- 


Talk about the National Feed Industry 
Show to be held at the Milwaukee audi- 
torium, June 6-7-8 was in the air at the 
recent regicnal meeting of the American 
Feed Manufacturers association held Janu- 
ary 17 at Minneapolis. Above two members 
of the advisory committee of the show help 
William J. Westerman, center, Oyster Shell 
Products Corp., St. Louis, Mo., select his 


26 


dress your request to the Convention Bu- 
reau, Milwaukee Association of Commerce, 
611 N. Broadway, Milwaukee 2, Wis. The 
convention bureau will see that you obtain 
accomodations. 

Exhibit space has been rapidly taken. As 
of Feb. 8 only 21 booths were available 
and even some of these had been tenta- 
tively spoken for. Judging from the num- 
ber and variety of firms exhibiting, the show 
will really bring the entire feed industry on 
public display under one roof for the first 
time in its history. 

As a covattraction, the Central Retail 
Feed association will be holding its 24th 
annual convention at the Milwaukee audi- 
torium. Sessions are scheduled only for the 
mornings of the three days with the after- 
noons and evenings open for visits to the 
exhibit hall. Speakers of national promi- 
nence are being contacted at the present 
time and the program is shaping up as one 
of the best in the history of the association. 

Tons and tons of feed mill machinery and 
equipment will be on display for careful 
comparisons by prospective purchasers. The 
roster of machinery manufacturers who 
are exhibiting includes the best names in 
the trade. Leading formula feed manufac- 
turers, suppliers of vitamin products, feed 
ingredients, and specialty items are also 
going to put their latest products on display 
for the feed industry. 

The managers of the show urge any firms 


space for an exhibit. Mr. Westerman picked 
booth No. 44. At the left is E. F. Dickey, 
former secretary of the Illinois Feed asso- 
ciation and now sales manager of Honeg- 
gers’, Inc., Fairbury, Ill., and on the right 
is Walter C. Berger, president of the Amer- 
ican Feed Manufacturers association and 
co-chairman of the advisory committee for 
the show. 


who may want to exhibit to contact show 
headquarters at once before all space is sold. 
Address a letter or wire to the National 
Feed Industry Show, 1712 W. St. Paul ave., 
Milwaukee 3, Wis., or phone West 3-3690. 
The following exhibitors have contracted 
for one or more booths at the show: 
Albers Milling Co., Seattle, Wash. 
Allied Mills, Inc., Fort Wayne, Ind. 
Allis-Chalmers Co., Milwaukee, Wis. 

The Amburgo Corp., Philadelphia, Pa. 
Apple River Mill Co., division of King 
Midas Flour Mills Co., Minneapolis 

Arcady Farms Milling Co., Chicago, Ill. 

Archer-Daniels-Midland Co., Minneapolis 
C. O. Bartlett & Snow Co., Cleveland, Ohio 
Black, Sivalls & Bryson, Inc., Kansas City, 


Mo. 
Blatchford Calf Meal Co., Waukegan, Il. 
Brewers’ Yeast Council, St. Louis, Mo. 
Bryant Engineering Co., Port Huron, Mich. 
L. Burmeister Co., Milwaukee, Wis. 
Burrows Equipment Co., Evanston, IIl. 
Distillers Feed Research Council, Cincinnati 
Eriez Manufacturing Co., Erie, Pa. 
Ray Ewing Co., Pasadena, Cal. 
Dave Fischbein Co., Minneapolis, Minn. 
Flambeau Milling Co., Phillips, Wis. 
Franke Grain Co., Milwaukee, Wis. 
Fredman Bag Co., Milwaukee, Wis. 
General Mills, Inc., Minneapolis, Minn. 
Godchaux Sugars, Inc., New Orleans, La. 
Gruendler Crusher & Pulverizer Co., St. 
Louis, Mo. 
Hart-Carter Co., Minneapolis, Minn. 
The Heil Co., Milwaukee, Wis. 
Holt Products Co., Milwaukee, Wis. 
J. D. Hopkins, Madison, Wis. 
R. R. Howell Co., Minneapolis, Minn. 
D. E. Hughes Co., Hopkins, Mich. 
Kraft Foods Co., Chicago, IIl. 
J-M Trading Corp., Chicago, II. 
La Budde Feed & Grain Co., Milwaukee 
Mayo Shell Co., Houston, Tex. 
Milwaukee Feed & Grain Co., Milwaukee 
Morton Salt Co., Chicago, IIl. 
Murphy Products Co., Burlington, Wis. 
National Ideal Co., Toledo, Ohio 
National Food Co., Fond du Lac, Wis. 
New England By-Products, Boston, Mass. 
Oyster Shell Products Corp., St. Louis, Mo. 
Pillsbury Feed Mills, Clinton, Ia. 
Prater Pulverizer Co., Chicago, IIl. 
F. S. Royster Guano Co., Madison, Wis. 
Russell-Miller Milling Co., Minneapolis 
Jos. Schlitz Brewing Co., Milwaukee, Wis. 
J. B. Sedberry, Inc., Franklin, Tenn. 
Seedburo Equipment Co., Chicago, Ill. 
Silmo Chemical Corp., Vineland, N. J. 
Sprout, Waldron & Co., Muncy, Pa. 
W. J. Small Co., Kansas City, Mo. 
Standard Seed & Feed Co., Madison, Wis. 
Stearns Magnetic Manufacturing Co., 
Milwaukee, Wis. 
Stone Mountain Grit Co., Lithonia, Ga. 
Stratton Grain Co., Milwaukee, Wis. 
Strong-Scott Manufacturing Co., 
Minneapolis, Minn. 
Teweles Seed Co., Milwaukee, Wis. 
Textile Bag Manufacturers Ass’n., 
Evanston, Ill. 
Union Service Co., Madison, Wis. 
Union Special Machine Co., Chicago, Il. 
Val-A Co., Chicago, Ill. 
Virginia-Carolina Chemical Co., 
Dubuque, Iowa 
Vitality Mills, Inc., Chicago, Ill. 
Wenger Mixer Co., Sabetha, Kan. 
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Most feedmen agree 
that things are begin- 
ning to look up! Bumper 
crops, more favorable 
feeding ratios mean 
that feeders will breed 
more animals and poul- 
try, will be reluctant to 
sell off breeding stock, 
will anticipate a profit- 
able season to come. 


Yes now is the time to put 
your feed manufacturing house 
in order. Now is the time to 
take advantage of the many 
benefits you can receive as a 
Ultra- Lifed Feeds Now is the time to get 
on the bigger profits that lie ahead. 


manufact 
ready to 


Ultra-Life Laboratories are one 
of the largest and oldest manu- 
facturers of vitamin-trace min- 
eral products in the world, and 
they offer many benefits to 
ing connections. 

dee, they show you how to make good feeds 
better. The} flow you how to fortify these feeds with Ultra- 
Life Poultry Concentrate or Ultra-Life Livestock Concentrate, 
so that your finished feeds will contain more than border- 
line requirements of all essential vitamins and minerals They 
show you how to make feeds that will really get results. 


Uitra-Life 
Advantages 


When you become’a manufac- 
turer of Ultra-Lifed feeds, they 
show you how to improve 
your selling methods. They 
show you how to do after busi- 
They show you how to improve your rela- 
the feed manufacturing business of your 


It will cost you 
nothing and 
puts you under 
no obligation to 
ltra-Life has to offer. Just 
pon attached. Full informa- 


No Need to Mention Ultra-Life in 


Your Brand Name or Advertising. 
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Manafacturers of Ultra-Lifed 

feeds have the advantage of 

the most complete sets of ad- 

vertising helps ever worked 

out for feed manufacturers. 

blders advertising your own brand of feeds, 

S advertising your own brand, radio con- 

hy signs, electric signs, wall signs, display 

plates, salg¢ ers, mailing pieces. You have the privilege 

of g with Ultra-Life’s Advertiser's Service Depart: 
ment at any time for special helps. 


tinuities, 


Ultra-Life Laboratories have 

=e discovered that one of the most 

potent ways of building up 
customer loyalty is through 

customer service, service 


which as feed manufacturer render your customers 


on their s 
To mafelit ppssible for you to give the sort of service that 
really bu usiness, Ultra-Life Laboratories maintain a 


number oNMfraining courses, open to members of Ultra-Life 
manufacturing connections. These training courses in the 
dairy field are given by outstanding men, and cover many 
phases of dairy service and feed selling. 

In the poultry field they include the training of men in the 
famed Ultra-Way Method of Internal Culling (formerly Eames- 
way). When you have one or more men trained in these 
schools and out making calls on your customers, you have 
a powerful weapon for forging the type of customer loyalty 
that you have always wanted, and that will always be a 
tremendous asset to your business. 


Ultra-Life Laboratories, Inc. 

East St. Louis, Ill. 

Please send me full information about your plan for C] 
helping me serve my customers better. 

Please send me full information about Ultra-Way - 
(formerly Eamesway) Poultry Inspection Service. 

Please send me enrollment blank for next Ultra-Way C] 
(formerly Eamesway) School. 


(Signed) 
COMPANY 
ADDRESS 


Number Street City State 


\\ a 
we? 
40" 
: 
| Now is t Ser 
Time 7 3 
| 
ness and 4 | 
community | | 
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How to eat chicken with your fingers 
was demonstrated at the annual directors 
meeting of the Poultry & Egg National 
board in Chicago, Jan. 21-22. Emily Post 
sanctions the practice if you’re away from 
the table, so PENB eliminated tables, knives 
and forks at its dinner program. Shown 
above knuckle deep in drumsticks and 
wishbones are, from left: Homer Hunting- 
ton, PENB general manager; Walter Ber- 
ger, president, American Feed Manufac- 
turers association; J. D. Sykes, vice presi- 
dent, Ralston Purina Co.; “Chick” Phillips, 
Allied Mills; Hobart Creighton, PENB re- 
tiring president; and Herb Alp, poultry 
chief, American Farm Bureau federation. 

Hugh Gordon, Marion, Iowa, was elected 
president for the coming year. Other offi- 
cers named were Dr. J. C. Huttar, Ithaca, 
N. Y., vice president; Roscoe Hill, Lin- 
coln, Neb., second vice president; L. A. 
Wilhelm, LaFayette, Ind., secretary; and 
O. W. Olson, Chicago, treasurer. Mr. Hun- 
tington was re-appointed general manager. 
The executive committee, in addition to 
the officers, will include N. R. Clark, Chi- 
cago; Norb Schaefer, Indianapolis; and 
Mr. Creighton. 

The Southeastern Poultry & Egg asso- 
ciation, the newest industry regional group, 
was unanimously accepted as a member by 
the directors. W. W. Durham, Lebanon, 
Ky., past president of the newly certified 
group, will be Southeastern’s director on 
the national board. Nat Thompson, Peta- 
luma, Calif., past president of IBCA, was 
voted a director at large. 

Dr. George F. Stewart, associate director 
of Iowa State College’s Agricultural Expe- 
riment station, won the annual Andrew 
Christie award, a $500 cash prize and a 
scroll, for the most outstanding contribution 
to poultry and egg consumer research. Dr. 
H. J. Sloan, poultry chief, University of 
Minnesota and chairman of the PENB 
technical advisory committee, made the 
presentation. 


Commenting on the approved $200,000 
budget, Mr. Creighton in his president's 
talk, said: “-PENB started from scratch— 
and as far as its budget is concerned—is 
still scratching. Its budget is small for a 
$3,000,000,000 industry, but the money it 
spends does for the industry what yeast 
does for baker’s dough: it starts working 
and expands.” 

Other speakers included Mary Meade, 
food editor of the Chicago Tribune and 
1948 winner of the American Meat Insti- 
tute’s “Oscar; M. C. Small, executive sec- 
retary of the National Turkey federation; 
and Stirling Silliphant, 20th Century Fox 
representative, who discussed the details of 
the current Wishbone contest being staged 
in connection with the new film, “Chicken 
Every Sunday.” 

A round table forum by PENB staff mem- 
bers, reviewed last year’s consumer informa- 
tion and publicity work that created a 
record promotion year for the poultry 
industry. In addition, Mr. Huntington pre- 
sented an eight-point “year in digest” 
report. 

Don McNeill, star of the Breakfast club, 
coast-to-coast network show, was initiated 
and made a cabinet member of the Na- 
tional Good Egg club, which PENB or- 
ganized last year. 

@ FARMERS UNION, Bowman, N. D., 
is completing a 85,000-bushel capacity ele- 
vator. 

@ LESLIE & STURIS FEED CO., Belle 
Fourche, S. D., has been sold to R. J. 
Steen. 

@ CHARLES D. BAILEY, Grand Island, 
Neb., is the new manager of the Nebraska 
Consolidated Mills local plant. 


@ HENDERSON GRAIN CO., Glad- 
stone, Ill., has completed construction of a 
25,000-bushel grain elevator. 


Conference on Feeds of the Grain 
Distilleries, Netherland Plaza Ho- 
tel, Cincinnati, Ohio.......March 4 


Washington State College Nutrition 
Conference, Washington State 
College, Pullman, Wash. 

April 7-9 

California Hay, Grain & Feed Deal- 
ers Association Silver Anniver- 
sary Convention, Fairmont Hotel, 
San Francisco, Calif...April 21-23 


Texas Feed Manufacturers Associa- 
tion, Hotel Galvez, Galveston, 
Tex. April 28 


Texas Grain & Feed Dealers Asso- 
ciation, Hotel Galvez, Galveston, 
Tex. April 29-30 

Illinois Grain Dealers Association, 
Hotel Pere Marquette, Peoria, 
Ill. May 3-4 


Panhandle Grain & Feed Dealers 
Association, Herring Hotel, Am- 


American Feed Manufacturers Asso- 
ciation, Stevens Hotel, Chicago 
Ill. May 4-7 


Oklahoma Grain & Feed Dealers 
Association, Enid, Okla. ................. 
May 6-7 
Millers’ National Federation, Edge- 
water Beach Hotel, Chicago, Iil. 
May 9-11 


Kansas Grain, Feed & Seed Dealers 
Association, Hotel Broadview, 

Missouri Grain, Feed & Millers 
Association, Governor Hotel, 
Jefferson City, Mo............... .May 23 


Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 
June 6-8 


National Feed Industry Show, 
Municipal Auditorium, Milwau- 
kee, Wis June 6-8 


Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 19-21 


Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 
June 20-21 


International Baby Chick Associa- 
tion, Municipal Auditorium, St. 
Louis, Mo July 19-22 


New England Feedmen’s Confer- 
ence, University of Connecticut, 
Storrs, Conn. ...............Aug. 18-19 


Illinois Feed Association, Hotel 
Abraham Lincoln, Springfield, Ill. 
Sept. 12-13 
Grain & Feed Dealers National 
Association, French Lick Springs 
Hotel, French Lick, Ind...Oct. 9-11 
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Fingers Preferred to Forks at PENB Meet 
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63 LBS. 


LESS FEED 
Vv, LB. PER CWT 
MORE GAIN 
PER DAY 
| 17% 
BETTER FEED 
EFFICIENCY 


With 


DRIED WHEY- 


added Ground Yellow Corn...........++--66.5 Ibs. 
; PRO D U CT this Meat and Bone Scraps............. 5.0 Ibs. 
D)e alls . 0.5 Ibs. 
with ilbollae 


Irradiated Yeast, Manganese Salt.... + 


@ Here’s a proved ration that will bring home the 3. Pigs not receiving Peebles’ Dried Whey- 
bacon for you and your customers. Product with Ribolac required 27% more 
corn and 23% more soybean oil meal per 
unit of live weight gained. 


Pigs fed the above ration from weaning to 75 pounds: 


1. Averaged .91 Ibs. gain daily—32% more You can also make the above ration into a concen- 
than pigs not receiving Peebles’ Dried trate (without the corn) for your customers to feed 
Whey-Product with Ribolac in their ra- as a supplement with their own home-grown corn. 
tion. 


Either way, as a complete feed or concentrate, 


2. They showed a 17% increase in feed ef- here you have a tried and proved formula which will 
ficiency—required 63 Ibs. less feed per bring better profits for your hog feeders—bigger 
100 Ibs. gained. o sales for you. 


Sell Peebles’ Condensed Whey- 
*Ribolac_exctusive Western Con- Product containing Ribolac 


“America’s Finest Feeds ‘ densing Company whey fermentation THE BEST BUY IN MILK NUTRIENTS 

are Fortified with product—added to provide a guaranteed Packed in 50 and 100-pound drums 

or 500-pound barrels. Can be fed 

Peebles level of Riboflavin—plus other B-Complex FREE CHOICE to poultry or mixed 

DRIED vitamins as well as additional growth with mash or grains—in slop to hogs. 

factors (both known and unknown) pres- ; Guaranteed 55% solids: 

WHEY- PRODUCT ent in natural milk sources—will give 100% Milk Nutrients, fortified 
with Ribolac your feeds a competitive sales advantage. 
Stabilized Spray-Dried Riboflavin. Also forti- 


Free-Flowing Easy-Mixing 


Economical Rs si fied with 18 mg. Ib. 
How to make better poultry Nationally 

bese bao: — feeds and swine feeds at tised in farm papers. 

LESS COST. turkey and poultry 


papers. 


WESTERN CONDENSING COMPANY 


America’s Largest Processor of Whey Products _ 
FRANCISCO, CALIFORNIA "APPLETON, WISCO 


Golden Eagle Milling Co., Petaluma, Calif.; National Sales Agent 
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Fancy Prints 


IN OTHER WorDS... buy Blue Ribbon Fancy Prints 
pees for wide Pattern Variety; Smart New Styles... Speedy Service 


) ENTRAL BAG & BURLAP CO. 
4515 S. Western Blvd., Chicago 9, Ill. 


Plants at 
West Burlington, la. Chicago, lil. 
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Grain Distillers Plan Conference 


One-day Meeting to be Held in Cincinnati, March 4 


@ RESEARCH experts from seven 
universities and leaders from the feed 
and distilling industries will appear at 
the fourth Conference on Feeds of 
the Grain Distillers to be held Friday, 
March 4, at the Hotel Netherland 
Plaza, Cincinnati, the Distillers Feed 
Research council has announced. 

A compact, fast-moving proyram 
has been arranged for the one-day 
meeting, which will include a panel 
discussion on the uses and marketing 
of distillers feeds. The council wi!l be 
host at a luncheon and dinner. 

Registration will begin at 9 a. m. 
and the program will get underway 
at 9:30 with Dr. Philip J. Schaible, 
the council's director of research, pre- 
siding. Eight topics will be discussed 
at the morning session. 

Dr. C. S. Boruff, council president, 
will give a report on council research 
projects, and Walter C. Berger, pres- 
ident, American Feed Manufacturers 
association, Chicago, will discuss “De- 
mand for Distillers Feed in the Feed 
Outlook.” 

Prof. W. P. Garrigus, University 
of Kentucky, and E. W. Ruf will talk 
on “Grain and Hay Saving Values of 
Distillers Feeds.” “Bourbon Beef—A 
Practical Substantiation of the Value 
of Feeding Distillers Feeds” will be 
the topic discussed by James Rash, jr. 

Prof. J. L. Krider, University of 
Illinois, will speak on recent work at 
the Illinois station on distillers grain 
solubles in swine rations, The sub- 
ject of an address by Prof. C. B. 
Knodt, Pennsylvania State college, will 
be “Distillers Grain Solubles in Milk 
Replacement Mixtures for Calves.” 

“Distillers Grain Solubles in Calf 
Starters” will be discussed by Profs. 
K. L. Turk and S. T. Slack, Cornell 
university. Prof. J. C. Shaw, Univer- 
sity of Maryland, will talk on “Dis- 
tillers Grains in Prepartum and Post- 
partum Dairy Rations.” His speech 
will be followed by a luncheon at the 
Pavillon Caprice. 

The afternoon session will include 
six major addresses, four brief reports, 
a panel discussion and a business meet- 
ing. Prof. W. M. Insko, University of 
Kentucky, will be the first speaker, 
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DR. PHILIP SCHAIBLE 


discussing “Practical Methods of Feed- 
ing Distillers Grain Solubles to Grow- 
ing Pullets” 

Prof. L. D. Matterson, University 
of Connecticut, will talk on “Distillers 
Grain Solubles in High-Energy Low- 
Fiber Broiler Rations.” “Growth and 
Feed Efficiency Studies with Broilers 
with Special Reference to the Use 
of Distillers Grain Solubles” will be 
discussed by Profs. H. M. Scott and 
W. A. Glista, University of Illinois. 

An address on “Factors Affecting 
the Composition of Distillers Feeds” 
will be given by Dr. George de Becze. 
Drs. W. Austin and C. S. Boruff will 
discuss “Observations on Vitamin 
in Distillers Solubles.” Dr. Schaible 
will talk on “Feed Formulation with 
Distillers Feeds.” 

Short reports on research in pro- 
gress will be made by: Prof. O. W. 
Carrick, Purdue university; Prof. W. 
L. Robison, Ohio State university; 
C. M. Ely; and Prof. H. A. Stewart, 
North Carolina. 

Lyman Peck, Chicago, feed industry 
consultant, will moderate a panel dis- 
cussion on distillers feeds. Participat- 
ing will be Charles P. Burr, W. P. 
Clenny, Syl Fisher, Wilbur Gouveia, 
S. T. Schicktanz, Dr. Frank M. Ship- 
man and other program speakers. 

A business meeting of the Distillers 


DR. C. S. BORUFF 


Feed Research council and of the grain 
distillers will follow. Anger Armstrong 
is chairman of the committee plan- 
ning a social hour. He is being as- 
sisted by Mr. Burr, Mr. Fisher, Paul 
Gutfreund, King McClure, C. D. Mc- 
Dermott, George Packowski, Evarts 
Speed and James P. Thompson. 

Vice Admiral F. E. M. Whiting, 
U. S. N. (Ret), president of the Li- 
censed Beverage Industries, New York, 
will address the banquet at the Pavil- 
lon Caprice. A nutritionists’ smoker 
will close the day’s program. 

Since the conference is a one-day 
affair, members of the trade who live 
within a few hundred miles can arrive 
in Cincinnati that morning and leave 
the same night if they so desire. How- 
ever, adequate hotel arrangements 
have been made for those who prefer 
to stay overnight, either the night 
preceding or following the meeting. 

About 250 leaders of educational, 
feed and distilling fields attended last 
year’s conference, acclaimed by many 
as one of the outstanding events of 
the year in the feed industry. 

@ JAMES MAXA, New Market, Minn., 
has purchased the feed mill owned by 
Charles Plaisance. 

@ DWIGHT ELEVATOR CO., Dwight, 
N. D., has changed its name to Dwight 
Seed & Grain Co. 
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For S_____ Appeal 
(of course | mean SALES Appeal) 


Choose the Oils 
with Guaranteed Potencies 


Minnie Vita 


THE OILS WITH THE 
GUARANTEED POTENCIES 


Feed manufacturers are realizing that feeds fortified with 
Vitamin Oils do have a greater sales appeal. There are reasons 
for this, of course, and here they are: 


Feeds mixed with Vitamin Oils are not dusty, hence are 
easier to handle — and get better utilization of the nutrients 
by the birds. 


Feeds mixed with Vitamin Oils have a better finish — and a 
better feel. Set a bag of feed mixed with Vitamin Oils beside 
one that does not contain Vitamin Oils. Dip your hand into 
one and then the other. You will quickly see what we mean. 
In appearance, in feel, the feed mixed with Vitamin Oils 
will be far more attractive. That is sales appeal — sales 
appeal to your customers — sales appeal that will encourage 
better utilization of the feed by the birds — hence better 
results. 

; And since mixing with Vitamin Oils can mean so much to 

you — choose the oils that wi/] mean the most to you — 
the Oils with the Guaranteed Potencies — Gorton's Vitamin 
Oils. Take advantage of that extra sales appeal made possible 
by Gorton’s “know how.” Gorton’s Quality Control — 
Gorton's Triple Testing — Chemical, Biological, and by 


keeding Tests. Write for Pri 
Gorton’s Vitamin Oils are available in various a 
Vitamin A potencies with Vitamin D added to on Fish Meal and 


the potency you desire. There is no need to 
waste either one or the other if you name your Condensed Fish Solubles 
ss own “D” level. Write us for information and 
prices on the potencies you require. 
= 


2 a> \ 
CORTON. 
SUARANTEE. | 
Gorton’, have Io, $xPerience 
inthe Processing of high quality 
Medicina] Oils, This has re- 
Sulted in 1g how” thar 
Makes itself elt in Cvery ste 
It has resulted in Gorton’, 
Quality Contro} asa Safeguard 
Over every Step, Jr has Put a 
Meaning in the Gorton Suar. 
antees, through 
~ Chemica} ~ Biological 
: and by Feeding Tests, 
Let Gorton’, Suarantee, back 
UP your Own Suarantee, and 
Ou've gor sales @Pppeal 
buitas volume, 
j 
~RP 
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Northwest Feed Dealers Convene 


Optimism Expressed at Minneapolis Meeting 


@ RETAIL dealers from Minnesota 
and the Dakotas gathered in Minnea- 
polis Jan. 17-18 to attend the 17th 
annual convention of the Northwest 
Retail Feed association at the Hotel 
Nicollet. Members were welcomed at 
the first morning’s session by Ronald 
M. Edstrom, president of the North- 
west Feed Manufacturers association. 
Mr. Edstrom struck an optimistic note 
as he declared that feed prospects are 
good. He pointed out that feed prices 
are lower than a year ago and the feed- 
ing ratio continues to be favorable. 

William Flemming, Minneapolis, 
secretary-treasurer of the association, 
offered his treasurer’s report which 
showed the organization in sound fi- 
nancial condition. 

H. A. Halverson, who is in charge 
of Minnesota feed control work, ex- 
plained the workings of the feed con- 
trol law. He substituted for R. A. 
Trovatten, commissioner of the Min- 
nesota department of agriculture. Mr. 
Halverson pointed out that the origi- 
nal purpose of the tonnage tax on feed 
was to provide funds to administer the 
law. 

Before 1942 this money went to 
the state treasurer in a separate fund. 
Any money left over was permitted to 
be used for other purposes after the 
feed department had obtained its re- 
quirements, according to Mr. Halver- 


By ELDON ROESLER 


son. Since 1942, however, the tax has 
been paid into a general fund and the 
department gets an appropriation from 
the legislature—the money is no long- 
er segregated. 

Mr. Halverson’s talk brought com- 
ment from the floor on this point and 
a number of members asked that some- 
thing be done by the association to 
try to keep the tonnage tax fund 
separate. 

“Selling Feed Through Concerted 
Efforts” was the title of a talk by E. F. 
Dickey, secretary of the Illinois Feed 
association, Peoria, and sales manager 
for Honeggers’ & Co., Fairbury, IIl. 
He pointed out that the feed business 
has been growing by leaps and bounds 
since 1910 when the industry was 
selling only about 1,000,000 tons per 
year. 

“By the end of World War II we 
were selling an estimated 30,000,000 
tons of formula feed,” Mr. Dickey 
pointed out, “but reliable sources esti- 
mate that we are still selling less than 
one third of the amount of formula 
feeds which would be required to bal- 
ance rations for present numbers of 
livestock and poultry.” 

Mr. Dickey told how county feed 
clubs had been formed in Illinois. 
He listed the aims of these clubs as: 


PARTICIPANTS in the Northwest Retail Feed association convention program included 
this group of speakers shown above. From left they are: R. M. Edstrom, Minneapolis, 
president of the Northwest Feed Manufacturers association; Lyman Peck, Chicago, feed 
consultant; H. A. Halverson, Minneapolis, in charge of Minnesota feed control work; and 
E. F. Dickey, Peoria, Ill., secretary of the Illinois Feed association. (Photo by The Feed Bag) 
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NEW president of the North- 
west Retail Feed association 
is Roy Peterson, Red Wing, 
Minn., shown in upper photo 
(left) with Ron F. Kennedy, 
Minneapolis, secretary of the 
Northwest Country Elevator 
association. In the lower photo 
W. D. Flemming, (left) Min- 
neapolis, secretary-treasurer of 
the Northwest group congratu- 
lates retiring president, G. H. 
Homme, Kerkhoven, Minn. 


(Photos by The Feed Bag) 


(1) to eliminate misunderstandings 
presently existing among many of the 
educational and professional people 
on the one hand and feed people on 
the other, and (2) through coopera- 
tion and uniform programs to render 
a greater public service in order to 
create greater customer confidence 
and thereby sell more feed. 
According to Mr. Dickey, the coun- 
ty feed clubs in Illinois not only take 
in feedmen but also local bankers, 
vocational agriculture teachers, farm 
advisers, veterinarians, and publishers. 
He reported that these other segments 
of the trade welcome the chance to 


: 
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sit down and meet with feedmen in Illinois. 

Lyman Peck, Chicago, a member of the 
Nutrition Council of the American Feed 
Manufacturers association and a private 
feed consultant, discussed current nutri- 
tional trends. He declared that feed pros- 
pects for the next year are governed mainly 
by (1) the amount of livestock that will be 
produced; (2) the educational and sales 
program of the manufacturers and dealers, 
and (3) the quality of the feed which is 
sold. 

Emphasizing the importance of resale 
work, Mr. Peck maintained that there is no 
substitute for carefully planned selling on 
the farm. This requires selling a feeding 
program, not a bag of feed, according to 
Mr. Peck. 

Mr. Peck touched on newer advances in 
the field of nutrition and explained some 
of the work with vitamin By. Referring to 
the high-energy Connecticut broiler ration, 
Mr. Peck pointed out that he did not be- 
lieve it was a practical feed because there 
is not enough liver meal produced to make 
very much of this ration. However, accord- 
ing to Mr. Peck, this work at Connecticut 
has greatly stimulated research on the part 
of feed manufacturers and much better 
broiler feeds are being developed. 

An interesting feature, concluding the 
first morning session, was a nutritional I. Q. 
test devised by Mr. Peck along with Dr. 
H. J. Sloan, Dr. T. W. Gullickson, and 
Ray Anderson of the University of Min- 
nesota. A list of 20 nutritional statements 


was passed out to the audience and each 
was asked to check the statements as true 
or false. Then the panel of experts re- 
ported on the correct answers. 

The second morning's session was opened 
with a report by Secretary Flemming. He 
indicated that the most important associa- 
tion work during 1948 was in connection 
with the wage and hour law and efforts to 
put information before Congress which 
would make country feed millers and ele- 
vators practically exempt from the law. 

Mr. Flemming told how oats, purchased 
from a member of the association was re- 
ported to be responsible for the death of 
some young pigs. These oats had been 
treated with mercury for seed purposes. The 
report from the veterinary staff at the Uni- 
versity of Minnesota farm and a commercial 
laboratory reached this conclusion yet the 
directors of the association were not satis- 
fied. The board voted $300 to conduct a 
test on the toxicity of treated seed. Mr. 
Flemming 1eported that the test, run last 
summer, proved that treated oats would 
kill young pigs. 

Ronald F. Kennedy, secretary of the 
Northwest Country Elevator association, 
Minneapolis, discussed the hundredweight 
vs. bushel proposition. He cited variations 
in weights of bushels even among states and 
pointed out that long, short and metric 
tons, all different, are being used. 

According to Mr. Kennedy, the Chicago 
Board of Trade in 1927 tried buying grain 
on a hundredweight basis and gave up in 


AFMA Officials Conduct Regional Meetings 


The American Feed Manufacturers asso- 
ciation sponsored a series of meetings in 
10 cities during January and February so 
that its members might become better ac- 
quainted with the services offered by the 
organization. Attending these meetings 
were Walter Berger, AFMA president, left, 
and William T. Diamond, center, both of 
Chicago, who are pictured above showing 
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a strip of film to R. M. Edstrom, Minnea- 
polis, president of the Northwest Feed 
Manufacturers association. Distribution of 
movies is only one of the promotional de- 
vices available through the association. The 
meetings were held in San Francisco, Los 
Angeles, Atlanta, Minneapolis, Omaha, 
St. Louis, Cincinnati, Ft. Worth, Buffalo 
and Philadelphia. 


four weeks since people would not change. 
He reported that the American Feed Manu- 
facturers association has gone on record 
for the cwt. basis and that they cite these 
reasons:(1) feed manufacturers buy ingre- 
dients on the cwt. basis; (2) they sell feed 
on a cwt. basis; (3) freight rates are fig- 
ured on a cwt. basis; (4) percentage fac- 
tors in compounding feeds work out well on 
a hundredweight system; (5) feeding value 
relationships are easily compared on a cwt. 
basis, and (6) heavier grains are now being 
raised than when the bushel system was 
devised. 

Richard M. Serkland, St. James, Minn., 
a member of the retail feed and publicity 
committee of the Grain & Feed Dealers 
National association, explained advertising 
helps which that association has available 
for retail feedmen. 

“When prices drop farmers tend to buy 
less feed but we must continue to stress 
good feeding as in the past since the cheap- 
est way to feed is with a balanced diet, not 
grain alone,” Mr. Serkland said. 

According to Mr. Serkland, the public 
relations program of the Grain & Feed 
Dealers National association has created a 
great deal of interest among agricultural 
colleges, 4-H clubs, radio stations and deal- 
ers. Mr. Serkland said that dealers who 
continue to advertise are doing a steady, 
year around business. He said that by using 
the material supplied by the association 
feedmen can make their mail carrier their 
part-time salesman. 

In his annual report the retiring presi- 
dent, G. H. Homme, Kerkhoven, Minn., 
declared that 1948 was a year of extremes. 

“We started the year with very short 
supplies and the highest prices for grains 
ever known and then finished the year with 
an abundance of feed grains and prices 
down to below parity,” Mr. Homme said. 

Regarding the future of the retail feed 
trade, Mr. Homme said that “he could see 
nothing but a bright picture since with a 
surplus of feed grains the livestock popu- 
lation should be on the increase for the 
next couple of years.” 

Resolutions passed asked that the asso- 
ciation (1) investigate the plan of the Feed 
Institute of Iowa with the possibility of 
starting the same plan for Minnesota; (2) 
back the hundredweight system over the 
bushel; (3) permit a dual system of pay- 
ing the tonnage feed tax; and (4) investi- 
gate the Texas feed tax law which devotes 
surplus funds collected to research work in 
the industry. 

New officers elected include Roy Peter- 
son, Red Wing Feed & Supply Co., Red 
Wing, Minn., president; Carroll Scow, Long 
Prairie Milling Co., Long Prairie, Minn., 
vice president; and W. D. Flemming, Grain 
& Feed Review, Minneapolis, re-elected 
secretary-treasurer. 

New directors are Herman Raabe, Eagle 
Roller Mill Co., New Ulm, Minn.; Leo 
Fluegel, Fluegel Elevator Co., Rosemount, 
Minn.; Rudy Witthus, Farmers Coopera- 
tive Elevator, Buffalo Lake, Minn.; and A. 
L. Haroldson, Northern Feed & Seed Co., 
Devils Lake, N. D. 

The annual banquet and dance was held 
the evening of Jan. 17. That same day 
members of the ladies’ auxiliary of the asso- 
ciation were entertained at a luncheon. 
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Wire, phone or write for samples and prices of Riceland Rice Bran and Polish 


‘ie ARKANSAS RICE GROWERS CO-OP ASS'N 
i a STUTTGART, ARKANSAS PHONE L. D. 10 


e World's largest year ‘round suppliers of Vitamin-Rich Rice Bran and Polish to the Feed Industry 
World’s largest rice growing, milling, storage and marketing organization. 
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is bora—a new Blue Sereak . the finest 


fan, rotor, aid screen areaiin proper ratio 


_ the climax of experience, materials, and 


“And dependabilicy which it produces 


as to size and designed so that every ounce 
of horsepower produces maximum results— 
structurally throughout-so that 
-years of dependable ‘ow-cost service 


the new Blue Streak Advance Custom Mill . . . 
Creating this new mili was not aone-man 
‘show. Everybody gor ia the act—desiga engineers 
“who drewethe plans... custom millers 
who told us what they wanted in 2 mill. . . 
who brought scporis from che'Geld. 
test engineers who made the trial ios Hey 
craftsmanship was achieved. 
Yet, it’s the performance of this great mill 


that steals the show . .. the éfficiency, economy, 


_ the famous Granular Grind. Make your 


reservations early For fall details 


about the new Blue Streak Mill tonighr. 
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Dehydrators Meet Galveston 


List Speakers for Annual Convention Feb. 23-25 


@ THE alfalfa research program will 
be formally launched by the Amer- 
ican Dehydrators association at its 
annual meeting to be held in Galves- 
ton, Tex., at the Galvez and Bucca- 
neer hotels, Feb. 23-25, Lloyd S. Lar- 
son, Chicago, executive secretary, has 
announced. 

The most important development 
in the industry, the program has been 
formulated during the last two years 
by a special council composed of out- 
standing men in the scientific world 
and in the feed industry. 

This group will make its report on 
what has been done thus far and on 
plans for the future. Dr. F. W. Quack- 
enbush, head of the department of 
agricultural chemistry, Purdue univer- 
sity, LaFayette, Ind., is council chair- 
_man, while Dr. Ralph E. Silker, head 
of the chemistry department, Kansas 
State college, Manhattan, is secretary. 

The speakers’ list also includes Dr. 
Harold Vagtborg, president of the 
Southwest Research institute, San An- 
tonio, Tex., and a member of the re- 
search advisory committee of the Na- 
tional Association of Manufacturers, 
and Dr. M. J. Copley, Albany, Cali- 
fornia, director of the Western Re- 
gional laboratory. Both of these men 


F. W. Quackenbush 


Lloyd Larson Ray Bowden 


e38 e 


JOHN DWIGGINS 


will discuss problems of research and 
what can be accomplished for the in- 
dustry fhrough an adequate research 
program. 


Others who will appear on the pro- 
gram include George P. McCarthy, 
director of research, Universal Mills, 
Fort Worth, Tex., who will discuss 
what feed manufacturers want when 
they buy dehydrated alfalfa: and Ray 
Bowden, executive vice president of the 
Grain & Feed Dealers National asso- 
ciation, Washington, D. C., who will 
speak on “As It Looks in Washington 
Today.” The subject of sampling of 
alfalfa, a matter that is vital to the 
industry, will be the topic of James 
Lugenbeal of the St. Louis Merchants’ 
Exchange. A picture of business trends, 
outside the feed industry, will be pre- 
sented by William R. Archer, presi- 
dent of Uncle Johnny Mills, Houston, 
Tex. President Gilchrist of Texas A & 
M college is scheduled to deliver the 
welcoming address. 


At the convention last year the de- 
hydrators adopted a new constitution, 
a new set of by-laws along with trade 
rules and a code of ethics. Proposed 
amendments will be brought before 
the convention by the chairman of the 
amendment committee, Loyd Faris of 
the W. J. Small Co., Kansas City. 
Others on that committee are Roger 


Johnson, Elk Valley Alfalfa Mills, In- 
dependence, Kan.; and Frank Parman, 
Hayward, Inc., Oak Harbor, Ohio. 

The last afternoon of the conven- 
tion will be devoted to industry prob- 
lems with J. H. Burrell, manager of 
the product development department 
of Ralston Purina Co., St. Louis, as 
moderator. Such matters as storage, 
insurance, seed, pelleting, and financ- 
ing will be discussed. 

The rapidly growing importance of 
the dehydrating industry is evidenced 
by the fact that among the reserva- 
tions received so far are two from 
England, as well as a large number 
from individuals connected with other 
branches of the feed industry. 

Because this is the first time the 
convention has held its sessions in 
Texas, full opportunity will be given 
the visitors to become acquainted with 
the atmosphere and customs of this 
part of the country. One evening ses- 
sion will offer “A Bit of Ol’ Mexico” 
with Mexican food in a typical Mexi- 
can setting and with Mexican enter- 
tainers. The usual banquet will be sup- 
planted by a western party, complete 
with cowboys, chuck wagon and other 
spotlight features of the Old West. 


(Continued on page 79) 


George McCarthy 


J. H. Burrell 
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pur this expert 
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... HO COST 


Chase Specialties: 
Mailing Bags, Spi- 
ral Tubing, Twines 


Your Chase Salesman is a thoroughly trained bag specialist. 
He knows materials, design, construction, and the most 
modern packaging techniques. 

And, he also knows how to best apply this informa- 
tion to your business . . . in terms of good looks, 
efficiency, and economy! 

He is supported by a company with plants stra- 
tegically located throughout America—to serve 
you quicker, better. His recommendations are 
backed by a reserve of experience that dates 
back to 1847. 

Write today—he’ll be glad to help provide a 
better container for your products. 
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C. W. Sievert 


By C. W. SIEVERT and DR. 8B. W. FAIRBANKS 


The abstracts and digests of current animal nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: Energy, Protein and Unidentified Vita- 
mins in Poult Nutrition. 

Authors: M. L. Scott, G. F. Heuser and 
L. C. Norris. 

Publication: Poultry Science, Vok 27, 
(Nov. 1948) pp. 773-80. 

Digest: “The results presented in this re- 
port show that early poult growth can be 
markedly increased by raising the energy, 
protein and unidentified vitamin content of 
the ration. 

“A 28 to 30 per cent protein level was 
found to give the most rapid gains on this 
type of diet up to the fourth week of age. 

“The results indicate that the poult pos- 
sesses higher requirements for both factor S$ 
and the “animal protein” factor, or factors, 
than does the chick. 

“Evidence is presented that the poult 
like the chick, requires dietary glycine.” 
Comment: This work is of much interest to 
feed manufacturers as well as students of 
poultry nutrition. Not only protein level, 
but the levels of “animal protein factor(s)” 
and of factor S are important in getting top 
growth rate from poults up to 8 weeks of 
age. Good growth, good feathering, no can- 
nibalism, no stunted birds, and no abnormal 
leg disorders were evident when a ration 
containing 28 to 30 per cent protein was 
fed, and containing the other factors in- 
volved. Fish meal, buttermilk, yeast, whey 
and liver meal were ingredients in the best 
rations tried, and in rather appreciable 
amount. When the protein level was low, 
and insufficient in animal protein factor(s) 
the poults grew and feathered poorly. “Nuf 
sed” for the wise feed manufacturer. Keep 
that quality up! 

* 


Title: Vitamins Required By Swine for 
Growth, with Some Observations on Repro- 
duction. 

Authors: A. G. Hogan and G. C. Anderson 
(University of Missouri). 

Publication: Journal of Nutrition, Vol. 36, 
(No. 4, Oct. 1948) pp. 437-449. 

Digest: The object of the present investiga- 
tion was to test the adequacy for pigs of 
synthetic diets containing biotin and pteroyl- 
glutamic acid in addition to those enume- 
rated below. The new-born pigs were left 
with the dams for two days before placing 
them on test. 

The vitamin supplement to the synthetic 
diets contained vitamin A, vitamin D, vita- 
min E, vitamin K, thiamine, riboflavin, pyri- 
doxine, pantothenic acid, niacin, choline, 
inositol, biotin, and pteroylglutamic acid. 

It seems improbable that pteroylglutamic 
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acid contributed to the results and the au- 
thors are uncertain whether biotin and ino- 
sitol contributed to the improvement in the 
diet. 
Comment: No information is given con- 
cerning the dietary history of the sows prior 
to breeding and during gestation. We be- 
lieve that the nutritional response of baby 
pigs can be definitely influenced by the 
nutritional status of the sows during gesta- 
tion and even before the sows are bred. 
We note that wood pulp was used in two 
of the three diets fed. Is it safe to assume 
that wood pulp is an inert ingredient and 
does not affect vitamin synthesis in the gut 
of the non-ruminant? We remember Paul 
Gerlaugh over in Ohio and his feeding of 
corn cobs to cattle. 


* 


Title: The Nutrition of the Newborn Dairy 
Calf. III The Response to a Photolyzed 
Milk Diet. 

Authors: R. G. Warner and T. S. Sutton 
(Department of animal husbandry and the 
institute of nutrition and food technology, 
Ohio State university). 

Publication: Journal of Dairy Science, 
Vol. 31 (No. 11, Nov. 1948) pp. 976-985. 
Digest: Photolyzed milk is milk exposed to 
a mercury vapor lamp to destroy prac- 
tically all of its riboflavin (96 per cent). 

It has been shown that the very young 
calf requires a dietary source of riboflavin. 
This experiment was to study the effects of 
feeding natural milk in which a major por- 
tion of the riboflavin had been destroyed. 

Two calves were taken from their dams at 
birth and fed photolyzed colostrum milk 
from their dams for three days. Following the 
colostrum feeding period all calves received, 
as an exclusive diet, photolyzed whole milk 
at the rate of 10 per cent of their body 
weight. One of the calves which received 
normal colostrum milk for three days re- 
ceived in addition to the photolyzed whole 
milk an average of 2.99 mg. of crystalline 
riboflavin per day. 

The authors conclude from the limited 
data of this experiment that the minimum 
daily riboflavin requirement of the very 
young calf is somewhat less than 75 micro- 
grams per kg. of body weight. The possi- 
bility of riboflavin deficiency during the 
milk feeding period is remote. 

Comment: We have given the riboflavin re- 
quirements for ruminants the “brush-off” 
by stating “Ruminants are able to synthe- 
size riboflavin in the rumen and require- 
ments in the diet cannot be set.” But young 
calves are not actual ruminants until old 


enough for the rumen to function. There 
are at least three papers in the literature 
showing that the young calf has a riboflavin 
requirement. In addition to this paper by 
Warner and Sutton, there are “Synthetic 
Rations for the Dairy Calf” by Wiese, John- 
son, Mitchell and Nevens in Journal of 
Dairy Science, Vol. 30 (1947) 87-94 and 
“Riboflavin Deficiency in the Dairy Calf” 
by Wiese, Johnson, Mitchell and Nevens 
in Journal of Nutrition Vol. 33 (1947) 
263-270. Warner and Sutton sacrificed one 
of their calves at 10.5 weeks and investi- 
gated the rumen fluid and rumen contents 
for riboflavin synthesis. Their “findings are 
considered as evidence of some microbio- 
logical syntheses, although insufficient in 
amount to fully protect the calf..” 
* 


Title: Value of Distillers’ Dried Solubles 
and Distillers’ Dried Grains with Solubles 
in the Rations of Dairy Calves. 

Authors: J. R. Schabinger and C. B. Knodt 
(Pennsylvania State college). 

Publication: Journal of Animal Nutrition, 
Vol. 7 (No. 4, Nov. 1948) pp. 434-439. 
Digest: The study was designed to compare 
distillers’ dried solubles (corn) and distil- 
lers’ dried grains with solubles (corn) with 
a combination of linseed oil meal, dried 
whey and brewers dried yeast and linseed 
oil meal as sources of protein in the ration 
of dairy calves. 

Six lots were fed and the rations equal- 
ized in respect to digestible protein (17.0 
to 17.6 per cent) calcium (0.48 to 0.58 per 
cent) and phosphorus (0.54 to 0.72 per 
cent). 

All of the calves were fed 300 pounds of 
whole milk from Holstein cows during the 
first 45 days of the trial. Mixed hay, tim- 
othy, and Ladino clover was kept before the 
calves at all times until they were 2 months 
of age; after which they were fed a good 
quality alfalfa hay ad. lib. until they were 
8 months of age. 

There were no significant differences in 
rate of growth as measured by body weight, 
height at the withers and chest circumfer- 
ence taken at the sixth rib. 

No differences were observed in the pal- 
atability of the rations studied. 

Based on retail prices in effect May 26, 
1947, the cost per pound of gain was lower 
on distillers’ dried solubles and distillers’ 
dried grains with solubles than on a com- 
bination of dried whey, brewer's dried yeast 
and linseed oil meal. (Greatest difference 
0.04 cents per lb.) 

The authors conclude that distillers’ dried 
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solubles and distillers’ dried grains with 
solubles might replace dried whey, brewer's 
dried yeast and linseed oil meal in the ra- 
tions of dairy calves. 

Comment: We have looked upon distillers’ 
dried grains with and without solubles as 
excellent materials for dairy feeds to be 
used by the feed manufacturers when avail- 
able at a favorable price relationship with 
other ingredients supplying the feed nutri- 
ents sought. This experiment demonstrates 
that the proteins of these distillery by- 
products are essentially equal to the proteins 
in the feeds used for comparisons. Other 
ingredients in this class are rye distillers 
dried grains, grain sorghum distillers dried 
grains, and wheat distillers dried grains with 
and without solubles. 

* * 


Title: The Niacin Content of Wheat, Barley 
and Oats Grown in Different Soil Zones in 
Alberta. 
Authors: L. W. McElroy and H. Simonson. 
Publication: Canadian Journal of Research, 
Vol. 26, (Sect. F. 1948) p. 201. 
Digest: Vitamin assays showed little differ- 
ence in the mean content of niacin in Newal 
barley and Marquis wheat. The niacin con- 
tents, however, of wheat, barley and oats 
varied widely between samples. In wheat 
and oats the niacin content increased as the 
protein levels increased, but in the case of 
barley the niacin content decreased as the 
protein content increased. There was no 
evidence to indicate that the soil had any 
influence on the niacin content of the grains 
grown on it. 
Comment: It is popular to believe that soil 
may have profound effects upon the com- 
position and nutritive values of the plants 
produced upon it. This paper indicates that 
soil apparently has no effect upon the nia- 
cin content of wheat, barley, and oats. The 
work of Webb, Lewis, Kammlade, Fuelle- 
man and Hamilton (Journal of Animal Sci- 
ence, 7 (1948) 159-169) did not indicate 
that fertilizers affected the composition of 
plants to such an extent that differences 
could be detected in the bone ash or serum 
phosphate or reproductive performances of 
the animals fed the crops from the fertil- 
ized areas. 

Title: Experiments on Selection for Resist- 
ance to Riboflavin Deficiency in Single Comb 
White Leghorns. 
Authors: I. M. Lerner and F. H. Bird. 
Publication: Poultry Science, Vol. 27, 
(1948) pp. 342-346. 
Digest: During a 9-year period the attempt 
was made to select a strain of single comb 
White Leghorns with a low requirement 
for riboflavin. The data support the con- 
clusion that a differentiation in respect to 
the ability to grow on riboflavin deficient 
rations was demonstrated. 
Comment: Throughout the country several 
investigators are studying the possible rela- 
tionship between breeding and nutrition. 
The paper of Lerner and Bird and another 
by Lamoreux and Hutt (Poultry Sci. 27 
(1948) 334-341) (reviewed in a previous 
digest) support the conclusion that breed- 
ing does have an effect upon the riboflavin 
requirements of poultry. This is of interest 
to the feed manufacturer but should not be 
used as an excuse to allow the riboflavin 
content of his feeds to slip. His feeds must 
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do a good job when fed to birds of different 
breeding in respect to riboflavin or any 
other nutrient which may be affected by 
genetics. 

A chick requires 1.6 mg. of riboflavin 
per pound of feed during the first 8 weeks. 
Afterwards and until maturity the riboflavin 
requirement is 0.9 mg. per pound of feed. 

Laying hens require 0.9 mg. of riboflavin 
per pound of feed. 

Breeders require 1.3 mg. of riboflavin per 
pound of feed. 

Title: Raising Newborn Pigs to Weaning 
Age on a Synthetic Diet with Attempt to 
Produce a Pteroylglutamic Acid Deficiency. 
Authors: B. C. Johnson, M. F. James, and 
J. L. Krider, University of Illinois. 
Publication: Journal of Animal Science, 
Vol. 7, (No. 4, Nov. 1949) pp. 486-493. 
Digest: It was hoped that by starting with 
the very young animal it might be pos- 
sible to produce deficiencies that do not 
appear in weanling or older pigs. The baby 
pig seemed an ideal experimental animal 
with which to study certain nutritive re- 
quirements of swine. 

Pigs which received colostrum for a 
minimum of 24 hours were successfully 
raised to 8 weeks of age on a “synthetic” 
ration made up to simulate cow's milk. 

A clear-cut deficiency of pteroylglutamic 

acid has not been consistently produced on 
a synthetic diet lacking the vitamin, even 
with the addition of a bacteriostatic agent 
(sulfathalidine). 
Comment: The conclusion in reference to 
the need of pteroylglutamic acid in the nu- 
trition of the young pig is the proper and 
conservative conclusion to draw from the 
data. But the old question comes up as to 
whether a positive or a negative result has 
the greater significance. In one experiment 
the group which did not receive pteroyl- 
glutamic acid had a small but statistically 
significant lower growth rate and higher 
hair coats. Your reviewers are inclined to 
lean toward these positive results in an 
experiment of this kind. 

In the body of the paper are some ob- 
servations which could be expanded into 
a lengthy discussion for the feed manu- 
facturer. In one experiment one pig re- 
ceiving the “synthetic milk” weighed 53 
pounds at 8 weeks, as compared with an 
average weight of slightly over 30 pounds 


for pigs receiving their mother's milk. Itt- 
ner and Hughes (A Normal Growth Curve 
for Swine, Jour. Heredity 29 (1938) 165- 
174) have reported an average weight of 
29.4 pounds of 457 pigs at 8 weeks of age. 
Johnson, James, and Krider fed ad libitum 
and believe the improved growth is merely 
a reflection of the limited milk-producing 
capacity of the sow. 

Here's the point. The feed manufacturer 
may be justified in assuming that pork pro- 
duction in the young pig is limited by an 
inadequate milk production of the sow. 
Then more attention should be given to a 
sow and pig feed that can be utilized by 
the pig at the earliest possible age. It 
should be made good, nutritionally. It 
should be palatable, and the farmer should 
be encouraged to feed it early and see that 
the pigs eat lots of it. The cheapest gains 
are put on at the younger ages. 


Title: The Effect of Hemopoietic Dietary 
Factors on the Resistance of Lambs to Pari- 
sitism with the Stomach Worm, Haemonchus 
Contortus. 
Authors: W. C. Weir, T. L. Bahler, A. L. 
Pape, P. H. Philips, C. A. Herrick, and 
G. Bohstedt (University of Wisconsin.) 
Publication: Journal of Animal Science, 
Vol. 7, (Nov. 1948) pp. 466-474. 
Digest: This is a study of the relationship 
of the nutrition of the sheep and the effects 
of internal parasites. 

Four lots of breeding ewes were used to 
produce parasite-free lambs. These ewes 
were fed the following rations: (1)-basal 
ration of mixed grass-legume hay and a 
small amount of corn; (2)-basal ration plus 
trace-mineralized salt and bone meal; (3)- 
basal ration plus soybean oil meal; (4)-basal 
ration plus soybean oil meal, trace-mineral- 
ized salt and bone meal. 

Groups of these lambs were given an 
initial dose of 4,000 larvae of Haemonchus 
contortus and an additional dose of 15,000 
larvae. Other groups were given larger doses 
45,000 larvae, with and without a smaller 
initial dose of 4,000 larvae. 

The data are interpreted to mean that 

the addition of minerals to the ration makes 
conditions within the host animal more 
favorable for the establishment and develop- 
ment of the stomach worm, Haemonchus 
contortus. The effect of protein on the 
parasite is not clearly indicated by the data 
in this preliminary work. 
Comment: Please Mr. and Mrs. Feed Man, 
don’t jump to the conclusion that minerals 
should not be fed to sheep or that minerals 
should be removed immediately from all 
manufactured sheep feeds. Our friend Gus 
Bohstedt won't like it if you do. These in- 
vestigators have made some observations 
and have reported them so the rest of us 
will know what is going on. As they con- 
tinue they “may run some rabbits out of 
the bushes” that will be quite interesting. 
They write in the paper “Whether the 
effect of the minerals is due to a specific 
element in the mineralized salt or the bone 
meal, awaits further investigation.” 

We will “await”. In the meantime the 
sheep man should practice the approved 
sanitary measures in management and if it 
necessary to drench read Farmers’ Bul. 
1330, U. S. Dept. Agr. Leaflet 89 and 
New York (Cornell) Exten. Bul. 283. 
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OIL SAMPLE IDENTIFICATION 


The True Measure 
of Value 


Performance 


Currently accepted methods for esti- 
mating potency are not always indica- 
tive of Vitamin A activity. This applies 
to feeding oils as well as carotene 
sources. The charts show the percentage 
of manufacturers claimed potency found 
in 8 samples of commercial vitamin A 
oils when subjected to 3 different meth- 
ods of assay- Samples F, © and H are 
TRU A Oils. 


When you use TRU A you can be certain 


that you are adding bioactive vitamin 


A in the expected amount. 


This means that TRU A costs less for 
comparable vitamin A performance. 
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100 LBS. WHEN PACKED 


> FLOORS CLEAM, WHITE, 


WHITE, BALANCED PROOUBY 
SUFFICIENT FINES TO 

Fo 
an RESP THEM 


d FINE MESH... quicker acid correction 

dv NON-BURNING ... harmless to livestock 

NON-SLIPPING when wet 

SNOW-WHITE ... for sanitation 

v STRONGLY PACKAGED ... for easy handling 


Increase sales and profits with Hurlbut’s 
fast moving barn lime. Its ideal blends of 
fine mesh pure limestone — aerated with 
enough grit to provide dry traction, 

has been proven in thousands of Wisconsin 
dairy farms during the past two years. 
Every farm needs it...every farmer 

wants it! Available for immediate shipment 
at low rates into Wisconsin, Illinois, 
Michigan, Iowa and Minnesota. 


HURLBUT 
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CONDUCTED BY 
Taxpayer ‘Gets a Break’ 
Under Section 117-J 


@ FROM time to time on this page we 
have mentioned section 117-J of the inter- 
nal revenue code because it is one of the 
important sections of the tax law where the 
taxpayer “gets a break.” 

In the January issue of The Feed Bag 
we gave several examples of how this sec- 
tion can work to the 
taxpayer's advantage. 
Quite a few eastern 
feed dealers have 
asked for additional 
information about 
section 117-J. Exactly 
what does it mean? 
How can the average 
feed dealer apply it 
so that he will get 
the maximum benefit? 

Since a complete 
understanding may 
save you hundreds 
of tax dollars, you should give a great deal 
of thought to this article. Study it care- 
fully before filing your federal income tax 
return this year. First, what does section 
117-J say? We quote from the internal 
revenue code: 

(j) GAINS AND LOSSES FROM IN- 
VOLUNTARY CONVERSION AND 
FROM THE SALE OR EXCHANGE OF 
CERTAIN PROPERTY USED IN THE 
TRADE OR BUSINESS.— 

(1) Definition of Property Used in the 
Trade or Business.—For the purposes of 
this subsection, the term “property used in 
the trade or business” means property used 
in the trade or business, of a character 
which is subject to the allowance for de- 
preciation provided in section 23 (1), held 
for more than 6 months, and real property 
used in the trade or business, held for 
more than 6 months, which is not (A) 
property of a kind which would properly 
be includible in the inventory of the tax- 
payer if on hand at the close of the tax- 
able year, or (B) property held by the 
taxpayer primarily for sale to customers in 
the ordinary course of his trade or busi- 
ness. Such term also includes timber with 
respect to which subsection (k) (1) or (2) 
is applicable. 

(2) General Rule.—If, during the tax- 
able year, the recognized gains upon sales 
or exchanges of property used in the trade 
or business, plus the recognized gains from 
the compulsory or involuntary conversion 
(as a result of destruction in whole or in 
part, theft or seizure, or an exercise of the 
power of requisition or condemnation or 
the threat of imminence thereof) of prop- 
erty used in the trade or business and 
capital assets held for more than 6 months 
into other property or money, exceed the 
recognized losses from such sales, ex- 
changes, and conversions, such gains and 
losses shall be considered as gains and 
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losses from sale or exchanges of capital as- 
sets held for more than 6 months. If such 
gains do not exceed such losses, such gains 
and losses shall not be considered as gains 
and losses from sale or exchanges of capital 
assets. For the purposes of this paragraph: 


(A) In determining under this para- 
graph whether gains exceed losses, the 
gains and losses described therein shall be 
included only if and to the extent taken 
into account in computing net income, 
except that subsections (b) and (d) shall 
not apply. 

(B) Losses upon the destruction, in 
whole or in part, theft or seizure, or requi- 
sition or condemnation of property used 
in the trade or business or capital assets 
held for more than 6 months shall be 
considered losses from a compulsory or in- 
voluntary conversion.” (end of quotation) 

In simple every day language what does 
this mean? 

Let us consider (1) definition of property 
used in trade or business. This means fixed 
assets used in your business such as ma- 
chinery, office furniture and fixtures, cars 
and trucks and mill and other buildings 
used in your business. It also means rental 
property. It also includes farm buildings, 
equipment, etc. if you operate a farm as 
an income producing investment. (This ex- 
cludes gentlemen farmers who show sub- 
stantial losses each year which they would 
like to use as offsets against their other in- 
come.) Section 117-J has a very liberal 
interpretation for farmers. Livestock such 
as cows and horses are considered prop- 
erty used in the business of farming. 


Next let us consider (2) general rule. 
This means simply that the property must 
be held for more than 6 months before it 
can be considered under section 117-J. This 
is true also of property which is involun- 
tarily converted because of fire, storm or 
condemnation proceedings. The gain or loss 
involved must be taken into consideration 
under this rule. This does not mean the 
taxpayer should include sale of stocks and 
bonds under section 117-J. Remember this 
when considering: 

(A) In determining whether gains ex- 
ceed losses. For example, a feed dealer may 
be faced with this situation. He has sold: 

1-1-48—Machinery used in 
business for 
1-5-43—It cost him 
originally 
He has taken 
depreciation of 5,000 
His adjusted cost is 10,000 
Loss on sale of machinery (5,000) 
6-30-48—He sold A.T.&T. 


$5,000 


15,000 


stock for 25,000 
1-15-38—Stock cost him 15,000 
Profit 10,000 

Net gain ($10,000 less 
$5,000 loss) $5,000 
Since the sale of A.T.€?T. stock is 


omitted in considering 117-J, the taxpayer 
considers only the $5,000 loss on sale of 
the machinery. We'll come back later to 


show how both sales are treated on the 
tax return. 

Finally in considering (B) losses upon 
the destruction, theft, seizure requisition or 
condemnaton etc. remember when these 
losses exceed the gains on sales of ma- 
chinery, fixtures, mill buildings etc. and 
the computation results in’ a net loss, then 
all the property is considered as losses of 
property other than capital assets and can 
be deducted in full. 

Now let us return to the feed dealer 
who has lost on the 


sale of machinery ($5,000) 
and gained on the sale 
of A.T.&T. stock $10,000 


How does section 117-J work for him? He 
can deduct the full $5000 as a loss on his 
1948 tax return as a loss on property other 
than capital assets (If this were treated as 
a capital loss since it was held for more 
than 6 months, he could only claim 50 per 
cent of the $5000 or $2500. He would 
then report 50 per cent of the gain on stock 
(50 per cent of $10,000) or $5000 and 
show a net taxable gain of $2500.00). But 
under section 117-J, on the sale of the 
stock (which resulted in a capital gain of 
$10,000) since only 50 per cent is taxable, 
the taxpayer finds: 


His taxable gain on stock is $5000 
This is offset by his loss on 
sale of machinery which is 
allowable in full for ($5000) 
Net Gain (or loss) NONE 


Another important thing to remember in 
connection with” capital losses vs. losses 
other than capital losses is that capital losses 
are limited. The taxpayer cannot deduct 
more than $1000 in any one year from 
ordinary income on a capital loss. On losses 
other than capital losses, he can deduct the 
full loss in the tax year it occurred. Un- 
used capital losses in excess of $1,000 can 
be carried over and used by the taxpayer 
for the next 5 years, however. 


If you think section 117-] will affect your 
taxable income, but you’re not sure you 
fully understand it, then by all means hire 
a capable tax accountant. He will invaribly 
save you many times the amount of his fee. 


QUESTIONS AND ANSWERS 


Q. If a taxpayer has a $5,000 short-term 
capital loss in 1947 and used $1,000 of 
it against ordinary income, leaving a 
$4,000 loss carry-over, can he use it all 
in 1948, against ordinary income and 
$3,000 worth of capital gains? 

A. Yes. He can use up all his capital loss 
carry-over in 1948. The $3,000 loss can 
be used to wipe out his $3,000 worth of 
capital gains and a $1,000 loss can be 
set up against ordinary income. If the 
taxpayer had $6,000 worth of long term 
gains, this would be equivalent to $3,000 
worth of short term gains, since for tax 
purposes, only 50 per cent of long term 
capital gains are taken into considera- 
tion. 

Q. Can a partnership have a captital loss 
carryover? 

A. No. A partnership pays no federal in- 
come tax. If the partnership has a capital 
loss, the loss is reported on the partner- 
ship return for information purposes 
only. 
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MYSTERY 


The Pastor: “So God has sent you two 
more little brothers, Dolly?” 

Dolly (brightly): “Yes and He knows 
where the money's coming from: I heard 


daddy say so.” 


Santa Claus is the only guy we know 


who can run around with a bag all night CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


and not get talked about. 


* * 


AMATEUR 


He was coming down the street in a bar- 
rel. “Look here, fellow,” said the cop. 
“What's the idea? Are you a poker player?” 

“No,” replied the man, “but I just spent You never hear a-hen cackle until she’s 
the evening with some guys who are.” finished her job. 


GRR-R 
“Good night,” she purred at the door. 
“Tt was fun “No-ing’ you.” 


There’s plenty of — 


Repeat PROFIT 


for YOU... 


in these Nationally Known Brands! 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

GORTON A & D FEEDING OILS 

TANKAGE & MEAT SCRAPS 

CLEAR QUILL LIVESTOCK MINERAL 

BLATCHFORD’S PRODUCTS 

CLEAR QUILL POULTRY CONCENTRATES 

FISH MEALS 

LEADER PEAT LITTER 

SMALL’S DEHYDRATED ALFALFA MEALS 

NOPCO A & D DRY VITAMIN PRODUCTS 

WATERLOO HOG FEEDS 

SERVALL STAZDRY POULTRY LITTER 

LINSEED—COTTONSEED—SOYBEAN MEALS 

V-C PHOSPHO TOBACCO FERTILIZERS 

ROYAL OAK CHARCOAL 

ANDERSON CHICK BOXES AND HATCHERY 
SUPPLIES 

BLUE RIBBON & WESTERN CONDENSED 
BUTTERMILK 


AND .... Many Other Leading Brands of 
Nationally Known, Universally 
Accepted Feeds, Ingredients and Supplies. 


CENSORED 
Girl (to boy friend reading to her from 
a book): “Didn't you skip something be- 
tween ‘he took her in his arms’ and ‘the 
morning cast a rosy glow’?” 


VIRTUOUS 


Having recently moved into a new home, 
she was determined to impress the neigh- 
bors. She arranged for a musical “At 
Home,” and told her husband to see to 
the booking of a musician to entertain the 
guests. 

““Have you engaged the pianist yet?”’ she 
asked her husband a few days before the 
event. 

“Yes, my dear,” he replied, “a great vir- 
tuosa.”” 

She looked annoyed. 

“Never mind about his morals. All I want 
to know is can he play the piano?” 

SCOTCH 

Donald and Mary McTavish decided to 
adopt a child, and asked at the orphanage 
for a little girl One was produced and 
Mary was about to close the bargain when 
Donald tapped her shoulder. 

“Mary,” he whispered, “let's take a wee 
lad. Hae ye frogotten the lad’s cap we 
found in the train?” 

* * 


FRESH 


“Well, well, sister, you look like a pretty 
neat trick to me. How about a date to- 
night?” 

“How dare you! I'll have you arrested if 
you come to my apartment tonight at 315 
Broadway, third floor rear, at about nine 


o'clock!” 
* & 


GROUNDS 
She: “My husband has flat feet. Could I 


get a divorce on that?” 
Lawyer: “Not unless his feet visit the 
wrong flat.” 
* * 
IN DAYS OF OLD 


A legend which has just been brought to 
light relates the story of an officer in an- 
cient Rome who was called away to war. 
Before leaving he locked his beautiful wife 
in armor and gave the key to his best friend 
with the admonition: 

“To you my dear friend I entrust this 
key to my most precious treasure. If I don't 
return in six months you are free to use it.” 

He then galloped off to join his troop. 
Ten miles from Rome he saw a cloud of 
dust approaching from the rear. He pulled 
up to await the messenger and in a few mo- 
ments his friend rode up. 

“Thank goodness, I caught you,” he 
cried breathlessly. “I just discovered you 
gave me the wrong key.” 
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This Bite-Size chick starter 
starts customers too 


by Pillsbury Pete 


Customers are a lot like baby chicks. You start them 
out one bite at a time. And a mighty fine “first bite” 


for new customers is this marvelous Pillsbury’s Best BITE- 
SIZE Chick Starter. 


Results can be seen quickly. And while the chicks 
grow like gossip, you can make your sales do likewise. 


All you have to do is keep calling folks’ attention to this 
product and what it does. 


_ BITE-SIZE 
CHICK STARTER 


Smart boss is right! He knows results when he sees 


When chicks graduate from this baby food, the results 

them. And he’s going to appreciate the favor you’ve make it a cinch to keep feeders on “the plan”. Easy 

one him by this introduction to the complete Pillsbury’s to see it makes sense to follow up that fine start with 
Best Poultry Feeding Plan. 


Pillsbury’s Best Growing Mash. 


So — better be sure you're well stocked with Pillsbury’s 
Best BITE-SIZE Chick Starter —and push it hard. It’s 
a grand door-opener — and the time to start is now! If 
you're not already a Pillsbury dealer, why not find out if 
there’s an opportunity in your locality? Write for full in- 
formation about the Pillsbury Protected-Dealer Franchise. 


Pillsbury Millis, Inc. . 
Feed and Soy Division r 


Division Headquarters, Clinton, Iowa. Feed mills in nine other cities. 
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MYSTERY 


The Pastor: “So God has sent you two 
more little brothers, Dolly?” 

Dolly (brightly): “Yes and He knows 
where the money's coming from: I heard 
daddy say so.” 


Santa Claus is the only guy we know 


who can run around with a bag all night CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


and not get talked about. 


* * 


AMATEUR 
He was coming down the street in a bar- 
rel. “Look here, fellow,” said the cop. 
“What's the idea? Are you a poker player?” 
“No,” replied the man, “but I just spent You never hear a-hen cackle until she’s 
the evening with some guys who are.” finished her job. 


GRR-R 
“Good night,” she purred at the door. 
“Tt was fun “No-ing” you.” 
* * 


There’s plenty of — 


Repeat PROFIT 


for YOU... 


in these Nationally Known Brands! 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

GORTON A & D FEEDING OILS 

TANKAGE & MEAT SCRAPS 

CLEAR QUILL LIVESTOCK MINERAL 

BLATCHFORD’S PRODUCTS 

CLEAR QUILL POULTRY CONCENTRATES 

FISH MEALS 

LEADER PEAT LITTER 

SMALL’S DEHYDRATED ALFALFA MEALS 

NOPCO A & D DRY VITAMIN PRODUCTS 

WATERLOO HOG FEEDS 

SERVALL STAZDRY POULTRY LITTER 

LINSEED—COTTONSEED—SOYBEAN MEALS 

V-C PHOSPHO TOBACCO FERTILIZERS 

ROYAL OAK CHARCOAL 

ANDERSON CHICK BOXES AND HATCHERY 
SUPPLIES 

BLUE RIBBON & WESTERN CONDENSED 
BUTTERMILK 


AND .... Many Other Leading Brands of 
Nationally Known, Universally 
Accepted Feeds, Ingredients and Supplies. 
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CENSORED 
Girl (to boy friend reading to her from 
a book): “Didn't you skip something be- 
tween ‘he took her in his arms’ and ‘the 
morning cast a rosy glow’?” 


VIRTUOUS 


Having recently moved into a new home, 
she was determined to impress the neigh- 
bors. She arranged for a musical “At 
Home,” and told her husband to see to 
the booking of a musician to entertain the 
guests. 

“Have you engaged the pianist yet?” she 
asked her husband a few days before the 
event. 

“Yes, my dear,” he replied, “a great vir- 
tuosa.”” 

She looked annoyed. 

“Never mind about his morals. All I want 
to know is can he play the piano?” 

SCOTCH 

Donald and Mary McTavish decided to 
adopt a child, and asked at the orphanage 
for a little girl One was produced and 
Mary was about to close the bargain when 
Donald tapped her shoulder. 

“Mary,” he whispered, “‘let’s take a wee 
lad. Hae ye frogotten the lad’s cap we 
found in the train?” 

* 


FRESH 


“Well, well, sister, you look like a pretty 
neat trick to me. How about a date to- 
night?” 

“How dare you! I'll have you arrested if 
you come to my apartment tonight at 315 
Broadway, third floor rear, at about nine 
o'clock!” 

* 


GROUNDS 
She: “My husband has flat feet. Could I 


get a divorce on that?” 
Lawyer: “Not unless his feet visit the 
wrong flat.” 
IN DAYS OF OLD 


A legend which has just been brought to 
light relates the story of an officer in an- 
cient Rome who was called away to war. 
Before leaving he locked his beautiful wife 
in armor and gave the key to his best friend 
with the admonition: 

“To you my dear friend I entrust this 
key to my most precious treasure. If I don't 
return in six months you are free to use it.” 

He then galloped off to join his troop. 
Ten miles from Rome he saw a cloud of 
dust approaching from the rear. He pulled 
up to await the messenger and in a few mo- 
ments his friend rode up. 

“Thank goodness, I caught you,” he 
cried breathlessly. “I just discovered you 
gave me the wrong key.” 
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This Bite-Size chick starter 
starts customers too 


by Pillsbury Pete 


Customers are a lot like baby chicks. You start them 

out one bite at a time. And a mighty fine “first bite” 
for new customers is this marvelous Pillsbury’s Best BITE- 
SIZE Chick Starter. 


_ BITE-SIZE 
CHICK STARTER 


Smart boss is right! He knows results when he sees 

them. And he’s going to appreciate the favor you’ve 
one him by this introduction to the complete Pillsbury’s 
Best Poultry Feeding Plan. 


So — better be sure you're well stocked with Pillsbury’s 
Best BITE-SIZE Chick Starter — and push it hard. It’s 
a grand door-opener — and the time to start is now! If 
you're not already a Pillsbury dealer, why not find out if 
there’s an opportunity in your locality? Write for full in- 
formation about the Pillsbury Protected-Dealer Franchise. 


Division Headquarters, Clinton, Iowa. Feed mills in nine other cities. 
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Results can be seen quickly. And while the chicks 

grow like gossip, you can make your sales do likewise. 
All you have to do is keep calling folks’ attention to this 
product and what it does. 


When chicks graduate from this baby food, the results 

make it a cinch to keep feeders on “the plan”. Easy 
to see it makes sense to follow up that fine start with 
Pillsbury’s Best Growing Mash. 


Pillsbury Mills, Inc. 
Feed and Soy Division 
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Midwest Feed 


The fifth annual agricultural forum of 
the Midwest Feed Manufacturers associa- 
tion to be held Feb. 17-18 in the Hotel 
President, Kansas City, Mo., will include 
addresses by leaders in industry, nutrition 
and trade associations, Jack Dean, executive 
secretary, has announced. Lewis Drake, 
Humboldt Elevator Mills, Humboldt, Kan., 
association president, will give the opening 
address. 

Speeches on merchandising will be pre- 
sented by Arthur C. Horrocks, director of 


Group to Meet 


Plan Forum at Kansas City, Feb. 17-18 


public relations, Goodyear Tire & Rubber 
Co., Inc., Akron; Arch R. Maulsby, sales 
manager, Socony-Vacuum Oil Co., Inc., 
Kansas City; and Lloyd Burlingham, farm 
commentator for the National Broadcasting 
Co., Chicago. 

Three agricultural college animal nutri- 
tionists will participate in a forum. The 
speakers and their subjects will be H. S. 
Wilgus, head of the department of poultry 
husbandry, Colorado A. & M. college, Fort 
Collins, on livestock; Dr. W. A. Billings, 


There’s 


of salt and limestone. 


© MINERAL CONCENTRATE 
just right for Zou: needs! 


Assure your customers that your formula feeds 
supply whequcte amounts of every needed mineral. Offer this 
assurance at lowest cost by proper use of one of HERMAN 
NAGEL'S Mineral Concentrates, together with your own supply 


a HERMAN NAGEL 


HERMAN NAGEL’S “FORMULA B” is 
the soluble-phosphorus concentrate 
with added trace minerals. Contains 
no insoluble phosphates—no rock, no 
clay, no bone—but a balanced blend 
of the readily available, fluorine-free 
phosphotes. These are the concen- 
trated, immediately assimilated phos- 
phates, the kind that occur in blood, 


feeds with every needed mineral in 


filler. You need no premix. With your own salt and limestone, you fortify your 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


milk and yolk of egg. You pay for no 


proper balance. 


HERMAN NAGEL’S TRACE MIN- 
ERAL CONCENTRATE supplies 
the vital trace minerals needed 
to supplement your feeds that 
contain large amounts of phos- 
phorus-rich ingredients (such as 
meat scraps and fish meal). Sta- 
bilized iodine, manganese, cop- 


Eastern States 
The Amburgo Co., Inc. 
Philadelphia 7, Pa. 

Iowa & Nebraska 

Carroll Swanson Sales Co. 
Des Moines 9, Iowa 
Minnesota 

Packers & Processors Sales, Inc. 
515 Syndicate Bldg. 
Minneapolis 2, Minn. 


per, cobalt, iron, zinc, and boron are supplied in proper proportion. Very 
economical, because it is highly concentrated—a little goes a long way. 


DISTRIBUTORS 


Write for New Circulars, “Facts for Feed Men” 


The HERMAN NAGEL Co., 53 W. Jackson, Chicago 4, Illinois 


HERMAN NAGEL’S 


TRACE MINERAL 


CONCENTRATE 


Kansas & Missouri 
Bartels & Shores Chemical Co. 
Kansas City 7, Mo. 


Utah & Idaho 

Warner Arthur Grain, Inc. 
Ogden, Utah 

California 


Pan Western Distributors 
San Francisco 7, Calif. 
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extension veterinarian, University of Min- 
nesota, Minneapolis, on turkeys; and H. M. 
Scott, professor of animal science, Univer- 


sity of Illinois, Champaign, on broilers, 
fryers and roasters. 

Modernized feeding programs will be 
discussed by A. E. Darlow, head of the de- 
partment of animal husbandry, Oklahoma 
A. & M. college, Stillwater. Swine feeding 
will be the topic of a talk by Dr. Damon 
Catron, department of animal husbandry, 


SECRETARIES TO MEET 
The mid-winter meeting of the Sec- 
retaries Circle will be held in the Hotel 
President, Kansas City, Mo., Feb. 19, 
immediately following the annual con- 
vention of the Midwest Feed Manu- 
facturers association. The Circle meet- 
ing will begin at 10 a.m., Saturday, 
and will continue until the entire agen- 
da is completed, according to Pete Stall- 

cop, Spokane, Circle secretary. 


Iowa State college, Ames. F. W. Atkeson, 
head of the department of dairy husbandry, 
Kansas State college, Manhattan, will speak 
on problems in calf raising. 

Other speakers will include, Fred Olander, 
National Livestock Commission Co., Kan- 
sas City; Dean J. H. Longwell, college of 
agriculture, University of Missouri, Colum- 
bia; E. D. Parnell, professor of poultry 
husbandry, Texas A. & M. college, College 
Station; E. A. Ronnau, assistant vice pres- 
ident, Cook Paint & Varnish Co., Kansas 
City; Dr. C. D. Van Houweling, director 
of professional. relations, American Veter- 
inary Medical association, Chicago; and Ray 
B. Bowden, executive vice president, Grain 
& Feed Dealers National association, Wash- 
ington, D. C. 

The Rev. William H. Alexander, pastor 
of the First Methodist church, Oklahoma 
City, a popular after-dinner speaker, will 
give the main address at the annual banquet, 
Feb. 17. 


Cornell Announces Dates 
For Nutrition Conference 


The 1949 Cornell Nutrition Conference 
for Feed Manufacturers will be held Nov. 
3-4 at the Hotel Statler, Buffalo, Prof. C. 
M. McCay, committee chairman, has 
announced. 

Conducted by the poultry and animal 
husbandry departments and the School -of 
Nutrition at Cornell, in cooperation with 
the American Feed Manufacturers associa- 
tion, the conference aims to bring the feed 
manufacturers latest information in nutri- 
tion to help them provide better feeds for 
farm animals. 

Each year the committee attempts to pre- 
sent a balanced program in which equal 
importance is given to basic nutritional sci- 
ence and research of immediate utility, 
Prof. McCay pointed out. 

Program details of the 1949 conference 
will be announced later. 


@ MCLEAN COUNTY SERVICE, Bloom- 
ington, Ill., has begun the sale of $100,000 
worth of stock to finance a new feed and 
fertilizer department. 
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HOW YOU MAY EXAMINE 


“Ilustrative Formulas” is the title of a new book 
showing the application of recent scientific nutritional 
knowledge to practical feed formulas. It was designed 
for our customers’ use as a source book of ideas, and 
for checking formulas against new developments in 
feeding. The contents have been planned to include 


THIS CONFIDENTIAL BOOK 


the many factors and interrelations involved in modern 
formula work and successful feed manufacturing. In 
addition to dozens of actual formulas, the book con- 
tains detailed suggestions oninterchanging ingredients, 
original forms for figuring formula costs, making feed 
surveys, etc. 


This book was not published for general distribution, but if you would like to 
examine it, we will be glad to make a copy available to you, without any 
obligation on your part. Just write on your letterhead, or mail coupon below, 
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-DAWE’S MANUFACTURING COMPANY 
4800 South Richmond St., Dept. FB-41 ss 
Chicago 32, Illinois 


YES, we are interested in seeing your new book “Illustrative Formulas.” 


WORLD’S OLDEST AND LARGEST 


CUAWED specialists IN VITAMIN PRODUCTS FOR FEEDS 


(Please attach to letterhead) 
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D-Activated Animal 
Sterol Vitamin D3 


Each batch alike! This is a “must” 


when introducing vitamin products 


into your feed formula. With Drew- 
Tested A and D products you can 
depend on this all-important factor — 
Uniformity. For 40 years processors 


A and D Feeding Oils 
and Fortified 
Oils 


of vitamin and edible oils. Warehoused 
near you for quick delivery. 


YORK 10, N. Y. 


iro” FACTORIES & LABORATORIES: BOONTON, N.. 
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Hoosiers Hold Annual Meeting 


Over 700 Attend Feed Convention at Indianapolis 


By C. L. ONSGARD 


@ ALL factors point to a good, but 
not sensational, year for the feed and 
grain trade according to the predic- 
tions of Dr. L. L. Waters, economist, 
Indiana university, in addressing the 
48th annual convention of the Indiana 
Grain & Feed Dealers association held 
Jan. 24-25 at the Claypool hotel, In- 
dianapolis, Ind. 

Speaking on the “Business Outlook 
for 1949” Dr. Waters pointed out that 
the production of all feed grains dur- 
ing 1948 totaled 137 million tons, and 
that supplies of feed concentrates ap- 
proximated 168 million tons. 

“This last figure,” he explained, “‘is 
one-fourth larger than the 1947 sup- 
ply and the largest on record in rela- 
tion to the number of livestock likely 
to be fed. The supply per grain-con- 
suming animal unit for the 1948-49 
feeding season of 1.07 tons is 23 per 
cent more than the average between 
1937 and 1941.” 

“The gist of all this is,” remarked 
Dr. Waters, “that feed and grain 
dealers will have no difficulty in se- 
curing supplies. Prices are not ex- 


GUIDING the activities of the Indiana Grain & Feed Dealers association for 
the coming year will be the group of officers and directors pictured above. 
From left they are (seated) Fred K. Sale, secretary, Indianapolis; H. G. Hoham, 
president, Auburn; D. W. Crutchfield, vice president, Yeoman; R. W. Brown, 
Carlos; and M. E. Kendall, Carmel. Standing are S. W. Johnson, Linton; Vern 
Steckley, Kendallville; E. E. Daily, Remington; R. V. Hardin, Fortville; and P. E. 
Legge, Uniondale. (Photo by The Feed Bag) 


pected to rise appreciably, if at all, 
because of the slowness with which 
there can be an expansion of feed- 
consuming units. The present level of 
agricultural prices in relation to parity 
puts a basement under existing levels, 
so that the risk of precipitous declines 
and inventory losses is diminished. On 
the brighter side is the fact that, as 
long as the national income holds up, 
a heavy consumer demand for pro- 
ducts of grain in all forms will remain.” 


Over 700 persons were registered 
for the two-day session which opened 
with group singing led by Walter 
Beck, Shelbyville. The opening speak- 


HOPING his wish comes true, 
Dr. L. L. Waters (left), Indiana 
university, is shown in the top 
photo pulling on a chicken 
wishbone with Homer |. Hun- 
tington, Chicago, general man- 
ager of PENB. In the lower 
picture Ray Bowden (left), 
Grain & Feed Dealers Na- 
tional association, Washington, 
D. C. is shown chatting with 
Spafford Orwig, Alliance Life 
Insurance Co. Indianapolis. 
(Photos by The Feed Bag) 


er was R. D. Hammer, Indianapolis, 


who spoke on the coming Interna- 


tional Dairy exposition to be held at 
the Indiana state fair grounds Oct. 
8-15 and urged his listeners to support 
the event. 


President Phillip Legge, Uniondale, 
in his annual message, stressed the 
importance of preserving our present 
economic system. 


“We are proud of the record demo- 
cratic capitalism has made in Amer- 
ica,” declared Mr. Legge. “America 
with its highest standard of living, 
cannot give all the credit to abundance 
of natural resources. Other countries 
have just as many resources but have 
fallen behind. The answer lies in our 
economic system. Unfortunately, capi- 
talism has lost its popularity with 
some. 


“There is much concern,” he added, 
“that the economy of America might 
be taxed into a weakened condition— 
even to a point of confiscation. If this 
happens in a peace-time economy it 
will be the fault of the American tax- 
payer. After all, the taxpayer is the 
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government and the government gets all 
its money from him.” 

Fred K. Sale, Indianapolis, who in May 
will have served as secretary of the asso- 
ciation for 20 years, in his annual report 
stated that as in all past years he was able 
tc report an increase in the numerical and 
financial status of the association. 

He also stated that four more district 
associations had been organized within the 
state during the past year making a total 
of eight such groups which are active and 
holding regular meetings. Other highlights 
of the report brought out that the associa- 
tion was helping to finance a survey by Pur- 
due university on labor utilization in feed 
mills and grain elevators; held a series of 
four grain grading schools during the past 
year; helped sponsor another successful 
country elevator business course at Purdue; 
and was keeping a watchful eye on legisla- 
tion at the state capitol. 

A panel discussion on “Dividends Result- 
ing from District Associations,” wound up 
the morning session. How the various coun- 
ty and district groups functioned and 
were organized was explained by D. W. 
Crutchfield, Yeoman; Darwin Cox, Napa- 
nee; Glenn Gartin, Sims; Vern Steckley, 
Kendallville; Leonard Hershauer, Lynn; 
and L. E. Greenwood, Rensselaer. 

D. G. Phillips, Indianapolis, association 
treasurer, opened the afternoon session with 
his annual report which showed the organ- 
ization in a sound financial basis. Maynard 
Alderfer, Walkerton, who attended the 
eight-weeks country elevator business course 
at Purdue last year reported briefly on the 
course and the benefits he derived from it. 

“Hold That Line,” was the title of an 
address by Homer I. Huntington, general 
manager of the Poultry & Egg National 
board, Chicago. Mr. Huntington explained 
the work of PENB and showed dozens of 
tear sheets from various national magazines, 
trade papers, and journals to demonstrate 
the effective publicity that was being ob- 
tained through the efforts of his organiza- 
tion. 
He also brought out that during the past 
10 years the average annual per capita egg 
consumption has been raised from 278 eggs 
per year to 380. To illustrate the impor- 
tance of this increased egg consumption to 
the feed industry he pointed out that if the 
per capita egg consumption dropped back 
to 370 (10 less than at present) the feed 
requirements for the poultry industry would 
be 75,000 tons less. 

The consumption of poultry has also in- 
-creased from 1734 pounds per person to 
27% pounds per person per year but this 
year it will probably drop to about 23% 
pounds Mr. Huntington said. In closing he 
explained how the Wishbone contest now 
being staged by PENB was conceived as 
a promotional tie-in stunt with the new 
film “Chicken Every Sunday.” 

The final speaker Monday afternoon was 
Ralph H. Brown, Early & Daniel Co., Cin- 
cinnati, Ohio, who discussed the domestic 
and foreign outlook on grain. 

“The recent election means to my mind 
that there will be no changes in the poli- 
tical trends which started in 1932 in this 
country,” said Mr. Brown. “We are still 
giving lip service to a free economy while 


ANOTHER convention speaker was Ralph H. Brown, ~T & Daniel Co., Cin- 
c 


cinnati. He is shown (right) above with C. B. Adamson 


enter), Hagerstown; 


and Don Jenkins, Indianapolis. (Photo by The Feed Bag) 


government controls are on the increase... 
What little experience we have had with 
the government guiding business economy 
has shown convincingly that it is a nasty, 
difficult task.” 

Mr. Brown also reported that the feed 
supply situation for the 1948-49 feeding 
season is about the best in history and that 
continued favorable livestock-feed price ra- 
tios are in prospect for the coming year. 
In the face of a declining export market, 
however, Mr. Brown stated that without 
acreage controls, he doubted if the govern- 
ment would be able to maintain the price 
of wheat at 90 per cent of parity. 

“All indications point to more and more 
controls, a more paternalistic state and less 
and less freedom of private enterprise,” he 
concluded. 

The annual banquet Monday evening 
taxed the Riley room at the Claypool to 
capacity. Prominent guests were introduced 
by President Legge and a top-notch floor 
show was presented through the courtesy of 
the Indianapolis Board of Trade and other 
local grain, feed and allied firms. Another 
feature of the evening entertainment was a 
film on the “Story of the Market” presented 
by Mrs. Eunice Dustin, director of educa- 
tion, Chicago Board of Trade. 

The Tuesday morning session opened 
with a talk by Spafford Orwig, Alliance 
Life Insurance Co., Indianapolis, who ex- 
plained a group health and accident pro- 
posal which the association now has under 
consideration. 


“What Should Go in the Feed Bag,” was 
the title of an address presented by C. W. 
Carrick, poultry husbandry department, 
Purdue university. 

In his opening remarks Prof. Carrick 
pointed out that poultry, like other farm 
animals, must have feeds which supply 
energy, proteins, vitamins, and minerals. 
By far the greatest part of the feed is re- 
quired to supply energy, of which corn is 


usually the most practical source in the 
central states. 

“The quantity of proteins is only a part 
of the picture,” declared Prof. Carrick. 
“The amino acid values of the protein must 
be considered if real efficiency is achieved 
in the utilization of our inadequate protein 
supply. 

“At least 13 known vitamins are required 
by chickens and probably several unknown 
factors which appear to be vitamins. Sev- 
eral of these need to be considered in prac- 
tical rations for chicks and turkeys. These 
are familiar to most of us as vitamins A 
and D, riboflavin, pantothenic acid, niacin, 
choline, and one or more unknown hatch- 
ability factors found in good pasturage, 
meat, fish, and to some extent, in milk and 
other products. 

“Synthetic vitamins will likely replace 
some of our natural feeds as supplements,” 
added Prof. Carrick. “They are already be- 
ing used by some manufacturers, who have 
suitable facilities for properly distributing 
the minute quantities required. The final 
choice between them and natural products 
will depend upon cost and results. 

“Our poultry nutrition problem in this 
section of the country is largely one of 
supplementing corn and soybean oil meal— 
our principal economical sources of good 
energy and protein,” the speaker concluded. 
“Our rations need not be complex if we 
use intelligently our available knowledge 
concerning common feed ingredients and 
the nutritional requirements under various 
conditions. The economy of using a given 
product, as well as its nutritional proper- 
ties, will in the long run determine what 
should go in the poultry feed bag.” 

Ray B. Bowden, executive vice president, 
Grain €& Feed Dealers National association, 
Washington, D. C. in his usual intimate 
style reported on the trend of recent events 
at Washington. Mr. Bowden briefly dis- 
cussed pending legislation of interest to 
the feed and grain trade and gave his views 
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: Victrola-Radio Phonog 
A well-equipped EASTMAN 
KODAK Reflex Camera 

3.5 coated lens 


A HAMILTON Watch—-19 
Jewels, 14-K Natural Gold 


Srd Prize 


th Prize A WHEARY “Little Colonel 
Traveling Bag 
A TOASTMASTER Automatic 
Pop-up Toaster 
6th to 15th. A good-looking STETSO! 


5th Prize 
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Wallet 


HEN-SIZED 
STONEMO HARD GRIT 
MAGNIFIED 8 TIMES 
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MOUNTAIN 


RADIO-PHONOGRAPH 


(or $300 cash) 


That’s first prize in 


STONEMO’S 
BIG CONTEST 


- 24 other prizes! 


You know all about Stonemo’s extra grinding surfaces 
that help birds use their feed better! The biggest adver- 
tising campaign in Stonemo’s history is telling this 
“extra” story to 6,000,000 poultrymen and farmers... 


And now—here’s something “extra” you're going to like! 


We're running a BIG PRIZE CONTEST-—starting Jan- 
uary 20, 1949, ending at midnight, March 20. 


Wouldn’t you like to win that first prize—a beautiful 
Victrola Radio-Phonograph—or one of the 24 other fine 
prizes? You can—easily! Here’s all you do: 


1, Write a 500-word story on “How I use STONEMO advertising 
and dealer helps to sell feeds.” 


2. Send us samples of local STONEMO advertising (mailing 
campaigns, window displays, newspaper ads, etc.) 


3. Send us your best Stonemo snapshots (counter displays, poster 
on the wall, etc.) 


All entries, in all three classes, will be judged on a “point” basis. Write for a 
brochure explaining contest in detail—and for your ENTRY BLANK! 


Hurry up! Don’t miss one of these big Prizes! Write for your entry blank NOW! 
Address Contest Dept., Stone Mountain Grit Company, Lithonia, Georgia. 


ithonia, Ga 


4 
| 
The contest begins Jonvary 20, 1949. 
end ends with entries posted ct midnight, — 
end Hatcheryme- 
x of. tay duplicate prizes = 
awarded to each of the tying contestants. 
5. All entries become the properly 
STONE MOUNTAIN GRIT COMPANY. 
Rewls contest will cnnounced BY 
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on such subjects as farm price supports, 
government stockpiling of grain, the inter- 
national wheat agreement, wage and hour 
law, and taxation. 


He declared that in his opinion the gov- 
ernment would probably end up with a 
farm price support bill providing for a 
sliding scale of price supports ranging from 
60 to 90 per cent of parity. 

“We will need a surplus of food as long 
as there is a threat of war,” Mr. Bowden 
said. “The government wants to increase 
the farm storage of grain but doesn’t know 
just how to go about it in view of the high 
construction costs.” 

He said that, in general, the grain trade 
was “in the doghouse” in Washington and 
that we would probably see some kind of 


an international wheat agreement put into 
effect this year. 

The proposal to raise the minimum wage 
to 75 cents per hour is also a threat to 
the industry Mr. Bowden charged. He as- 
serted that if the government wipes out all 
exemptions for agricultural workers the day 
may come when we will see the country 
elevator operating on bankers’ hours. 


H. G. Hcham, Auburn, was elected pres- 
ident of the association for the coming 
year; D. W. Crutchfield, Yeoman, was 
named vice president; D. G. Phillips, and 
Fred K. Sale, both of Indianapolis, were re- 
elected treasurer and secretary respectively. 

The following were elected to the board 
of directors for a term of two years: P. E. 
Legge, Uniondale; M. E. Kendall, Carmel; 


PARE! 


POUND FOR POUND 
DOLLAR FOR DOLLAR 


bu get 


BETTER RESULTS 


LOWER COST 


WITH 


Yeast 


CULTURE 


An Exceptionally High Potency Yeast Culture... 


WRITE for Literature and Prices 


Other Exclusive Products 
¥yL ACTOS — High Potency Vitamin Concentrate 
DRIFISOL—Dried Condensed Fish Solubles 
RIBOFER M— Yeast plus Riboflavin and Niacin 
OMALASS-— Dried Molasses Product 


LABORATORIES, INC. 


1901 East Euclid Avenue 
Des Moines 13, lowa 
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HEADING the Indiana Grain 
& Feed Dealers association for 
the coming year is H. G. Ho- 
ham, Auburn, shown (right) 
above with P. E. Legge, Union- 
dale, retiring president. (Photo 
by The Feed Bag) 


R. J. Mactin, New Paris; and Vern Steck- 
ley, Kendallville. 

Resolutions adopted by the association: 

(1) opposed any increase in the gross 
income tax; (2) favored an additional to- 
bacco tax, in the event of the passage of a 
state veteran’s bonus bill; (3) opposed any 
legal bushel weight on ear corn and fav- 
ored the change in the unit of exchange to 
a cwt. basis; (4) pledged support to the 
International Dairy exposition; (5) reiter- 
ated the stand taken last year on the subject 
of tax equality on organizations presently 
exempt from federal taxes; and (6) thanked 
all the officers, directors, speakers and 
others responsible for making the conven- 
tion a success. 

The resolutions committee was composed 
of D. W. Crutchfield, Yeoman, chairman; 
W. A. Darnall, Coatsville; Vern Steckly, 
Kendallville; C. T. Wilson, Sulphur Springs; 
R. W. Brown, Carlos; and E. K. Stoller, 
Woodburn. 

The committee on nominations was 
headed by Ralph Snyder, Taylorsville. 
Other members included H. L. Gray, Craw- 
fordsville; W. R. Beck, Shelbyville; Lowell 
Hutchinson, Arlington; and O. H. Wright, 
Vincennes. 

@ WESTERN MILL EQUIPMENT CO., 
San Francisco, has been organized for the 
sale and engineering of milling and grain 
equipment in northern California. 

@ LAKEFIELD FARMERS ELEVATOR 
Co., Lakefield, Minn., is constructing a 28 
by 50-foot warehouse. 

HAROLD BELL DIES 

Harold W. Bell, representative of Nopco 
Chemical Co. sales in southern California, 
died of a heart attack at his home Jan. 28. 
Active in the grain business in the state for 
the past 25 years, Mr. Bell was a director of 
the California Hay, Grain & Feed Dealers 
association and an honorary member of the 
Los Angeles Grain Exchange. 
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Tra- 


min SUPPLIES “PROTEIN-BOUND” IODINE 


that’s easily assimilated—and in larger quantities, too! 


For generations, our animals and fowls have received 
iodine through plants and seeds in organic com- 
pound. Nature constructed their digestive system to 
break down and assimilate iodine in this form. 


Deficient areas and intensive farming have caused 
much of our feedstuffs to lack sufficient quantities 
of organic iodine. As time progresses, this condition 
becomes more acute. 


Livestock and poultry are being pushed for greater 
production and better offspring. This calls for better 
metabolism, increasing the iodine requirement. 


You can meet this increased need for iodine in an 


economical manner by adding Tra-min to your feeds! 


Tra-min contains “protein-bound” (organic) 
iodine—the form natural to the digestive systems of 
animals and poultry. At no time could a feed formu- 
lated from natural feedstuffs supply as much iodine 
into the blood stream, as your feed when supple- 
mented with Tra-min! 


lodize your feeds with Tra-min. Get the benefits 
of 100% stabilized “protein-bound” iodine, as well 
as the other essential trace minerals — manganese, cop- 
per, cobalt, zinc and iron! Investigate! Write today » 
for our free “Facts on Tra-min”. Address Dept. FB-2 


WISCONSIN MINNESOTA 
Western Lime & Coment Co. Midiand-Westers, tac. 
Mitwaukee 1, Wisk. Minneapolis, Minn, 
HAVANA, CUBA TEXAS 
Maciver-Purdum,. inc, Ave Supply Co. 
Bozemen, Mont. San Rafael 454 Lubbock, Texas 


NEW ENGLAND, LONG JSLAND and NEW JERSEY 


WEST COAST 


, Nova Scotia 


but most natural feedstuffs contain less! 
tent of feedstuffs : 
Yes, ins) is becoming >” 
: d meet this increase | | 
IN CANA DA. Whitmoyer Laboratories, Lid, Yarmouti | 
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Produces excellent results 
> Widely used in poultry 


¥ and livestock feeding 

BREWERS’ DRIED YEAST produces excellent 
results in all types of feeds and mashes. Practical 
feeding experience demonstrates that ample 
quantities are exceptionally valuable in rations 
designed for breeding stock and young growing 
animals to meet the increased nutritional require- 
ments of reproduction, lactation and growth. 


As BREWERS’ DRIED YEAST is free flowing, it can 
be mixed easily with feed ingredients. It also 
lends itself well to pelleting. By virtue of its 
composition and physical properties, it makes a 
convenient base for concentrate serving as a 
carrier for trace elements, fortifying agents, 
synthetic vitamins and similar products, while 
contributing considerable nutritive value. 


The BREWERS’ YEAST COUNCIL 
represents producers located in all 
parts of the U. S., guaranteeing 
convenient and reliable sources. 


WRITE US FOR SUPPLIER 
NEAREST YOU 


WRITE FOR FREE BOOKLET [> ‘Tells you—""What 


314N. Broadway « St. “What it does.” 
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Ohio Dealers Get Set for 1949 


Hold Mid-Winter Meeting at Cincinnati 


@ GETTING set for 1949 business 
was the theme of the mid-winter meet- 
ing of the Ohio Grain, Mill & Feed 
Dealers association held at Cincinnati, 
Jan, 28-29, in cooperation with the 
American Feed Manufacturers asso- 
ciation, the Cincinnati Feed club and 
the Cincinnati Board of Trade. 

The first morning session was de- 
voted to grain trade problems with 
president Hugh E. Brubaker, New 
Carlisle, presiding. James S$. Schon- 
berg of the Uhlmann Grain Co., Chi- 
cago, discussed current grain market- 
ing problems. He praised the present 
grain futures markets because: “Fu- 
tures trading settles all arguments... . 
Experiment after experiment is tried 
by our lawmakers, but all the while 
the futures market is ever ready to 
pick up the pieces as one plan after 
another runs into impossible situations 
and is abandoned. These man-made 
laws can be and are repealed but no 
one has found a way to repeal the 
law of supply and demand. 

“It seems as though this is the time 
to re-examine our demand column for 
grains,” he continued.” We are at the 
point now that if we turn around and 
look back we see shortages—almost 
starvation—and when we look ahead, 
over the horizon, possibly overflowing 
surpluses . . . It is never pleasant to 
look ahead to reduction of activities 


WILLIAM T. DIAMOND 
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that have been profitable to producers 
but retrenchment seems to be the or- 
der of the day.” 

Other speakers that morning were 
Donald E. Smith, production and mar- 
keting administration, Chicago, Robert 
H. Black, production and marketing 
administration, Washington, D. C., 
and Prof. David Beard, Ohio State 
university, Columbus. 

Only speaker at the Monday lunch- 
eon was Walter-C. Berger, president 
of the American Feed Manufacturers 
association, Chicago. Mr. Berger dis- 
cussed the feed supply outlook, vary- 
ing his talk very little from those he 
has delivered at all recent district 
meetings of his association. 


Ellis Early of the Early & Daniel 
Co., Cincinnati, presided at the after- 
noon session which continued the at- 
tention to feed problems started at 
the luncheon. The first speaker was 
William Diamond, American Feed 
Manufacturers association, Chicago, 
who explained the association’s service 
to.agriculture program. Mr. Diamond's 
presentation is helped by charts and 
slides and is the same he has been 
giving at the feed manufacturers’ dis- 
trict meetings throughout the country. 

The control of insects in stored 
grain and feeds was discussed by Prof. 
Glen E. Lehker, Purdue university, 
LaFayette, Ind. and Ed Cherbonnier, 
Grain & Feed Dealers National asso- 
ciation, stressed the necessity of 
service training for feed store em- 
ployes and managers in his talk on 
merchandising. 


Most merchandise such as farm ma- 
chinery, clothing, automobiles, etc. 
will stand on its own merit, Mr. Cher- 
bonnier said, but “feed, no matter 
how well made, may give poor re- 
sults if fed to poorly bred animals, in 
unsanitary housing, or without the 
right equipment. Repeat business on 
feeds depends on results. And feed 
alone cannot insure good production 
from a flock or herd.... This makes 
service training even more important 
to the feed dealer. His employes must 
know their merchandise and know 


Jan. 28-29 


ED CHERBONNIER 


how it should be used.” 

The session ended with a panel dis- 
cussion of the feed market outlook. 
Participating were: H. E. Frederick, 
Marysville, Ohio, chairman; John 
Caldwell sr., St. Louis; H. B. Clouse, 
Milford Center, Ohio; O. E. M. Kellar, 
Toledo; and Lucian Garner, Lawrence- 
burg, Ind. 

The outstanding speaker Saturday 
morning was J. O. McClintock, execu- 
tive vice president of the Chicago 
Board of Trade who urged that Con- 
gress establish a “laboratory” to de- 
velop a scientific system of agricul- 
tural aid. He said: 

“We have been indulging in vari- 
ous schemes of price supports for 20 
years. I believe it is high time we take 
a cue from the scientists who do their 
experimentation in a laboratory be- 
fore offering their formulas to the 
public. I propose a laboratory be es- 
tablished and placed under the au- 
thority of a committee representing 
Congress, the Secretary of Agricul- 
ture, and the grain and processing in- 
dustries. It should be charged with 
the responsibility of recommending a 
system of aid which can be distin- 
guished from just another experiment!” 

Ray B. Bowden, executive vice pres- 
ident of the Grain & Feed Dealers 
National association, Washington, 
D. C., discussed the legislative outlook 
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predicting that the 81st Congress would 
not lean as far to the “left” as expected but 
that there would be a continual clash be- 
tween agricultural and labor interests. He 
also gave his ideas as to what might be ex- 
pected with reference to parity, increased 
farm storage, the wage and hour law, and 
the international wheat agreement. 


The story of the grain market was ex- 
plained by Mrs. Eunice A. Dustin of the 
Chicago Board of Trade and the foreign 
outlook for grains was discussed by Roger 
Stewart of the economic cooperation ad- 
ministration, Washington, D. C. 

Special features of the convention in- 
cluded a Fiiday evening cocktail party given 
by the Cincinnati Board of Trade and the 
Cincinnati Feed club; a banquet at which 
the Rev. Lawrence E. Hall, Portsmouth, 
Ohio, was the speaker and a concert was 
presented by the University of Cincinnati 
Glee club; and a closing luncheon, on Sat- 


urday, at which Prof. J. Holmes’ Martin, 
Purdue university, LaFayette, Ind., dis- 
cussed recent trends in feed formulas. 


Kansas City Board Names 
Ed Marshall President 


The Kansas City Board of Trade has 
elected the following . officers: Edmund 
Marshall, president; Glen F. Hitts, vice 
president; and Francis J. FitzPatrick, sec- 
ond vice president. 

New directors named were: Elmo F. 
Merrill, Warren E. Root, George A. Kub- 
lin, John J. Wolcott, jr., John J. Blowers 
and Loren W. Johnson. 

The hold-over directors are: E. E. Kle- 
can, H. J. Smith, W. R. Smith, R. H. 
Sturtevant and R. H. Uhlmann. 


Swinging on the Barnyard Gate 
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“s--and this one!" 


Sylvester Fisher to Head 
Cincinnati Board of Trade 


Sylvester L. Fisher, vice president of 
Schenley Distilleries, Inc., is the new pres- 
ident of the Cincinnati Board of Trade. A 
director of the board for the past three 


S. L. FISHER 


years, he succeeds Roger Drackett of the 
Drackett Co. 

Other newly elected officers are: Robert 
L. Early, vice president of the Early & 
Daniel Co., first vice president; Elmer H. 
Heile, president of the Cincinnati Grain 
& Hay Co., second vice president; H. A. 
McCord, Cincinnati manager of Coopera- 
tive Mills, Inc., secretary; and Roger Drac- 
kett, the Drackett Co., treasurer. 

The new directors are William J. Fedders, 
Frank Fledge, W. W. Hastings, Albert A. 
Heile and H. Trimble McCullough. 


Zima Appoints Committees 
For Chicago Feed Club 


Officers of the Chicago Feed club, who 
were elected in November, were installed at 
a dinner meeting Jan. 21. The new pres- 
ident, John J. Zima, Kraft Foods Co., an- 
nounced the membership of the following 
standing committees. 

Program—Lee Hammett, Western Adver- 
tising agency, chairman; E. G. Horst, Cal- 
cium Carbonate Co.; A. C. Adams, Vitality 
Mills, Inc.; R. R. Glowe, Nellis Feed Co.; 
D. Sweet, Watt Publishing Co. 

Golf—J. J. Scanlan, Bemis Bro. Bag Co. 
chairman; M. D. Jones, Kraft Foods Co.; 
H. F. Watkins, Swift & Co.; Ted Wil- 
liams, E. G. James & Co. 

Membership—R. V. Best, General Mills, 
Inc., chairman; H. E. Dennie, Chase Bag 
Co.; E. G. Young, Illinois Farm Supply 
Co.; J. Manasee, Werthan Bag Co. 

House—R. E. Reich, United Feed Pro- 
ducts Co., chairman; F. A. Davis, Spencer 
Kellogg & Sons, Inc.; J. W. Gorman, 
Archer-Daniels-Midland Co.; Les White, 
Chicago Meat Products Co. 
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His business now grosses 


$130,000 


Its foundation is the R 
Ful-0-Pep Dealership 


He didn’t have many dollars 9 years ago. But he did have 
a lot of ambition... and a will to go to work for himself. 

So Quirin I. Arens started in business in a small way 
... selling several different brands of feed. 


Customers came to his store, too...and bought his 
feed. But too few became steady customers ...or big- 
volume buyers. It was pretty tough sledding for Q. 1. Arens. 

“Why?” he asked himself. “Why aren’t my customers 
coming back?” 

Soon he figured out the answer... 


Farmers wanted top results from their poultry and live- 
stock feeds. They wanted high livability ... fast gains 
...top production ...top profits! They demanded qual- 
ity products and reliable feeding plans. 


Arens had heard many good things about Ful-O-Pep 
about the quality of their feeds... their hard-hitting 
advertising program ... and their sound, profitable program 
for both the dealer and the farmer. 

He decided to handle Ful-O-Pep EXCLUSIVELY... 
so displayed the Ful-O-Pep trademark on his store! 


Now, 9 years later, his gross sales run around $130,000 


annually... and about 58% of this volume is made with 
Ful-O-Pep Feeds. 


ARENS HATCHERY 
Quirin Arens 
EMPORIA, KANSAS 
December 18. 
ats Company 


the 4: J1linois 


xclusive 

Gentlemen: inth year aS cay 

This vand We nel 

i co ts 
Thanks for the 2° The quaker Toon in You, too, may build a more successful 

ou ha one along 

Company has pad times- created 
poth good advertisine and business with the Ful-O-Pep Dealership 

Your of ve ty 

tance ual 

Lic cep an he tion 

estoc been above Yes, the Ful-O-Pep Dealership offers you great 
feeds h dealer advertising direct, » PROFIT opportunity! For Ful-O-Pep builds a qual- 

Your. radio, newSPeP®” has defin ity feed for every type of poultry and livestock... 
too... the tly sponse in our 

1 you nd in s that are backe. consistent, hard-selling adver- 
oak Fo s and interes feed that backed by stent, hard-sell ig ad 
inoreets- tising on 51 select farm radio stations and in most 
pr again, we thank itt farm and poultry magazines. Ful-O-Pep offers you 

sincerely merchandising helps FREE...and dealer news- 
dwn : paper service, too! 
hery 
Arens' Hate 


There are still communities where the Ful-O-Pep 
Dealership is available. So for more information 
write NOW to The Quaker Oats Company, Dept. 
B-49, Chicago 4, Illinois. 


THE QUAKER OATS COMPANY 
‘Chicago 4, Illinois 
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No Corn Acreage Allotments 


For 1949 Production, USDA Decides 


@ CORN acreage allotments will not be 
determined for 1949 production nor will 
corn marketing quotas be in effect for the 
marketing year beginning Oct. 1, 1949, the 
United States department of agriculture has 
announced. Therefore, it will not be neces- 
sary to establish a commercial corn-produc- 
ing area for the year. 


This action has been taken under the 
provisions of the amended agricultural ad- 
justment act of 1938 which directs the sec- 
retary of agriculture to make the necessary 
determinations and to issue proclamations 
with regard to corn acreage allotments not 
later than Feb. 1. 


The decision that there will be no quotas 
or acreage allotments for 1949 is in line 
with the declared policy of the act to in- 
sure continuous and stable supplies in the 
interests of both producers and consumers, 
USDA pointed out. The act includes pro- 
visions to insure supplies adequate to meet 
domestic consumption and export needs “in 
years of drought, flood, or other adverse 
conditions,” and further directs that consid- 
eration be given to maintenance of supplies 
to meet consumer demand “at prices fair 
to both producers and consumers.” 


Probable total corn supply for the mar- 
keting year, October, 1949, through Sep- 
tember, 1950, has, for the purpose of this 
estimate, been placed at 3,700,000,000 
bushels — without acreage allotments for 
1949 production. This supply would in- 
clude an estimated carryover of 700,000,000 
bushels when the 1949 crop comes in and 
a production of 3,000,000,000 bushels in 
1949. 


Acreage this year approximating the 
planted corn acreage in 1947 and in 1948, 
just over 86,000,000 acres each year, with 
a yield of 34.6 bushels per acre would re- 
sult in a 1949 crop of about 3,000,000,000 
bushels. The 34.6 bushel yield figure is 
based on the 10-year average, adjusted for 
increased production trends as a result of 
hybrid seed, increased mechanization, use 
of more fertilizer and other factors. 

While a yield of 34.6 bushels per acre 
would be considerably below the all-time 
record of 42.4 bushels in 1948, it is a level 
which has been exceeded only twice in 
United States corn production—1946 and 
1948. 

The estimated total supply for the 1949- 
50 marketing year—3,700,000,000 bushels 


First Load Leaves New Wayne Storage Plant 


A new modern feed storage plant has 
been opened at Coshocton, Ohio, by the 
Wayne Distributing Co., a subsidiary of 
Allied Mills, Inc., Chicago. Taking part in 
the opening of the plant were several com- 
pany officials who posed in front of the 
truck carrying the first load of feed from 
the plant. Shown above, from left, are: 
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Wilbert Noyes, Wayne sales representative 
in southeastern Ohio for 28 years; E. W. 
Lenz, secretary-treasurer, Allied Mills; Paul 
Little, John W. Little & Sons, Cambridge, 
Ohio, contractors in charge of the building; 
Jim Wysong, plant manager; Gordon Cur- 
ran, Wooster, Ohio, district sales manager, 
Allied Mills; and L. T. Murphy, vice pres- 
ident in charge of production, Allied Mills. 


—would be below the level at which mar- 
keting quotas would be effective under the 
current formula of the act, USDA em- 
phasized. 

In regard to corn acreage allotments, the 
act provides that 10 per cent is to be added 
to the estimate of total requirements to 
reach the “reserve supply” level. Then 
acreage allotments would be determined 
for a designated commercial corn area which 
with average yields would produce a crop 
that, when added to production outside the 
commercial area and the Oct. 1 carryover, 
would give a total supply matching the 
“reserve supply” figure. 

The estimated total supply for 1949-50, 
without acreage allotments, would be about 
200,000,000 bushels above the reserve sup- 
ply figure. If acreage allotments were set, 
they would have to call for a sufficient re- 
duction in acreage to meet the lower figure. 

Both corn producers and industry repre- 
sentatives, formally asked to express their 
views, have been almost unanimous in the 
recommendation that no acreage allotments 
or marketing quotas be established for the 
1949 crop. 


Chicago Board of Trade 
Re-elects R. F. Uhlmann 


Richard F. Uhlmann, president of the 
Uhlmann Grain Co., Chicago, was re- 
elected to succeed himself as president of 
the Chicago Board of Trade in the annual 
election held Jan. 10. 

Carl E. Bostrom, assistant secretary of 
Lowell Hoit & Co., was elected first vice 
president, and Sylvester J. Meyers, vice 
president of Arcady Farms Milling Co., was 
elected second vice president. James B. 
Forgan, vice chairman of the First National 
Bank of Chicago, was re-elected treasurer. 

In a contest among six candidates for five 
seats on the board of directors for three 
year terms, the following were elected: 
Homer Hargrave of Merrill Lynch, Pierce, 
Fenner & Beane; John R. Murray of Qua- 
ker Oats Co.; Thomas A. Liston, William 
F. Rowley of Daniel F. Rice & Co.; and 
John E. Brennan of the firm bearing his 
name. 

George W. Altorfer was named to fill the 
unexpired term of Mr. Myers who resigned 
upon his election as second vice president. 


@ FARMERS ELEVATOR & EX- 
CHANGE CO., Palmyra, Mo., has voted to 
increase the capital stock of the firm from 
$50,000 to $250,000. 


@ RELIANCE MILLING CO., Norwalk, 
Calif., has been sold to Adolph Weinberg 
and his sons, Robert and Denny, of the 
Coast Grain Co. 
NEW ELECTRIC PAIL HEATER 

A fully portable pail heater sold under 
the name Lektrik-Heet has been introduced 
by the H. D. Hudson Manufacturing Co., 
Chicago. The new 4%4-pound heater is put 
in use by hanging the pail and its contents 
on the heater with the heating element im- 
mersed in the liquid. According to the 
company the new heater is ideal not only 
for heating water, but also for warming 
liquid feeds, 
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This is Purina Dealer Morton G. Williams (left) of Hopkins- 
ville, Ky., and his Purina sales partner, District Manager 
lra Fears. Working together, they built Williams’ business 
in eight years from scratch into a yearly average of more 
than 1,000 tons of Purina Chows. Ask your local Purina 
district manager to show you the booklet that tells 
the complete story, “A Purina Dealer's Way of Life.” 


Purina Franchise gives you shirt-sleeves backing of a trained 
sales partner with 55 years of Purina know-how at his fingertips 


Maybe you are already in the feed and farm 
supply business. 

Maybe you are simply a man with a burning 
ambition to build a prosperous, productive busi- 
ness of his own by rendering a vital service to 
his community. 

In either event, here is news that can change 
the entire course of your business life: Purina 
Franchises are still available in a few productive 
farm markets. 

A Purina Franchise, one of the few protected 
franchises still open to a man with moderate 
capital, unlocks many opportunities, offers many 
advantages. But the greatest of them all is the 
active, working “partnership” a Purina Dealer 
enjoys with his local Purina sales partner. 

Even the youngest of the 426 Purina district 
managers, whose territories blanket the country, 
has at his fingertips the know-how distilled from 


The Purina Franchise | RALSTON PURINA COMPANY, Dept. C, 
in your community ; | would like to know more about the opportunities a 
Key to a prosperou 

productive career... 


— 
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55 years of Purina leadership in the feed industry. 
And he uses the know-how to build the business 
of his “partners,” the dealers he serves. 

He is prepared by training and experience to 
help you plan, finance and build a modern, effi- 
cient store...train your employes... plan and 
execute an effective advertising and merchandis- 
ing program... set up money-management and 
inventory-control methods to plug your profit 
leaks... sell the biggest feeders in your com- 
munity ... and take full advantage of every profit 
opportunity your particular market affords. 

Want to know more about the possibilities of 
building your business with the help of such a 
“partner”? Want to know more about the Purina 
Franchise as the key to a prosperous, productive 
career ...serving rural America? Then simply 
fill in the coupon below and mail it— today! 


RALSTON PURINA COMPANY 
Dept. C, Checkerboard Sq., St. Louis 2, Mo. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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1601 Checkerboard Square, St. Louis 2, Missouri 


Purina Franchise might open up for me. 
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I’m increasing my flock 
and Archer Feed 


purchases in '49! 


IN MARCH, 1948 ARCHER FEEDER, HAROLD HALSTEAD switched 
to Archer and started his 800 white Leghorn chicks, like the ones 
above, on Archer Quality Chick Starter mash. After starting, his 
chicks were put on Archer Quality 26% Poultry Balancer. This com- 
bination proved so successful that this year poultryman Halstead will 
follow the same feeding program with more than 2000 birds. 


ARCHER DEALER, JOHN UTNE AND HAROLD HALSTEAD inspect a 
flock of high-producing Archer-fed birds. Mr. Utne feels his respon- 
sibility does not end with the sale of chicks and feed to his customers. 
That is why his Fergus Hatchery servicemen make periodic checks 
of flocks and offer blood testing, culling and other services to their 
Archer feeders. 


ARCHER DANIELS 


MINNEAPOLIS, 
e62¢ 


HAROLD HALSTEAD, Dent, Minnesota 


ARCHER QUALITY FEEDS 


MIDLAND COMPANY 
MINN. 


ARCHER SALESMAN, BILL HOGANSON; Archer dealer, John Utne 
and Archer feeder, Harold Halstead discuss plans for 1949. Repeat- 
ing his 1948 feeding program this year, Mr. Halstead can expect 
continued feeding economy and healthy, prolific pullets that pay off 
in heavy egg production. The consistent, 75% average daily egg 
production in the Halstead flock speaks well of Harold Halstead’s 
choice of Archer feeds and feeding program. 


LONG-TIME ARCHER DEALER JOHN UTNE is completely sold on the 
dependability of Archer Quality Feeds. Time and again their high 
uniform quality has helped the Fergus Hatchery develop steady, prof- 
itable feed accounts. For full information on an Archer franchise and 
the complete line of Archer Quality Feeds, see your Archer salesman 


or write direct today, 
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Who Should Finance the Feeder? 


Bankers are Overlooking Profitable Opportunity 


@ I WOULD like to make two things 
very clear at the outset. First—I am 
not a banker; and have neither the 
inclination nor the qualifications to 
tell you how to run your business. 
Second — I am not a typical after- 
luncheon speaker. In fact, I have a 
deep and abiding aversion to luncheon 
speeches in general, and luncheon 
speakers in particular, Why then, you 
may well ask, have I accepted this 
generous invitation; and why do I 
appear before you now? 


The reason is very simple. My com- 
pany and many others in the agricul- 
tural business are being forced against 
our will and better judgment to be- 
come money lenders. We find our- 
selves in your own local communities 
financing your feeders and your mer- 
chants. Frankly, we don’t like it— 
and we don’t think you should wel- 
come it either. It is a situation that 
I do not believe should exist; and I 
am hopeful that what I say here will at 
least tend to correct it. 


I am sure it is unnecessary to re- 
mind you bankers from this, the bread- 
basket of America—of the importance 
of a successful and prosperous agricul- 
ture. Your business and my business 
is dependent upon it. It is equally im- 
portant to our farms, our villages, and 
our metropolitan areas. A prosperous 
agriculture is indeed the life blood of 
America. I venture to say that a very 
large predominance of your deposits 
comes from agricultural sources, and 
that a like percentage of your loans is 
made either directly or indirectly for 
agricultural purposes, There is scarcely 
a man in this room who doesn’t regu- 
larly make loans on farm land, for the 
making of farm crops, and for the 
purchase of farm machinery or live- 
stock. And yet I think I am right in 
assuming that very few of you are 
actively soliciting loans for the proper 
maintenance and feeding of the ani- 
mals now on these farms—a farmer 
needs feed loans just as much as he 
does crop loans—and from our expe- 
rience they are much safer. 


Unfortunately, and I say this ad- 


*An address delivered at the 1948 Conference of 
Bank Correspondents, First National Bank, St. 
Louis, Nov. 4, 1948. 
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By DONALD DANFORTH* 
President 
Ralston Purina Co. 


visedly, it seems to be generally as- 
sumed that a farmer can raise all the 
feed necessary for his poultry and live- 
stock and, therefore, there is no need 
to finance feed purchases. Nothing 
could be further from the truth. The 
pasture, hay and grain crops raised on 
most farms are vitally important in 
any feeding program—but they must 
be supplemented by purchased protein 
and vitamin concentrates. Otherwise 
the ration will be unbalanced and the 
results uneconomical and unprofitable. 

Let me give you a few examples. 

It is an established fact that it re- 
quires about 12 bushels of corn to put 
100 pounds of gain on hogs by straight 
corn feeding. 

Fifty pounds of a good supplement 
and just 514 bushels of corn will pro- 
duce the same 100 pounds of gain. . . 
and do it in almost half the time. 

On today’s prices for corn and sup- 
plement, this means a saving of $6.30 
per hundred pounds of gain, or $15.75 
per 250 pound hog at marketing time. 

The average dairyman increases 
milk production at the rate of 16 
pounds per cow per year. At our com- 
pany research farm, through proper 
feeding and management, we have in- 
creased the average production at the 
rate of 285 pounds per cow per year 
for the past 20 years—more than 17 
times as fast as normal. And we have 
done this on grade cows, without the 
use of a proven sire and without the 
purchase of a single female. 

Another example— 

A great broiler industry has been 
developed in America within the last 
few years. Last year the farm income 
from broilers was estimated at $273 
million, and it is increasing every year. 
The average broiler is grown to the 
weight of about 3 pounds, and mar- 
keted at 12 weeks of age. This would 
be totally impossible without the use 
of scientifically balanced purchased 
feeds. 

I hope that these illustrations will 
prove to you that every successful 
feeder today must spend money for 


feed. He simply cannot compete suc- 
cessfully if he depends solely on his 
home raised crops. 


But, granted that it is necessary for 
farmers to purchase feed, you may 
still wonder why these purchases must 
be financed. Doesn't a feeder have day 
by day cash income from his sales? 
Isn’t he a poor risk if he does not 
have money to take care of his cur- 
rent feed bills? Let’s take a look at 
this. 

It takes 6 months to grow a pig 
to a market weight hog. At best 
your hog raiser can only collect 
twice a year, and is under heavy 
expense during the intervening 
months. 
A turkey raiser must buy his 
poults, provide for his equipment, 
feed, labor, etc. — but he also 
must wait 6 months for marketing 
and his pay-off. 
A poultryman raising fryers or 
broilers has 12 weeks of expense 
before he can collect from his 
sales. 
General poultrymen and dairy- 
men have a more regular cash 
income—but even so there is an 
average of a 26 week span be- 
tween the baby chick and the lay- 
ing pullet. And there is an aver- 
age of 26 or 28 months before 
the baby calf becomes a milking 
heifer. 

Yes, a farmer needs feed loans just 
as much as he does crop loans—and, 
from our experience, they are much 
safer. 

It is at this point that our mutual 
interests come face to face. 

In my opinion, the man in the best 
position to provide this credit is the 
local banker. But, unfortunately, many 
banks shy away from such loans. As 
I indicated earlier, they seem more 
interested in crop loans or real estate 
loans than in loans to livestock and 
poultry feeders. Fifteen or 20 years 
ago this situation would have been 
more understandable than it is today. 
In the early 30’s agriculture was in a 
depressed condition. Feeding methods 
prior to that time were neither highly 
specialized nor particularly efficient. 
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Present day sanitation practices that mini- 
mize the loss from diseases and parasites 
were almost unknown. 

It was during this period that feed manu- 
facturers entered the field of providing the 
necessary credit in the form of feeder 
loans. They did so as a defensive measure 
to sell their products. But they found this 
method both safe and profitable. It met 
with instant enthusiasm from manufacturers’ 
salesmen, who found credit an excellent tool 
in selling and holding a feeder’s business. 
Company treasurers and credit men favored 
the plan because experience proved that it 
was both safe and profitable. Interest as high 
or higher than local rates is always charged. 
Sometimes this is in the form of a note. 
More often it is slightly disguised by adding 
it as an extra charge to the price of the 
financed feed. But it is always there. 

Companies of good financial standing 
found there was a most attractive margin 
of profit between their rates on commercial 
loans or long-time borrowing and the high- 
er local rates on these feed loans. 

Thus this business, begun as a necessity, 
has expanded not only because it provided 
a greater volume of business for the manu- 
facturer’s products—but because it is a 
profitable business in itself. 

But, gentlemen, I say that this practice is 
wrong . . . and is a positive threat to you. 
I also say that in my personal opinion it is 
fundamentally unsound for a manufacturer 
to become a banker from choice. If it is 
forced upon us that is a horse of another 
color. 

I can only speak for my company, but 
perhaps with the aid of this chart I can 
show you just how substantial and how 
profitable this credit business has become. 
This is the record of our own company 
over the past six years. And remember we 
are only one of many making such feed 
loans. 


Total 
Feeder Bad Debt 
Loans ___ Losses Per Cent 


1941-42 $4,863,727 $7,866 
1942-43 3,853,687 *361 
1943-44 3,346,779 *1,516 ———_ 
1944-45 3,794,374 542 15/1000 of 1% 
1945-46 3,335,761 6,947 2/10 of 1% 
1946-47 5,760,188 *40 


15/100 of 1% 


24,954,516 13,438 5/100 of 1% 
*Indicate recoveries exceeded bad debts in that 
year by that amount.) 

Gentlemen, we have kept a careful rec- 
ord of all costs in connection with this 
feeder financing and I can assure you that 
in addition to bringing us extra business it 
has been most profitable from a banking 
standpoint. And I want to stress the point 
that we have not sought this profit in any 
case where adequate credit was available 
locally. It is a profit that has accrued to us 
because no one in the local community 
wanted this business. 

So far I have spoken only of feeder 
loans. Now let us look for a moment at 
dealers loans. This is still another point at 
which our mutual interests meet in the 
local community. The distribution of our 
products is in the hands of the local feed 
dealer. This dealer regularly pays cash for 
his feed—usually sight draft, bill of lading 
attached. His business also creates a credit 
need and opportunity for someone. The 
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feed dealer needs credit for many purposes, 
but I want to speak of only two—the financ- 
ing of inventory and accounts receivable. 

The average farmer spends more money 
with his feed and farm supply dealer than 
with any other merchant in town. Given 
service and results the farmer is the most 
loyal customer in America. The farmer must 
buy feed mcnth in and month out—and 
in spite of booms and depression, hell and 
high water. Hence the rate of turnover of 
inventory in the feed dealer’s business is 
the fastest of any business in your town. 
And because of the importance of a care- 
ful selection of credit risks and the cus- 
tomary practice of limiting credit terms to 
relatively short periods, a feed dealer's 
accounts receivable also provide attractive 
collateral for loans. 

Despite the attractiveness of this collateral 


THE 
Millers 


AT THE 
Addison Mills 


have loaded the toes of their shoes 
(the Boss Miller wears number 12s) 
and are ready for the next Farmer 
who delivers them Buckwheat 
loaded with gravel stones. 

You do this to add a few cents to 
your paltry pelf. You seek to deliv- 
er your grain after dark so that your 
rascality will not be discovered. 

You are willing that the miller 
should lose his trade and get the 
curses of his patrons. What care 
you? 

If you cannot get an honest liv- 
ing from your farms, enlist. Enlist 
in a campaign of yellow fever, 
typhoid, small-pox or the itch, that 
you may the sooner get your just 
deserts. 

The streets of Purgatory ought 
to be paved with fine sharp stones 
on which just such rascals as you 
should be doomed to travel with 
bare feet, through all eternity. 

You are a disgrace to the com- 
munity in which you live. 

You are a damn to your friends 
and a damage to your many honest 
neighbors and cause them to be 
watched more closely than they de- 
serve. They ought to ostracize you, 
drive you out of their neighborhood. 

You are worse than the thief 
who steals your trousers in the 
night. 

Keep away from us or come with 
your pantaloons well padded. 

A word to the wise is sufficient. 


JOSIAH CURTIS 
Dec. 8, 1828. Addison Mills. 


The customer isn't always right—at 
least he wasn't back on Dec. 8, 1828, 
when the above advertisement appeared 
in the Advertiser, Addison, N. Y. Print- 
ers Ink reprinted the straight-from-the 
shoulder ad in one of its recent issues. 
While a good many businessmen have 
had the urge to tell their clients where 
to go, the miller who sponsored this ad 
is probably one of the few who have 
actually dared to do so in print. Evi- 
dently the word “tactful” just wasn't in 
Josiah's vocabulary. 


many aggressive, alert, deserving dealers— 
sound personal credit risks from the stand- 
point of character, ability and vision—find 
it impossible to obtain the needed credit 
locally. Here again feed manufacturers have 
entered the field of local finance for the 
same reason they make loans direct to feed- 
ers—in order to sell their products. 

Again I can present figures only from 
my own company, but I believe they are 
very representative. 


Total 
Dealer Bad Debt 
Loans Losses Percent 


1938-39 $2,910,266 $2,418.71 
1939-40 2,968,882 2,135.84 
1940-41 3,574,171 *1,263.15 
1941-42 5,065,611 2,571.64 
1942-43 7,713,117 *2,013.89 
1943-44 6,836,321 *150.43 
1944-45 6,794,785 *296.76 
1945-46 5,160,030 *4.87 
1946-47 4,846,461  *21.69 
1947-48 5,125,000 1,488.00 3/100 of 1% 


9/100 of 1% 
9/100 of 1% 


5/100 of 1% 


Totals 50,994,644 4,863.40 1/100 of 1% 


“Indicate recoveries exceeded bad debts losses 
in that year. 


During this 10 year period we financed 
the sale of about $50 million of our pro- 
ducts to dealers, which, in addition to the 
extra volume of business it provided, gave 
us a handsome financing profit that should 
have been yours. 

Let me repeat . . . I am convinced that 
this business can and should accrue to you 
men. We have entered this field and are in 
it today for the sole reason that the ab- 
sence of a source of local credit to many 
livestock and poultry feeders and feed deal- 
ers creates a major obstacle to the growth 
of our business. 

Now don’t misunderstand me. What I 
have said is not intended in any sense as 
a criticism of banks or bankers. But I want 
to emphasize that there is a vast and profit- 
able lending field for someone . . . and, in 
my opinion, the local banker, when he in- 
vestigates all phases of this business will 
find it extremely attractive and profitable. 

Many alert, community-minded bankers 
have already found that such business not 
only: adds directly to the profits of their 
banks but becomes an important factor in 
the growth of the livestock and poultry in- 
dustry —thus increasing substantially the 
income and well-being of the entire com- 
munity. 

In closing I should like to present a few 
concrete suggestions for anyone who would 
like to avail himself and his bank of this 
profitable ‘opportunity. 

First of all, get better acquainted with the 
feed manufacturer’s sales representatives in 
your area. Find out whether they share this 
idea of community growth through service 
to the livestock and poultry feeder. Find out 
just what kind of a program they have for 
bringing the best management and feeding 
practices to their customers. Are they try- 
ing to sell just a bag of feed or a complete 
feeding program? 

Second, get better acquainted with the 
local feed dealer. Look over their franchise, 
their products, their merchandising and 
service program. Do they know feeding 
problems and are they prepared to render 


(Continued on page 68) 
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Who cares how that bag of Chick m into 
that stack Of horse feed? Ip’, a bag of Chick Meal yoy 
want and ©U can see exact] Where jt 1S from awa 
ik down at this eng Of the Warehouse No Need 
OUR } to fead Savage Tags. [¢ YOu can tel] 4 Circle 
IS 1) ftom a Square and blue from yellow, Savage 
N CALE ERATE Tags wil] tell you from as far away as you 
—=: CON Can see them What js in any bag. No &lare 
Ofs remain in any light. Tags Stay on. They’te 
SO strong you can fag and Pull a bag. No 
R \ Many brands, No Other offer feed * 
1S Manufacturers much fo, SO little. Ip, 
anic us. You Couldn’t Order few €nough thousands 
tO make us indifferent tO your interests Send 
free “Batch of Samples” today! Ou, quality, econ. 
Omy and S€tvice wil] amaze you, 
0913 
D 19 
ESTABLISHE 


Offer More Value— You sell the best in litter 


quality and packaging when you sell Premier. It absorbs as 
much as 20 times its weight in moisture—spreads further . . . 
lasts longer . . . saves work, time and money. And Premier is 
packaged in neat, well-packed bales—in sizes for every need. 


F Make More Mone ~~ Customers buy Premier 
again and again because it does a better job than any other 
litter. You can sell more Premier—to more customers. And we 
help you with the biggest sales support ever given to dealers: 
mats for local advertising . . . leaflets for your mailings .. . 
postcards with order forms .. . colorful posters .. . and a big 
national consumer advertising campaign. Send now for prices 

5 and complete details. 


EVERYONE LIKES THOSE WELL-PACKED 
PREMIER BALES 


in Siges for 


SUPER BALE 


[ Veneer or all-burlap 


HANDY BALE* 


Veneer or all-burlap 


SPECIAL BALE* JUNIOR BALE* 
5-ply kraft paper 5-ply kraft paper 


*Can Be Carried in Any Car 
PREMIER PEAT MOSS CORP., 535 FIFTH AVE., NEW YORK 17, N. Y. 


Identitied by RED bale head 


with the Premier certified seal 
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CLINTON TOMLINSON 


Clinton Tomlinson has been appointed 
general sales manager of Dailey Mills, Inc., 
Olean, N. Y., manufacturers of livestock 
and poultry feeds, W. H. Kieser, president, 
has announced. Mr. Tomlinson formerly 
was sales manager of the Circleville, Ohio, 
division of John W. Eshelman & Sons for 
three years, and served as salesman for the 
firm in western Pennsylvania for six years. 
Earlier he spent 13 years in non-agricultural 
sales work. 


Ralston Purina Sponsors 
Dealer Sales Meetings 


Approximately 4,000 feed and farm sup~ 
ply dealers of the Ralston Purina Co. are 
meeting in 16 two-day divisional sales cén- 
ferences throughout the United States and 
Canada in January and February. Major 
emphasis is being placed on the opportunity 
for an expansion of the feed business based 
on potentials and needs, and post-war de- 
velopments in merchandising, service and 
selling programs. Dealers attending the 
conferences have expressed optimism over 
prospects for a continuation of favorable 
feeding ratios and a continuing growth of 
the mixed feed industry. 

@ VERNE W. PARKS, Jacksonville, Mich., 
has purchased the Munith Farmers Eleva- 
tor, Munith, Mich. 

@ ROY A. MORTON @ SONS, Bowen, 
lll., has completed construction of a 32 by 
96-foot warehouse to be used for seed and 
fertilizer storage. 


ASSOCIATION MOVES OFFICES 


The Nebraska Grain & Feed Dealers as- 
sociation, which is located in the Trust 
building, Lincoln, Neb., has moved from 
room 1026 to 516, Howard W. Elm, sec- 
retary, has announced. 
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Helps you get more profitable sales 


Helps your customers get more from their 


DR. SALSBURY’ 


laying flocks 


DR. SALSBURY'S Avi-Tab helps make flocks more profitable 
... helps you get extra poultry feed sales. 


Has helped thousands of flocks that don’t seem to do their 
best. Poultry raisers can see birds “perk-up” and respond. Combs 
and wattles become redder. DR. SALSBURY’S Avi-Tab is 


easily used in wet or dry mash. 


Recommend this special drug formula—-Avi-Tab, for laying 

birds. National advertising in farm and poultry papers helps make 
your sales job easier. Order Avi-Tab, today. Dr. Salsbury’s 
Laboratories, Charles City, Iowa. 


INKS BURYS val of poultry medicines 


A 
‘ i 


—Danforth 


(Continued from page 64) 


a service to the feeder? Do they have the 
trained manpower to carry on this program? 
Third, if the feed manufacturer's repre- 
sentative and the feed dealer have the kind 
of franchise and program of customer ser- 
vice that meets these requirements, sit 
down with them and work out a plan for 
making the lending facilities of your bank 
available to their customers. Ask them to 
bring you the names of good feeders who 
need loans to finance their operations. Make 
them informal members of your staff. 
Fourth, provide adequate safeguards for 


Hinged type approved by Mill 
Mutual Fire Prevention Bureau 
for Class A or B installation, 
with or without a baffle. 


your bank in the form of a working agree- 
ment with the dealer to see that the best 
feeding and management practices are fol- 
lowed by your mutual customers. 

Fifth, investigate the dealer's needs for 
credit on his inventory and accounts re- 
ceivable. Both make excellent collateral for 
loans. 

Sixth, explore with the dealer, manufac- 
turer's representative, county agent and 
other civic leaders, the possibilities for an 
expansion of some phase of livestock or 
poultry raising such as broiler, turkey, dairy 
or any other of many profitable fields. 
Credit is usually the most important limit- 
ing factor in these community undertakings. 

The key to the growth, development and 


MORE AND MORE FEED MILLS 
DEPEND on ERIEZ Pexmnanent WWMagnets 


HERE are more Eriez Permanent Non-Electric Magnets protecting feed 

mills from the hazards of tramp iron, than any other type of magnetic 
protection. Why! First, because Eriez from the start, has devoted 100% of its 
time to the exclusive development and manufacture of non-electric perma- 
nent magnets. Milling processors recognize that as permanent magnet spe- 
cialists, Eriez is first in the field with stronger magnets at lower prices... 
Secondly, Eriez offers a Complete line of permanent magnetic separators, 
available for prompt delivery . .. Plates, pulleys, drums and magnetic humps 
to fit new or existing lines and machinery . . . Third, Eriez equipment is guar- 
anteed to retain its magnetic strength ... Powerful, compact, Eriez units 
are easily installed and understood by ordinary labor . . . and cost nothing to 
operate ... Let us help you select the most effective, widest used magnetic 


protection . . . Eriez. 


Pionee! of 


Separation 


12 East 12th St. 


Erie, Pennsylvania 


prosperity of hundreds of communities is 
held by the men in this room today. Prob- 
ably no man in your town holds the respect 
and confidence of its citizens as you do. 
Certainly none is in a position to exert a 
greater influence upon its future well-being. 
Your position carries with it both an obli- 
gation to serve and an opportunity to profit. 

We manufacturers are sincerely anxious 
to work with you as partners. We don’t even 
like the thought of being competitors—and 
there is no sound reason why we should be. 
If you have the vision and the community 
spirit and will work with the various agri- 
cultural forces in your area you will find 
that we and other feed manufacturers are 
most anxious to cooperate. Together—work- 
ing as a team—we can better improve our 
service to others and our profits to ourselves. 


Scott, Bemis Bag Manager 
At Kansas City, Resigns 


Clyde F. Scott, for 30 years manager of 
the Kansas City plant of the Bemis Bag Co., 
has resigned from active duties with the 


C. F. Scott 


H. L. Bayne 


firm, but will remain as a senior counselor, 
company officials have announced. He will 
be succeeded by Howard L. Bayne. 

Mr. Scott joined Bemis in 1904 and has 
served as a director since 1926. He is a 
member of the Kansas City chamber of 
commerce and the Central Industrial Dis- 
trict association, of which he is now a 
director. 

Joining Bemis in 1912 as a salesman, Mr. 
Bayne has been assistant manager at Kan- 
sas City since 1923. 


Gray to Head National 
Retail Feed Committee 


John Hinck, Corning, Iowa, has resigned 
as chairman of the National Retail Feed 
committee of the Grain & Feed Dealers 
National association and has been suc- 
ceeded by Harold Gray, Crawfordsville, 
Ind., H. H. Green, president, has an- 
nounced. 

Mr. Gray has been active in state as- 
sociation work and is a past officer and 
director of the National association. He pre- 
sided at the retail committee meeting at 
the National convention in Chicago last 
September when Mr. Hinck was unable to 
attend. 

President Green has also announced the 
appointment of J. A. Olson, Davenport 
Elevator Co., West Bend, Iowa, to the re- 
tail committee. 
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Theres More Than Jute 


Bemis Bags! 


There's good quality burlap, of course 
... Whether your job needs the famous 
Angus Burlap that only Bemis sells, or 
one of the standard grades. 


But there’s more than burlap in Bemis 
Burlap Bags. There's... 


1. Good service (16 plants, plus 15 
sales offices ...there’s one near you). 


2. Capacity for any size order—a 
hundred bags or millions. 


3. Dependability (worth money in the 
bank to you). 


4. Top quality manufacturing (full cut, 
good sewing thread, strong seams, 
fine printing). 


5. Unequalled experience in burlap 
importing, converting and distribut- 
ing, that has made Bemis’ grading of 
Indian burlap the recognized standard 
for the entire burlap industry. 


BEMIS 


“America’s No. 1 Bag Maker” 


Baltimore Boise * Boston Brooklyn Buffalo * Charlotte 
Chicago Cleveland Denver Detroit Jacksonville, Fla. 
Houston Indianapolis Kansas City Los Angeles Memphis 
Louisville * Minneapolis * New Orleans * New York City 
Norfolk « Oklahoma City * Omaha « Phoenix « Salt Lake City 
Pittsburgh ¢ St, Louis Salina San Francisco Seattle Wichita 


4 ) 
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KELLOGG MILLING CO. 


FEED MANUFACTURERS 


General Offices 
Minneapolis KELLOGG 4a, 
, Minnesota 
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® WHEN Leo Wytkewicz, owner of 
the Crivitz Flour & Feed Co. at Criv- 
itz, Wis., ventured into the feed busi- 
ness in 1938, he was on an even keel 
with the average American citizen in 
one respect—he didn’t have too much 
money. But he did have the ambition 
and determination to start on a shoe 
string ‘and fight through to success 
against all odds. 

Mr. Wytkewicz’s success can be at 
tributed to his knowledge of problems 
far beyond the feed mill doors. Having 
been raised on a farm, he knew that 
the average farm woman derives much 
of her personal income from poultry. 
He realized also that in many instances 
the poultry-raising was not profitable 
and, in such cases, the farm women 
usually took a ribbing from their hus- 
bands. Therein lay a golden oppor- 
tunity to put psychology to work pro- 
moting sales. 

From the time the Badger dealer 
stocked his first formula feeds and 
poultry remedies, he specialized in 
helping farm women with their poul- 
try problems. They felt proud of their 
flocks after getting them on a profit- 
able basis. But there was one point of 
pride that ran much deeper than the 
profit angle—they had proved to their 
husbands that they were successful 
business women. 

In this manner Mr. Wytkewicz es- 
tablished his business on a solid foun- 
dation. The women folks were grateful 
to him for the advice he gave them 
and were sold on the brands of feeds 
and remedies he handled. When their 
husbands had feed to be ground and 
mixed, they insisted upon going to 
the Crivitz firm in order to purchase 
their poultry feed and supplies. 


But things were not always rosy for 
the Wisconsin retailer who started 
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Overlook the Farmer’s Wife 


Wytkewicz Offers Special Aid on Poultry Problems 


out with a portable mill and proceeded 
to solicit trade from farm to farm. He 
soon learned the disadvantages of con- 
ducting a feed business on such a 
basis. 

“Operating a portable feed mill 
worked about as smooth as pulling a 
cat by the tail,” Mr. Wytkewicz ad- 
mitted. “I found plenty of farmers 
who had grain to be ground and 
mixed, but the trouble was they would 
want certain ingredients added in or- 
der to have a balanced ration. Of 
course, I didn’t have any stock of 
merchandise with me.” 


Customers voiced other objectives 
too, complaints which are heard wher- 
ever such a mill is in operation. Port- 
ables ordinarily do not turn out as fine 
a grist because of their limited power 
and sizes; they generally are not 
equipped with magnets to separate 
the harmful tramp iron; they present 
fire hazards with which the average 
patron does not want to contend; they 
often require additional labor from 
the farmer who may be busy at other 
chores. 

Mr. Wytkewicz realized these dis- 
advantages of the portable mill and 
decided he would have to run his 
business differently if he were to suc- 
ceed. He erected a building 18 by 20 
feet and put in a small stock of as- 
sorted feeds, including some formula 
feeds of well-known brands and a few 
sacks of flour. 

Next, the Crivitz dealer mailed out 
postal cards to all the rural boxholders 
in the area announcing that he now 
owned a feed mill and had a stock of 
merchandise on hand. He stated that 
he would be at the mill three days 
each week, spending the other three 
on his regular route. 


The idea worked out successfully 
the three days the operator stayed in 
the mill, but the arrangement ruined 
his farm-to-farm business as customers 
preferred the advantages of bringing 
grains to his small plant. He soon gave 
up the route and confined his efforts 
to the mill, installing regular standard 
grinding and mixing equipment. 

“TI have never regretted my decision 
to establish a mill and do business in 


HELPING his women custom- 
ers make their poultry-raising 
more profitable has paid off 
handsomely for Leo Wytke- 
wicz, above, Crivitz, Wis., 
whose feed business in 10 
years has grown from an 18 
by 20-foot building to the 
cement-block structure pic- 
tured below. 


a conventional way,” Mr. Wytkewicz 
stated. “It was the turning point be- 
tween failure and success.” 


By 1947 the business had expanded 
to a point where it was impossible to 
carry enough stock on hand in the 
little mill to supply the demands of 
the customers, and the dealer’s bank 
account had grown large enough so 
that he could afford further invest- 
ment. A complete new mill of cement 
blocks was constructed. 

The grinding and mixing depart- 
ment is 30 by 50 feet, including ware- 
house space. Machinery consists of a 
2-ton Kelley duplex mixer, a 60 h. p. 
Gruendler grinder, and a seed cleaner. 

The Crivitz firm handles a complete 
line of Purina, Northrup, King, and 
King Midas formula feeds. Also car- 
ried are salt, twine, poultry supplies 
and remedies, fertilizer, small hard- 
ware, and household appliances. 

“Small hardware and appliances 
have worked in very well with my 
feed line,” Mr. Wytkewicz explained. 
‘Many women come in shopping for 
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some small household gadget, and this gives 
me an opportunity to ask them about their 
poultry. The conversation usually termin- 
ates with a sale of some sort, or at least the 
way has been paved for future sales.” 

Each line of merchandise is displayed in 
its own department. The small hardware is 
located on each side of the room, and the 
household appliances occupy the center is- 
land. The poultry remedies are displayed 
opposite the office counter, which is next 
to the door leading to the grinding and 
mixing department. With such an arrange- 
ment, patrons who enter the front door, 
or come through the grinding department, 
must walk by some merchandise. 

The two large windows in the front of 
the building are used for display purposes 


MAGNET 
CLOSED 


WHICH ONE 
WOULD YOU 
BUY? 


A"STEARNS" MAGNET 
THAT CLEANS ITSELF 
AUTOMATICALLY? 


OR—A MAGNET YOU 
MUST TAKE THE TIME 
TO CLEAN BY HAND? 


matically discharged. 
a Stearns magnet. 


TIONS. 


TRAMP IRON 9 
DISCHARGE 

A "STEARNS" magnet has a Class A rating. 

You remove all of the tramp iron when you pass material but 
once over a "STEARNS" magnet. 

You add life to your screens, you protect your grinder, and 
you eliminate the fire hazard with a Stearns magnet. 

You can mount a "STEARNS" magnet in a hammer mill or 
any other type of spout without extra insulation strips. 


A "STEARNS" magnet can be mounted on the ceiling or any 
other out-of-the-way place, and the tramp iron can b 


at all times. Usually one is devoted to house- 
hold appliances, and the other to feed, flour, 
and poultry supplies. 

Mr. Wytkewicz has always operated his 
business largely on a cash basis. Credit is ex- 
tended to a few customers occasionally with 
the understanding that the account must 
be paid within 30 days. When a creditor 
fails to meet these terms, the dealer makes 
a personal call very promptly. This credit 
policy has helped to build success for a 
business which was started on a shoe-string. 

DONALD LOWELL DIES 

Donald Gardner Lowell, director of feed 
sales for General Mills, Inc., Minneapolis, 
until his retirement in 1937, died Jan. 21 at 
the age of 66. He is survived by his widow, 
Marie, and a sister. 
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You don't have to wipe, scrape, or brush the tramp iron off 
"STEARNS" HAVE MADE MAGNETS FOR TWO GENERA- 


THEY COST NO MORE— BUT YOU DO GET MORE FOR 
THE MONEY YOU SPEND. 

WHICH ONE SHOULD YOU BUY? 

IF IN DOUBT, ASK THE MAN WHO OWNS ONE. 


STEARNS MAGNETIC 
MANUFACTURING CO. 


627 S. 28th St. 


Milwaukee 4, Wis. 


PULLEYS —CLUTCHES—BRAKES—DRUMS—-MAGNETS 


RALPH E. DOWER 


Ralph E. Dower has been appointed head 
of the poultry feed division of Kasco Mills, 
Inc., Toledo, it has been announced by E. 
H. Kieser, vice president and general sales 
manager. Mr. Dower is well known in east- 
ern poultry and feed circles and previously 
served as poultry specialist and territorial 
manager for a large eastern feed manu- 
facturer. 


Feed Control Officials 
Pick Dates for Meeting 


The Association of American Feed Con- 
trol Officials will hold its annual meeting 
Oct. 5-6 at the Shoreham hotel, Washing- 
ton, D. C., it has been announced by L. E. 
Bopst, College Park, Md., secretary-treasurer. 

Preceding the general sessions, the asso- 
ciation’s states relations committee will meet 
with industry at 7:30 p. m., Oct. 4. 

The following organizations have also 
scheduled meetings at the Shoreham im- 
mediately following the feed control offi- 
cials convention: Association of American 
Fertilizer Control Officials, Oct. 7; Asso- 
ciation of Economic Poison Control Offi- 
cials, Oct. 8; and Association of Official 
Agricultural Chemists, Oct. 10-12. 

Room reservations are now being ac- 
cepted and should be directed to L. Gard- 
ner Moore, The Shoreham, 2500 Calvert 
st., N.W., Washington, D. C. 

@ ROBERT JENSEN, Council Bluffs, 
Iowa, has been named manager of the 
Henry Field store. 
RYDE CONTEST WINNERS 

Ray McGugin, Ohio representative for 
Ryde & Co., Chicago, has been named 
winner of the calf meal sales contest con- 
ducted by the firm during 1948. Joseph H. 
Dosch, representing southern Indiana, was 
second, and Paul Warme, sr., Michigan, 
third. 
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NUTRITIONAL FOUNDATION FOR POULTRY MASHES 


*Reg. Trademark 


Yes, by adding this ONE ingredient in accordance with in- 
structions you eliminate entirely all necessity for using 
further vitamin fortification; and you need no other 
animal protein source material whatever! Thirty 
pounds of “Super-Base” per ton of feed does the job 
in most types of feeds 


You abolish all the multiple complications of obtaining, mea- 
suring and mixing such materials as meat scraps, fish 
meal and vitamin carriers and do away with all un- 
certainty regarding their procurement, quality and 
biological value in egg production, hatchability and 
growth, 
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Simplifies poultry feed mixing as 
nothing has ever done before! 


Borden’s Ration-ayd* “Super-Base” makes 
production of high-performance poultry 
feeds easier, faster and more economical 
than ever before in modern feed mixing. 


You can produce effective feeds for all practical poultry 
purposes with more confidence of high quality, greater 
ease and speed, and nearly always at a definite saving, 
by standardizing on use of Borden’s Ration-ayd* 
““Super-Base.”’ 


For complete information ask the nearest Borden 
Ration-ayd representative, or write us direct. 


THE BORDEN COMPANY 


Ration-ayd Department 


350 Madison Ave. Continental Building 
New York 17, N. Y. . Des Moines, lowa 
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Will You Have Sough* 


ALFALFA SEED 
and 


BROME GRASS SEED 


To Take Care Of Your Customers? 


*Trade reports indicate that 
current reduced supplies are 
expected to be far below 
the active demand for 1949 


WE ARE SELLING NOW FOR FUTURE DELIVERY 


CANADIAN VARIEGATED, MONTANA, WASHINGTON, AND 
KANSAS ALFALFA, AND CANADIAN NO. | BROME GRASS 
CANADIAN REGISTERED GRIMM and MONTANA BLUE TAG GRIMM 


Write, Wire or Phone 


STANDARD SEED & FEED CO. 


653 W. Washington Madison, Wis. 
Phone DIAL 6-2638 
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Lisle Congdon Named President 
Of Kansas Seed Association 


Lisle S. Congdon, Sedgwick, Kan., was 
named president of the Kansas Seed Deal- 
ers association at the groups’ second annual 
convention which drew 140 registrants to 
the Hotel Broadview, Wichita, Jan. 7-8. 

Otto A. Barteldes, Lawrence, was elected 
vice president, and O. E. Case, Hutchin- 
son, was renamed secretary-treasurer. Dan 
E. Beadell, Coffeyville, was the only new 
member selected for the executive commit- 
tee. He will serve with Fred Casterline. 
Dodge City; Ross McCausland, Wichita; 
]. D. Bowman, Concordia; and W. C. Arm- 
field, retiring president. 

Among the speakers at the two-day con- 
vention were L. L. Compton, secretary, 
Kansas Crop Improvement association; Paul 
Ijams, director, control division, Kansas 
state board of agriculture; William Heck- 
endron, executive secretary, American Seed 
Trade association. 

Joe E. Culpepper, assistant general sales 
manager, Spencer Chemical Co.; Ronald 
L. Cross, agricultural agent, AT & SF rail- 
way system; Ed Rupp, associate editor, Kan- 
sas Farmer and Missouri Ruralist; H. E. 
Myers, head, department of agronomy, Kan- 
sas State college; and Mr. and Mrs. Harold 
M. Rice, Rice Commercial Seed Testing 
Laboratory. 

In a seed trade forum, E. B. Mangelsdorf, 
Rudy-Patrick Seed Co., headed the vege- 
table seed division, and Jack Bowman, Bow- 
man Seed Co., directed the field seed 
division. 

Social activities included a luncheon, 
banquet, and dance. 


ASTA Mid-Winter Meeting Draws 
Over 700 Seedsmen to Chicago 


The mid-winter meeting of the American 
Seed Trade association drew over 700 
seedsmen to the La Salle hotel in Chicago, 
Jan. 21-24. The program was arranged by 
William Heckendron, executive secretary, 
Merritt Clark, president, and the division 
chairmen. 

Alex Sehlmeyer presided at the meeting 
of the, mail order-retailer division and dis- 
cussed the problem of creating a greater 
demand. Other speakers included James H. 
Burdett, director, National Garden bureau; 
Milton Carleton, Vaughan’s Seed Co., Chi- 
cago; Bob Helgeson, Green Tree Co., 
Shenandoah, Iowa; and Harry Glen, Hart 
& Vick. 

The state seed associations division met 
Saturday morning with H. W. Walcott, 
chairman. Addresses were given by Mr. 
Clark; Mr. Heckendorn; Donald Hastings, 
H. G. Hastings Co., Atlanta; James A. 
Young, Wahdo Rohnert Co., Gilroy, Calif.; 
Lane Wilson, executive secretary, Southern 
Seedsmen’s association; Raymond Sawyer, 
Shenandoah, Iowa; and Sam B. Schneider, 
station KVOO, Tulsa. 

Mr. Sawyer presided at the hybrid seed 
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corn division which also met Saturday 
morning. Speakers included Dr. L. J. Alex- 
ander, USDA; George W. Strayer, member- 
ship chairman; and R. R. St. John. 

The garden seed division held its meet- 
ing Saturday afternoon with Charles P. 
Morse, Ferry-Morse Seed Co., San Fran- 
cisco, chairman. Talks were given by Carl 
L. Warren, Joseph Harris Co.; Earl Page, 
Corneli Seed Co.; Harry Hobbs, Ferry- 
Morse Seed Co.; J. W. Mathys, Northrup, 
King & Co.; and A. Bryan Clark, Asso- 
ciated Seed Growers, Inc. 

At the final session on Monday morning, 
the farm seed division met with Milton 
Zellmer presiding. Speakers were Dr. C. 
J. Willard, department of agronomy, Ohio 
State university; Dr. M. A. McCall, bureau 
of plant industry, USDA; and E. O. Pol- 
lock, Production and Marketing adminis- 
tration, USDA. 

At two other sessions, R. J. Laible pre- 
sided at the membership committee meet- 
ing and Dick Harfst, Seedburo Equipment 
Co., at the associate members and exhibitors 
meeting. 

NEW SEED BUSINESS 

Herbert B. Davis, recently associated with 
Barger & Bennett, Inc., Albany grain and 
seed dealers, has organized a wholesale seed 
business at the Roberts Terminal warehouse, 
Albany. The new firm, H. B. Davis Seed 
Co., Inc., will distribute a nationally known 
line of seeds. Mr. Davis served as agricul- 
tural agent for Albany county from 1928 
to 1943. 


HEADS INDIANA CORN GROWERS 

Ralph Osborn, Culver, was elected pres- 
ident of the Indiana Corn Growers asso- 
ciation at the winter agricultural conference 
held at Purdue university, LaFayette, dur- 
ing the last week in December. Volney 
Carter, Brownstown, was named vice presi- 
dent, and Kellar Beeson, Purdue university, 
secretary-treasurer. 


Seed Meetings 


California Seed Association, Holly- . 
wood Roosevelt Hotel, Holly- 
wood, Cal Feb, 25-26 


Western Seedsmen’s Association, 
Spring Meeting, Fontennelle Ho- 
tel, Omaha, Nebr..........Mar. 4-5 

Pacific States Seedsmen’s Associa- 
tion, Santa Barbara, Cal. 

May 22-24 

American Seed Trade Association, 
Annual convention, Statler Ho- 
tel, Washington, D. C...June 21-23 

Kansas Seed Dealers Association, 
Mid-winter meeting, Hotel Broad- 
view, Wichita, Kan......July 15-16 


New England Seedsmen Elect 
Stanley Perry President 


The New England Seedmen’s associa- 
tion elected the following officers at a 
meeting Jan. 5 in the Parker house, Bos- 
ton: Stanley Perry, jr., president; Francis 
C. Coulter, vice president; Morris W. Ab- 
bott, secretary-treasurer; Alden Flagg, John 
C. Willard and Everett Hart, executive 
committee; James Shiels, C. Herbert An- 
derson and Emerson Pillsbury, membership 
committee. 


ASTA Bulletin to Promote Work 
Of State Seed Associations 


The first number of a periodic bulletin 
to coordinate the work of the State Seed 
Associations division with state and regional 
groups was issued by the American Seed 
Trade association, Jan. 12. 

“It is impossible to over-emphasize the 
importance of these state associations,” com- 
mented Merritt Clark, New Haven, ASTA 
president, in some introductory remarks in 
the first bulletin. “We hope that in the not 
too distant future every state will be repre- 
sented by a state seed association, and these 
new state associations and those now in 
existence, not members of the ASTA, will 
be warmly welcomed into membership in 
our organization.” 

Heading the State Seed Associations di- 
vision, newest wing of ASTA, are Bert 
Walcott, chairman; Edgar Martin, vice 
chairman; and Bob Helgeson, secretary. 


Second Crop of Bermuda-Grass 
Seed is Larger than Usual 


High prices for the first crop of Ber- 
muda-grass seed in 1948 influenced grow- 
ers to harvest more second-crop seed than 
usual, the bureau of agricultural economics 
has reported. 

The second 1948 crop in Arizona and 
the Blythe, Calif., section is estimated at 
520,000 pounds cf clean seed, compared 
with 480,000 pounds in 1947 and the 1942- 
46 average of 472,000 pounds. Adding 
these second-crop production figures to 
those for the first crop gives 1,520,000 
pounds for the two crops in 1948, com- 
pared with 1,880,000 in 1947 and the five- 
year average of 1,263,000 pounds, the bu- 
reau said. 


N. D. SEED LAWS 


The North Dakota state seed department 
has printed in bulletin form all laws and 
regulations covering the labeling of seed 
and operations of the department. Copies of 
bulletin No. 62 will be mailed to anyone 
upon request. 


DEATH TAKES MRS. CARBERRY 


Mrs. Lenore Carberry, owner of the Car- 
berry Seed Co., Norfolk, Neb., died Dec. 
22 following a stroke at the age of 60. She 
had operated the firm since the death of 
her husband in 1942. A son, Patrick, man- 
ages the company’s branch at Columbus, 
Neb. Also surviving are two other sons and 
two daughters. 
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Production of Six Major Seed 
Crops Shows 6 Per Cent Jump 


Production in 1948 of the six major 
seed crops—alfalfa, red clover, alsike clover, 
sweetclover, lespedeza and timothy—total- 
ing nearly 481,800,000 pounds, is 6 per 
cent larger than in 1947 and 1 per cent 
above the 1937-46 average, the United 
States department of agriculture has 
reported. 

The larger 1948 crops of red clover, 
alsike clover and lespedeza more than off- 
set the smaller crops of alfalfa, sweetclover 
and timothy. 

It is estimated that 3,879,000 acres of the 
six major seed crops were harvested in 
1948, compared with 3,864,000 acres in 
1947 and the 10-year average of 4,199,650 


acres. The 1948 acreage was above the 
previous year and also above average for 
red clover, alsike clover and lespedeza, but 
below in those comparisons for alfalfa, 
sweetclover and timothy. 

@ ROSS SEED & GRAIN CO., Chicka- 
sha, Okla., has completed a 25 by 150-foot 
addition to its warehouse. 

HAROLD ROSS RESIGNS 
Harold S. Ross, who has been with Jo- 

seph Breck & Sons, Boston, since 1922, has 
resigned as vice president of the 131-year- 
old firm, it has been announced by Luther 
A. Breck, president. Mr. Ross, who will re- 
main active in horticultural circles, will de- 
vote his time to the Mercantile Wharf Corp., 
Boston. 


GRINDERS 


40TH year of Service 
to 1000's of FEED PLANTS 


30-DAY 


FREE TRIAL 
Right in your 
Own Plant 


Specify Size 
5 TO 150 H.-P. 
BELT OR 
ENGINE DRIVE 


1074 Tenth Ave. S.E. 


JACOBSON MACHINE WORKS 


Minneapolis 14, Minnesota 


Wherever installed, Jacob- 
son Grinders by day-after- 
day year-after-year 
performance have earned 
their reputation for extra 
tonnage per hour, at extra 
savings in maintenance and 
operation. 
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N. R. PEINE 


N. R. Peine, Minier, Ill., a prominent 
figure in the grain and seed trade since 
1924, has been named special service rep- 
resentative for the Seedburo Equipment 
Co., Chicago, company officials have an- 
nounced. He is now making an extended 
trip throughout the southern producing 
area. Mr. Peine is a member of the country 
elevator committee of the Grain & Feed 
Dealers National association, and he served 
as president of the Illinois Grain Dealers 
association from 1943 through 1945. He 
entered the grain trade in 1924 with the 
operation of the first of the elevators now 
comprising the Peine Grain Co. in Illinois. 


Edgar Olsen Elected President 
Of North Dakota Seed Group 


The North Dakota Seed Trade associa- 
tion elected the following officers at its 
annual meeting in the Gardner hotel, Far- 
go, Jan. 12: Edgar Olsen, North Dakota 
Grimm Alfalfa association, Fargo, presi- 
dent; Walter Holthusen, Holthusen Bros., 
Wahpeton, vice president; and Leo L. An- 
derson, Newday Seeds, Inc., Fargo, secre- 
tary-treasurer. 

The board of directors includes the new 
officers; the retiring president, Phil W. 
Starkle, Occident Seeds, Bismarck; Louis 
P. Goldberg, Goldberg Seed €& Feed Co., 
Fargo; Orville Oyloe, Farmers Union Grain 
& Supply Co., Williston; and T. J. Smith, 
Grand Forks Seed Co., Grand Forks. 


South Carolina Seedsmen Name 
Gould to Head Association 


The South Carolina Seedmen’s associa- 
tion elected the following officers at a meet- 
ing in December: H. C. Gould, Gould-Sav- 
age Seed Co., Chester, president; Harry 
Mixson, W. H. Mixson Seed Co., Charles- 
ton, vice president; and D. M. Norwood, 
jr., Barnwell, secretary-treasurer. 
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AUSTIN W. CARPENTER 


@ IF I could have my top wish for 1949 
granted it would be a wish that businessmen 
would develop greater courage of expres- 
sion on principles they conscientiously be- 
lieve best for our American economy. 

The wish quite likely was prompted by 
a personal experience which demonstrated 
that businessmen fear public opinion to the 
point of maintaining silence on convictions 
they know to be both practical and fair. 
The experience was this. 

Recently, our local service club gave me 
the program chairmanship responsibility for 
our annual Farmers’ Night program. Our 
program committee hit upon the idea of 
a panel forum to be broadcast-on the rural 


Austin W. Carpenter is executive di- 
rector of the Eastern Federation of Feed 
Merchants, Inc., and secretary of the 
New York Associated Businessmen, Inc. 
His opinions as expressed in this column 
are his own and not necessarily shared 
by the publishers of The Feed Bag. 


radio FM network on the subject “Are 
Governmental Artificial Agricultural Price 
Supports Good for Our General Economy?” 
There were to be three panel participants, 
one speaking for Agriculture, another for 
Labor and a third for Business. 

No difficulty was experienced in secur- 
ing a speaker for Agriculture and for La- 
bor. Not so, however, with Business. Sev- 
eral businessmen approached told me they 
did not believe in artificial government price 
supports but they declined to take the spot 
on the panel forum to present such con- 
victions because, as they all said, it would 
put them and Business in bad with the 
farm audience listeners. They thought farm- 
ers wanted government price supports. They 
thought it wasn’t good business to let farm- 
ers know they held negative ideas. 

Honest differences of opinion have al- 
ways existed. They always will. No matter 
what your conviction or mine may be on 
any issue and no matter how radically the 
difference is, it is a natural consequence that 
cach will respect the other’s conviction 
when satisfied it is honestly held. 

If a businessman honestly believes that 
artificial agricultural price supports are bad 
for our economy, why shouldn't he say so 
publicly, giving the background reasons for 
his conviction? Yet, you’d be amazed the 
number of businessmen that would shy 
away from following such a course. I found 
them as I searched for panel representation. 
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Unable to secure a representative of 
Business tu take a negative spot on the 
panel discussion, I had to do it. Frankly 
and with emphasis, I told my audience that 
artificial pric2 supports were dangerous, 
both for farmers and for our general econ- 
omy. I gave them the background reasons 
upon which this negative conviction was 
based. 

Quite interestingly, by noon of the day 
following our panel discussion, eight farm- 
ers who were either in attendance at the 
meeting or radio listeners to the program 
contacted me to express their accord of my 
negative position on the forum issue. 

Business is in the doghouse of public 
opinion. Evdence of this fact is to be found 
all about us. Recently, I've been wondering 
if this unfavorable situation doesn’t at least 


partly stem from the reluctance of business 
people to frankly voice their convictions on 
subjects of public concern. 

American business has been built on prin- 
ciples that will withstand any challenge. 
Businessmen can support them. It’s time 
for them to speak out frankly and boldly 
their convictions even though they may 
not agree with those held by other segments 
in our economy. Socialistic thinking is in- 
creasing, partly because businessmen who 
believe in the capitalistic philosophy fear to 
express negative reaction to socialistic pat- 
terns. Come on businessmen! Develop the 
courage to call the shots as you see them. 

@ GEORGE BRENNEMAN, Wakarusa, 
Ind., has succeeded Milton Brown as man- 
ager of the Wakarusa Milling Co. 
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THERE’S BIG DEMAND 
FOR THIS NEW-TYPE FEED 


Sterling CHICK GRANULES 


Here is a chick food for your customers that offers many 
sales-making advantages. Jt is granulated into small bits 
or particles easily picked up by chicks. There is no cling- 
ing of fine particles to the beak. Every granule contains 
a uniform supply of nourishment and has been especially 
energized with Lacto-Liver to assure a balanced diet and 
fast growth. Poultrymen really go for Sterling Chick 
Granules. Stock up for chick season now. 


NORTHRUP KING ¢ CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 
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Supplies milk solids in your 
feeds economically. Rich in 
B complex vitamins, protein, 
minerals and lactose, so im- 
portant in good feeds. 


AMAZING BUT TRUE 


You can buy 2,4-D weed kill- 
er powder at an amazingly 
low price. Supply is limited 
so contact us immediately. 


“INSURE WITH F.I.D.Y." 


Insure the vitamin D content 
of your livestock rations with 
Fleischmann’s Irradiated Dry 
Yeast, sunshine vitamin D. 
Dependable . . Economical. 


TAKE IT EASY 


Use Koddy-MIX, dry vitamin 
D in your mashes. Always 
free-flowing and so conveni- 
ent. Packed in 100 lb. drums. 
100-D and 400-D potencies. 


CLO-TRATE 


Fortified Cod Liver Oils can 
be booked now for spring 
shipment. For reliable A and 
D fortification it's CLO- 
TRATE everytime. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 8-741! 
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Singled out for special birthday greetings 
this month is Clyde H. Hendrix, president 
of the feed and soybean division of Pills- 
bury Mills, Clinton, Iowa, who celebrates 
on March 14. Perhaps versatile best de- 
scribes this executive, who is not only a 
merchandising expert, but an accomplished 
public speaker and amateur radio operator. 

Born and raised on an Illinois farm, Mr. 
Hendrix has devoted most of his life to the 
feed industry. A ham radio enthusiast for 
20 years, he now operates an amateur ra- 
dio station. He was graduated from Dodge 
Radio Institute, Valparaiso, Ind., where he 
later instructed. In 1923-24 Mr. Hendrix 
constructed and operated a_ broadcasting 
station in central Illinois. When World 
War II broke out, he turned over his radio 
equipment to the army. Mr. Hendrix is also 
“chief” of a novel tribe of Pillsbury 
salesmen, who are admitted only after reach- 
ing a certain goal. He is a great outdoor 
enthusiast, annually spending several weeks 
in the deepest wilds of Canada. His belief 
in American youth has made him a na- 
tional leader in the Boy Scout movement. 
Birthday greetings for March also go to 
the following: 


MARCH 1—E. C. Christel, Froedtert Grain 
& Malting Co., Minneapolis, Minn.; Roy 
L. Herrick, Herrick Feed Co., Harvard, 
Ill.; Carl A. Sandell, Sea Board Supply 
Co., Philadelphia, Pa. 

MARCH 2—A. W. Lohry, Kay-Dee Feed 
Co., Sioux City, Iowa; J. J. Wickens, 
Specialty Feed Products Co., Plymouth, 
Mich. 

MARCH 3—Roy H. Gravink, Meyerink 
Milling Co., Clymer, N. Y.; Carl G. Or- 
singer, Waterloo Mills Co., Waterloo, 
Iowa. 

MARCH 4—Joe Sinaiko, Iowa Milling Co., 
Cedar Rapids, Iowa. 

MARCH 6—Jay Dusek, Arcady Farms Mill- 
ing Co., Chicago, IIl. . 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo, N. Y.; S. E. Geasey, 
Nashville, Tenn. (Borden Co.). 

MARCH 8—Frank Rabenowich, Flambeau 
Milling Co., Phillips, Wis. 

MARCH 9—L. M. Brown, National Oil 
Products Co., Richmond, Calif.; Fred H. 
Chase, Oshkosh, Wis. (Strong-Scott 
Manufacturing Co.); Sam R. Honegger, 
Honeggers’ & Co., Forrest, Ill. 

MARCH 11—Harold W. Grassl, Tanvilac 
Co., Des Moines, Iowa. 

MARCH 13—W. J. Borst, jr., Wm. Borst 
& Son, Brooklyn, Wis.; W. G. Hotten- 
sen, W. M. Bell Co., Milwaukee, Wis.; 
Leo J. Knapp, Calcium Carbonate Co., 
Chicago, Ill; C. L. Struven, Atlantic 
Supply Co., Baltimore, Md.; E. H. Sath- 
er, Doughboy Mills, Inc., New Rich- 
mond, Wis. 

MARCH 14—Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls, Wis.; Clyde H. 
Hendrix, Pillsbury Feed Mills, Clinton, 
Iowa; Champ Humphrey, Gardner Ad- 
vertising Agency, St. Louis, Mo.; L. B. 
Stuart, Purina Mills, St.Louis, Mo. 


CLYDE H. HENDRIX 


MARCH  15—John H. Haertel, P. C. 
Kamm Co., Milwaukee, Wis.; Floyd M. 
Wilson, National Alfalfa Dehydrating & 
Milling Co., Lamar, Colo. 

MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago, Il. 
MARCH 17—Carl B. Melander, Pittsburgh 
Plate Glass Co., Milwaukee, Wis. 
MARCH 18 — George F. Barrett, J-M 
Trading Corp., Co., Chicago, Ill.; Ray 

» Borden Co., New York City, 
N. Y.; Robert L. Herrick, Herrick Feed 
Co., Harvard, 

MARCH 19—Louis Y. Horton, Mallin- 
ckrodt Chemical Works, St. Louis, Mo. 

MARCH 20—John C. Adourian, Buffalo 
Feed & Supply Co., Inc., Buffalo, N. Y. 

MARCH 21—Ernest I. Sargent, Sargent 
& Co., Des Moines, Iowa. 

MARCH 22—George A. Spencer, Oakes 
Manufacturing Co., Inc., Tipton, Ind. 
MARCH 24—C. W. Sievert, C. W. Sievert 
& Associates, Blue Island, Ill.; Stanley L. 
DeSmidt, Fond du Lac, Wis. (Penick & 
Ford, Ltd.). H. N. Vredenburg, Muncy 

Mill Machinery Co., Muncy, Pa. 

MARCH 25—Harry R. Caldwell, Archer- 
Daniels-Midland Co., Minneapolis, Minn.; 
R. E. Green, Standard Brands, Inc., New 
York, N. Y.; John R. Stuart, Reliance 
Feed Co., Minneapolis, Minn. 

MARCH 26—A. E. Bush, Froedtert Grain 
& Malting Co., Milwaukee, Wis.; Harry 
F. Franke, Franke Grain Co., Milwaukee, 
Wis.; Jerry Sotola, Armour & Co., Chi- 
cago, Ill. 

MARCH 27—Joe S. Morris, Hardeman- 
King Co., Amarillo, Texas. 

MARCH 28—Donald G. Perkins, E. R. 
Squibb & Sons, New York, N. Y. 

MARCH 29—Frank F. Helberg, Elgin 
Flour & Feed Co., Inc., Elgin, Il. 

MARCH 30 — Eugene G. Berry, B. F. 
Gump Co., Chicago, Ill.; C. B. Garrett, 
Whitmoyer Laboratories, Inc., Myers- 
town, Pa.; John H. Gillen, Pittsburgh 
Plate Glass Co., Pittsburgh, Pa. 

MARCH 31—Fred J. McCann, Jersee Co., 
Minneapolis, Minn. 
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—Dehydrators 


(Continued from page 38) 


The western party is being given by the 
affiliated members of the association and 
other suppliers. 


Boating, sight-seeing and golf are prom- 
ised for the visitors who arrive a day early 
with a southern party to complete the elab- 
orate entertainment that is being offered. 
After the convention closes, a large number 
of the members are planning a one-week 
pleasure and educational trip to Mexico, 
arranged by the Mexican American Travel 
bureau. 

Current officers of the American Dehy- 
drators association are John Dwiggins, New 
Paris, Ind., president; Ervin Burkholder, 
Cozad, Neb., first vice president; N. B. 
Waldo, El Reno, Okla., second vice pres- 
ident; D. E. Merrick, Dunbridge, Ohio, 
treasurer; and Mr. Larson, executive 
secretary. 

Directors who retire this year include: 
W. J. Small, Neodesha, Kans.; R. E. Nye, 
St. Louis; J. R. Dwiggins, New Paris, Ind.; 
A. T. Spencer, jr., Gerber, California; and 
C. J. Lowrance, Driver, Ark. 


Vitality Mills Announce 
Two Sales Appointments 


Lester C. Wells, Indianapolis, and Del 
Seaman, Fort Wayne, have been appointed 
to the sales staff of Vitality Mills, Inc., as 
part of the firm’s sales expansion program. 


Lester Wells Del Seaman 


Mr. Wells, a nationally known judge at 
rabbit shows and prominent in association 
work for the last 25 years, has been named 
director of the Vitality rabbit feed division. 

Mr. Seaman has been sent to Pennsyl- 
vania where he will direct the company’s 
growth and development. In the feed busi- 
ness since 1937, he was previously asso- 
ciated with McMillen and Glidden. 

@ SOYA FEED & OIL CORP., East St. 
Louis, Ill., has begun construction of a 
$1,000,000 soybean processing plant. 


NEW JAY BEE BULLETIN 


Bulletin No. 149-2 describing the new 
constant feed control adaptable only to Jay 
Bee mills has been issued by J. B. Sed- 
berry, Inc., Franklin, Tenn. The new con- 
trol solves the two basic problems of volume 
control and controlled distribution, company 
officials claim. Copies of the bulletin are 
available on request. 
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You're 


good business opportunity 


Calf Food 


to this ever-lasting, ever constant, ever profitable market. 


Calves are always being born — always have been and always will be. That's 
what makes the sale of National No-Milk Calf Food the certain business oppor- 
tunity that it is — for regardless of economic con- 
ditions dairymen can make money feeding this 
nourishing, well-balanced calf starter and turning 
milk into cash. 

And because National No-Milk has been sold 
with such outstanding success for so many years, 
by so many hundreds of dealers, it is crystal clear 
that among the scores of calf foods available, Na- 
tional No-Milk is one of the best. It will pay you, 
too, to investigate the facts behind this great com- 
petitive feed — time-tried and time-proved since 
1885. Please write 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 
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DEHYDRATED 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 
STALEY’S 
NOPCO Product 
ARMOUR'S 
PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 
in Tank Cars and Drums 


MANAMAR 
OMALASS 
PILOT BRAND 
SANI-FLOR 
STONEMO crit 


Established 1884 


MANEY BROTHERS 
MILL & ELEVATOR CO. | 


MINNEAPOLIS, MINN. 


DRUMS FOR MOLASSES 


When you are about to place your next order 
for empty drums kindly get in touch with us. 
Our drums are reconditioned, painted, ready 
to fill. 


30 gallon to 55 gallon 


We do have 5 gallon, 10 gallon, and 15 


gallon, at times, but these are very scarce. 


For full particulars and prices 
write or phone 


NORTHWESTERN BARREL CO. 


3111 Fifth Avenue 
South Milwaukee, Wisconsin 


South Milwaukee 
Phone — 114-115 


Milwaukee phone 
West 3-4744 


VITA-MASTER 
FOR TURKEYS 
POULTRY 
AND HOGS 


1. Vita-Master, a complete vitamin concentrate with 
liver and glandular meal and condensed fish 
soluble base. 


W. C. PRATT CO. 


20 N. Wacker Drive 
Chicago 6, Ill. 


Please Send Me Details and Information 
on VITA-MASTER 


Company 
Street 


SHELLBUILDER CO. 


ENDS THE QUEST 
FOR THE BEST 


"TRIPLE SCREENED 


Shellbuilder 


“PURE CRUSHED 


3 Sizes: 3 Bag Sizes: 


e Hen Sp 80 |b. 
Pullet 1 50 Ib. 


Chick 25 |b. 


80 LBS. NET 


> 
Shellbuilder Co. 
NOMS EON. TEXAS 


HOUSTON, TEXAS 
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—In the Mill 


(Continued from page 25) 


to repay an election obligation. At this time it would seem that 
the Democrats have enough votes in the Senate and House to 
repeal the present law. It appears a safe bet, however, that many 
of the provisions in the new law will follow the Taft-Hartley act. 
The job for both the President and the labor bosses now is to 
save face. It would be a stunning upset for them if any part of 
the present law is retained. 


WOULD YOU WORK JUST FOR A TIP? 


“Waiters aren't very happy about it if they don’t get a tip 
of at least 10 per cent. Yet corporations don’t do as well as 
waiters. 

“In 1947 corporations earned only 5.6 per cent on their total 
sales. Out of that 5.6 per cent had to come money to improve 
the business (or soon there wouldn't be any) and cash to carry 
ver hard times and, out of any money left, dividends to stock- 
holders without which there would be no company at all.” Warner 
@ Swasey, Cleveland. 


MINIMUM WAGE LEGISLATION 


A deluge of letters and telegrams has appeared in every con- 
gressional office. Business people are insisting that ample time be 
allowed for all interested people to be heard. Hearings are now 
in progress before the House labor committee. Its chairman had 
announced, at first, that only two or three days would be allowed. 
Public insistance changed that plan so the hearings will not be 
cut short. 

To raise the minimum wage rate from 40 to 75 cents would 
appear to be a simple matter. Believe-it-or-not the House bill is 
45 pages long. Of course, there is a little colored boy in the 
woodpile; it appears to be the opening wedge for the socialization 
of industry,—the first step to control production in this country. 


OLEOMARGARINE 


The margarine people are confident that all taxes on their 
product will be removed in this session of the Congress. Some 
farm organizations now support the oleo group but want the 
sale of the colored product prohibited. The oleo industry con- 
tends that the butter industry has no monopoly on yellow as a 
color and hence are opposed to it. Basically this is now a fight 
between two groups of farmers,—those engaged in the dairy 
business, and the farmers who specialize in cotton and soybeans. 
One congressman, and a leader on the House agricultural com- 
mittee, said that in his 22 years in Congress this is the first time 
that the farmers have not been united on an agricultural program. 
Intense friction has developed and the breach is wide, all to the 
detriment of the American farmer. The federal tax on oleomar- 
garine will be removed and the dairy farmer will take it on his 
collective chin. 


ECONOMIC PLANNING 


Now it can be told. The President has “let the cat out of the 
bag.” At a public meeting in Washington, he said: “Long-range 
national planning is necessary to carry out United States responsi- 
bility for world peace lest this country revert to the 9th century.” 
There you have it. Economic planning is state socialism,—nothing 
else. It is no longer an undercover operation but it is the under- 
lying philosophy of the New Deal and the Truman Fair Deal. 
Every businessman, every worker is on notice that his life and 
his business will be full of socialism, which means complete regi- 
mentation of the social and economic life of every citizen in this 
country. This is the pattern of things to come—that is if Congress 
bows to the will of Truman and his “palace guard.” Now is the 
time, Mr. Businessman, for your voice to be heard in the Con- 
gress. Let your representative and senators know how you feel 
about doing America over. Do you want to follow England and 
France to economic destruction? 
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PRINT 


BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 
* 
Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 
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Research Men Are Guests 
At Dehydrators’ Luncheon 


The American Dehydrators association 
was host at a luncheon for a group of re- 
search men from the University of Minne- 
sota in the Nicollet hotel, Minneapolis, on 
Sunday, Jan. 16. 

The purpose of the meeting, first of a 
series to be held with research men in the 
alfalfa growing states, was to get sugges- 
tions for best use of a $150,000 research 
fund now being raised by the association 
and to explore the possibilities of how much 
continuing research can be expected from 
the universities. 

Lloyd Larson of Chicago, secretary of 
the association, presented the recommenda- 
tions of the alfalfa research council which 
included such principal projects as (1) pro- 
duction of better alfalfa; (2) harvesting and 
processing of alfalfa; (3) stabilization; (4) 
grade standardization; (5) evaluation of 
alfalfa for known and unknown nutritional 
factors; (6) developing new uses; and (7) 
investigation of economic uses of alfalfa in 
animal feeds. 

Representatives of the university at the 
meeting were Professors E. F. Ferrin, A. R. 
Schmid, W. H. Peters, H. J. Sloan, T. W. 
Gullickson, and Paul Burson. 

Dr. F. W. Quackenbush of Purdue uni- 
versity, LaFayette, Ind., is chairman of the 
alfalfa research council. Other members are: 


Prof. Marvel L. Baker, University of Ne- 


braska, Lincoln; Dr. R. M. Bethke, Ohio 
Agricultural Experiment station, Wooster; 
Dr. Damon Catron, Iowa State college, 
Ames; Dr. Ralph E. Silker, Kansas State 
Agricultural college, Manhattan; Dr. J. E. 
Hunter, Allied Mills, Inc., Libertyville, Ill; 
John Kephart, National Alfalfa Dehydrating 
& Milling Co., Lamar, Colo.; and H. C. 
Schaefer, Ralston Purina Co., St. Louis. 


Martin E. Newell Heads 
Kansas City Feed Club 


Martin E. Newell, associate editor of 
Feedstuffs, was named president of the Kan- 
sas City Feed club at a meeting Jan. 25 in 
the Hotel Phillips, succeeding Loyd O. 
Selders, vice president of Spear Mills, Inc. 

Other officers elected were: Stanley Drey- 
er, Dreyer Commission Co., vice president; 
Vern C. Dean, Nutrena Mills, Inc., secre- 
tary; and Lawrence Schwenk, Ismert-Hincke 
Milling Co., treasurer. 


The 1949 executive committee consists of 
John J. Blowers, Standard Milling Co.; 
Charles Dreyer, Dreyer Commission Co.; 
Maurice D. S. Johnson, Staley Milling Co.; 
T. A. O'Sullivan, Flour Mills of America, 
Inc.; J. Paul Jackson, Carey Salt Co.; and 
M. A. McClelland, M. A. McClelland Co. 


About 125 members and guests attended 
the dinner meeting and heard an address 
by Tom Collins, publicity director, City Na- 
tional Bank & Trust Co., Kansas City. 


Kraft Salesmen Discuss Promotion Plans 


An expanded sales promotion program 
for Kraylets in 1949 was outlined at Chi- 
cago last month when salesmen from Indi- 
ana, Illinois and Iowa gathered at the Kraft 
Foods Co., for their first annual sales con- 
vention. The salesmen: from the central 
division territory who attended are shown 
above, from left: C. Smith, Fort Wayne; 
R. Morgan, central Indiana; K. Ward, Pe- 
oria; L. Browne, Des Moines; C. Bradford, 


Humboldt, Iowa; (Second row) Stanley 
Qdle, Kraylets sales manager for central 
division, Chicago; J. Varntz, central Indi- 
ana; D. W. Hill, east central Indiana; C. 
George, field supervisor; (Back row) L. 
White, northern Illinois; L. Zachary, west 
central Indiana; J. Poindexter, central IIli- 
nois; P. Simpsen, Waterloo, Iowa; W. Alli- 
sen, Springfield, Ill., and L. Bowne, Indian- 
apolis. 


Holcombe to Direct Sales 
For A. K. Zinn & Co. 


E. C. “Gene” Holcombe, formerly sales 
manager and director of sales promotion for 
Vitality Mills, Inc., Chicago, has joined the 
A. K. Zinn & Co., Battle Creek, Mich., as 


E. C. HOLCOMBE 


director of sales and services, Frank T. 
Zinn, vice president, has announced. 

Identified with the feed industry for 
nearly 20 years, Mr. Holcombe began as a 
salesman for the Albert Dickinson Co., 
Chicago. He is the author of a recently 
issued booklet on feed merchandising, 
“Nine Steps to Success,” and he prepared 
a series of nine articles on the same sub- 
ject, which appeared in The Feed Bag, 
August, 1947, through April, 1948. 

The Zinn Co. has also announced the 
adaption of a new trademark for its line of 
Michigan State feeds, which it manufactures 
along with Peerless dog food, 


Midland Industries Elect 
R. P. Johnson President 


R. P. Johnson has been elected president 
of Midland Industries, Inc., Independence, 
Kan., to fill the vacancy created when his 
father, Paul R. Johnson, died Dec. 17 fol- 
lowing a heart attack, the board of directors 
has announced. 

Previously vice president of Elk Valley 
Alfalfa Mills, one of the four divisions of 
Midand Industries, Mr. Johnson will also 
assume responsibility of some of his father’s 
personal interests consisting of bus and 
taxicab operations. He is a former director 
of the American Dehydrators association 
and has always been active in its affairs. 

Harrison F. Johnson has become presi- 
dent of the Union Gas System, Inc., Inde- 
pendence, and remains a vice president of 


Midland. 


@ J. PAUL SMITH, Ft. Worth, has opened 
a brokerage office handling grains, mill 
feeds and ingredients. 
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June seems a long way off, the ground 
covered with snow and temperatures below 
zero, but it is not too early to make your 
hotel reservations now for the National 
Feed Industry Show to be held at Milwau- 
kee, June 6, 7 and 8. We expect this show 
will attract the largest gathering of the feed 
industry ever to meet anywhere in the 
country. 

There is no snow in the Dominican Re- 
public where Herbert K. Clofine, the Phila- 
delphia milkman, and his attractive wife, 
recently vacationed for several weeks at 
the Hotel Jaragua, Cindad Trujillo. 

The winners of the Stonemo grit contest 
(see pictures in this issue of The Feed Bag) 
also escaped the winter for a week at 
Miami, Fla. If the folks in Des Moines 
notice any difference in Walter Wilson, 
general manager of the Iowa Limestone 
Co., it is because Walt stopped at St. 
Augustine and drank from the “fountain of 
youth”. 

The Wisconsin winter wasn’t enough for 
George La Budde, La Budde Feed & Grain 
Co., Milwaukee, who spent several days 
skiing near Aspen, Colo. George says: “It’s 
hard to sell a bag of bran 14,700 feet up 
the mountain while on skis”. 

Arthur Towell, the Madison, ‘Wis. “huck- 
ster”, is entertaining his friends with a col- 
lection of dressed fleas, thoroughly dead, 
which he and his family brought back from 
Mexico where they spent the holidays. 

The campaign against traffic accidents is 
not a losing fight according to the motor 
vehicle department of the state of Wiscon- 
sin. The department is proud of its record 
which reduced the traffic death rate in 
Wisconsin from 11.3 fatalities per 100,000, 
000 miles of motor vehicle travel in 1941 
to 7.0 in 1948. Are you doing your part to 
help reduce the traffic toll in your state? 

Best wishes to Elizabeth Ann, daughter 
of Ford P. Eshelman, Lake Mills, Wis., V-C 
fertilizer representative, who was recently 
married to Carlisle P. Runge. 

How much does a fellow have to drink 
before he doesn’t know the difference be- 
tween straight bourbon whisky and a man- 
hattan? Claire Onsgard, editor of The Feed 
Bag, was entertaining a few friends in his 
room during the Indiana convention. They 
finished one bottle of bourbon and so “Ony” 
opened another and proceeded to replenish 
the highballs. The boys all took one sniff 
and left the room fearing they were about 
to be poisoned. Until he returned to Mil- 
waukee, the editor didn’t know that the 
second bottle had been a premix for man- 
hattans left over from the office Christmas 
party. 

Alfred Schindler, formerly a divisional 
sales manager with the Ralston Purina Co., 
has a new member for his National Federa- 
tion of Sales Executives: a former govern- 
ment associate of his who once ran a haber- 
dashery store. The Kansas City Advertising 
& Sales Executives club, a federation affili- 
ate, always ready to encourage budding 
talent, has given a free lifetime member- 
-+hip—its first and only—to a salesman who 
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thinks the way to sell is to get out where 
people live, push doorbells, talk in language 
your prospects can understand, and work 
like a you-know-what. In other words, the 
Kansas City club has just notified Harry 
Truman that this high honor has gone to 
him as “the world’s greatest salesman”. 

Ted Rosenak, advertising director of the 
Joseph Schlitz Brewing Co., Milwaukee, 
was host at a dinner for the March of Dimes 
“200” clubs of Minneapolis and Milwaukee 
at the Schlitz “Brown Bottle” on Friday, 
January 28. Wayne Fish, the Minneapolis 
“beuker”, was chairman of the visiting club 
which came to Milwaukee on a special 
Northwest Airlines plane. 

Friends of Wallace Campbell, Waterloo 
Mills Co., Waterloo, Iowa, will be glad to 
know that he is gradually recuperating from 
injuries sustained in a serious automobile 
accident. Wally is now out of the hospital 


but it will be some time before he is back 
on the job. 

Did you know that “national hot tea 
week” is being celebrated from February 11 
through 18? Most of the boys we know will 
gladly skip the tea any time they can use 
their tees—D.K.S. 


@ LEONARD LAKAMP, Richmond, Ind., 
has purchased the St. Joe Center Feed 
Mill, St. Joe, Ind. 
@ JOHN L. FRANKS CO., Miles, Iowa, 
owned by C. M. Stormes, Des Moines, has 
completed construction of a $130,000 feed 
mill. 
R. R. PROCTOR PROMOTED 
Richard R. Proctor has been named a 
vice president of the National Oats Co., 
Cedar Rapids, John C. Reid, president, has 
announced. 


part of the scene... 


Every American merchant knows that packag- 


ing is one of the most vital, basic factors in 
merchandising. Since 1855, M. J. Neahr & 


Company has been part of the scene supplying 
quality bags in which the best feeds are 
packed. For quality, eye appeal, and maximum 
protection at low cost, specify Neahr bags 
and be assured of the best. 


1600 South Dearborn Street + Chicago 16, Illinois : 
__THE CHICAGO BAG FACTORY SINCE 1855 * BURLAP, COTTON AND PAPER BAGS 
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The Secretaries’ 


Selecting the place and date for the mid- 
year Circle meeting was left in the hands of 
Pete Stallcop, secretary of both the Circle 
and of the Pacific Northwest Grain Dealers 
association. He feels that Kansas City is the 
most centrally located of the cities that had 
been mentioned and admits that he will 
probably be under fire because of his deci- 
sion, since a number of sites and dates were 
suggested. He hopes that the next time the 
matter will be settled at the annual con- 


vention of the Grain & Feed Dealers Na- 
tional association. 

Lloyd N. Case, secretary of the Colorado 
Grain, Milling & Feed Dealers association, 
sends out his letter on his new letterhead, 
which informs us that he is now operating 
Lloyd N. Case & Co., dealing in association 
and convention management, public rela- 
tions and advertising. He writes that the 
office staff of seven is managing four asso- 
ciations and a few other accounts. A young 
Irishman, Bob Kelly, is handling the feed 
and grain dealers account and will get out 
some of the Circle letters. 

After attending the annual convention of 
the Missouri Poultry council, “Dick” Mein- 
ershagen, secretary of the Missouri Grain, 
Feed & Millers association, is certain that 


Our 


When we built the plant for Jacob Rubinoff Co., Vineland, 
N. J., they wanted the last word in efficient operation. Result 


—the interior view shows the sacking setup as well as the 


grinder conveniently located for ease of operation. 


It pays to consult IBBERSON. No obligation attached to a 


request for information or consultation. Write us. 


E. IBBERSON 


Watchword 


one chef, at least, needs some instruction 
on how to prepare poultry. He says, “They 
had a good attendance, but some of the 
worst fried chicken I've ever had at the 
noonday luncheon; and the president of 
the association got up and said, ‘after trying 
to eat chicken which was prepared this way, 
I can really see why Missouri doesn’t get 
any farther ahead in poultry production 
than it does.’ ” 

E. R. Humphrey, secretary of the Okla- 
homa Grain & Feed Dealers association, 
reports that the wheat crop, with the help 
of recent moisture, seems to be very good 
with the exception of that part which was 
blown out by the heavy winds in December. 

Enjoying “pure, unadulterated winter 
weather,” O. E. Case, secretary of the Kan- 
sas Grain, Feed & Seed Dealers association, 
admits that “most gardening projects started 
the first of the year have been postponed 
on account of 5 or 6 inches of sleet, but it 
sure was wonderful sleet.” How can you 
win with a fellow like that? 

I. G. Stromnes, secretary of the California 
Hay, Grain & Feed Dealers association, 
suggests a five-year nationwide program to 
bring down or assure equitable fire insur- 
ance rates for feed mills, grain warehouses, 
etc., and to get a fairer classification for 
risks. He points out that the most modern 
mills are classed along with dilapidated fire 
traps and that it would be difficult to work 
out such a program on a strictly state basis. 

When Mark Thornburg, secretary of the 
Western Grain & Feed association, went 
back to Iowa after attending the Terminal 
Elevator association’s meeting in Chicago, 
he was convinced that the grain trade is 
just about as confused as the government 
in regard to the storage question. He advo- 
cates a campaign to keep as much corn as 
possible on the farm and doubts the state- 
ment that the government has no intention 
of competing with private industry in stor- 
ing grain. 

E. S. Herron, secretary of the IIlinois 
Grain Dealers association, reports that ad- 
vertising respcnse has been good for the 
Illinois directory, which has probably gone 
to press by this time. There have been 
no ad refusals because of increased rates, 
he says. 

The rest of you secretaries are reminded 
by Howard W. Elm, secretary of the Ne- 
braska Grain & Feed Dealers association, 
that his headquarters have been moved 
from room 1026 to 516 in the Trust build- 
ing, Lincoln, and that the telephone num- 
ber is now 2-4574. “We will still continue 
on our old stationery since we do not have 
money enough to buy new stock at this 
time,” he points out. 

G. E. Blewett, secretary of the Texas 
Grain & Feed Dealers association, kindly re- 
quests that reservations for his convention 
in Galveston, April 29-30 be made directly 
to the Hotel Galvez instead of to him. His 
statement that “Galveston has more to 
offer than any other place we know of,” 
will undoubtedly arouse comments from 


some of you others. 


@ R. B. COLLISON, Brunning, Neb., has 
purchased the elevator from the Farmers 
Grain & Coal Co. Norfolk, Neb., and will 
operate it under the name of the Norfolk 


Grain & Feed Co. 
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New Training Director 


D. W. DAULER 


D. W. Dauler has been appointed director 
cf education and sales training of McMillen 
Feed Mills, division of Central Soya Co., 
Inc., Fort Wayne, Ind., it has been an- 
nounced by H. W. McMillen, vice presi- 
dent and director of sales. In addition to 
his new duties, Mr. Dauler will continue as 
manager of the specialty feeds department. 
He will be located at training school head- 


quarters at the company’s plant in Decatur, 
Ind. 


Happy Feed Mills Bought 
By Soya Feed & Oil Corp. 


Soya Feed & Oil Corp., East St. Louis, 
has purchased the business of the Happy 
Feed Mills, Memphis, including the brands, 
trade-marks and formulas of the firm. 

W. E. Metzger, former partner in and 
sales manager for the Happy Feed Mills, 
will manage Soya’s new division at Mem- 
phis, from which sales and distribution will 
be conducted. 

Soya will maintain manufacturing opera- 
tions in East St. Louis, where the company 
has formula feed production facilities. A 
plant expansion is planned there. 

Happy Mills, the outgrowth of the Ed- 


gar-Morgan Co. founded in 1907, was. 


liquidated because of the death of a part- 
ner last year. 


@ TODD’S FEED & SEED STORE, 
Noblesville, Ind., had a grand opening 
Jan. 22. 


@ MITCHELL SEED & GRAIN CO., 
Roswell, N. Mex., has purchased a 5,000- 
foot warehouse to accomodate its insecticide 
business. 


SET KANSAS CONVENTION DATES 
The Kansas Grain, Feed & Seed Deal- 
ers association will hold its 52nd annual 
convention May 20-21 at the Hotel Broad- 
view, Wichita, O. E. Case, secretary, has 
announced. 
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Mix Produlac Dried or Nadrisol 
Corn Solubles in all rations for 
chickens, turkeys and ducks. 


AND PRODUCE BETTER MASHES 
AT LOWER COST 


One of the many advantages accruing to users of 


Nadrisol and Produlac is the saving factor at the 
production level. These ingredients STRETCH 
grain feeding values and, according to independently 
conducted tests, may replace other more expensive 


ingredients in substantial quantities. 


Both Produlac and Nadrisol are virtually starch-free’ 
and thus contribute nutritional balance to natural 
grain which is itself unbalanced. They also contribute 
protein and that all-important Vitamin B-G complex. 


Build a bigger business for yourself and help your 
customers do the same by mixing Nadrisol and 


Produlac in rations for both poultry and livestock. 


YOUR REQUEST FOR FURTHER INFORMATION IS INVITED 


—also in hog and cattle rations 
and for dogs, horses, game 


birds, fur bearing animals. 


~s PRODUCTS OF 
NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION @ 120 BROADWAY @ NEW YORK 
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V. P. |. Nutrition School 
To be Held Feb. 16-18 


The Virginia Polytechnic Institute, Blacks- 
burg, Va., will sponsor a three-day nutri- 
tion school for feedmen Feb. 16-18. 

Members of the V. P. I. staff who will 
address the school on Feb. 16 will be Dr. 
T. B. Hutcheson, dean of the school of 
agriculture, P. M. Reaves, H. L. Moore, 
G. C. Herring, R. G. Connelly, and Prof. 
C. W. Holdaway. 

Speaking on the second day will be Dr. 
H. C. Schaefer, research laboratories, Ral- 
ston Purina Co., St. Louis; Dr. T. H. Jukes, 
Lederle Laboratories, Pearl River, N. Y.; 
Dr. N. R. Ellis, bureau of animal hus- 
bandry, USDA, Washington, D. C.; Dr. 
E. I. Robertson, Eshelman Feed Co., Lan- 
caster, Pa. and §. §. Smith, director, dairy 
and food division, Richmond. 


EXTRA! 


— Kasco Chick Starter. 


now improved! Lower 
fiber content—increased 
Bio PROTEIN concentra- 


Walter C. Berger, Chicago, president of 
the American Feed Manufacturers associa- 
tion, will discuss the world feed situation 
at the banquet. R. W. Dickson, Roanoke, 
Lindsay-Robinson Co., will preside. 

Drs. Schaefer and Robertson and three 
V. P. I. staff members, N. R. Thompson, 
Dr. S. §. Obenshain and Prof. Holdaway, 
will lecture on Feb. 18. 


DANNEN MILLS MEETING 


Dannen Mills, Inc., St. Joseph, Mo., and 
Red Oak, Iowa, initiated a sales training 
program and introduced a new spring sales 
and advertising campaign at a two-day sales 
meeting, Jan. 21-22. Cecil Marsh, vice 


president and general manager, and Elton 
R. Rutledge, sales manager, were in charge. 
Closing the meeting was a banquet at 
which Dannen research farm poultry and 
dairy products were served. H. L. Dannen, 
company president, acted as toastmaster. 


tion — more growth nutrients in every pound of feed. 


| X TR 4 EX TR — a complete new sales program for 


every Kasco Dealer. 


Kasco makes the feed to do the job... and gives you 
the sales ammunition to sell it! 


Write for information on dealer franchise if you live 
east of the Ohio-Indiana line. 


KASCO MILLS, INC. 


Toledo 4, Ohio * Waverly, N. wv. 


McMillen Mills Promotes 
W. Seaman and D. Kernen 


W. A. Seaman has been named sales 
manager of the northern division of Mc- 
Millen Feed Mills, division of Central Soya 
Co., Inc., Fort Wayne, Ind., it has been 


W. A. Seaman D. M. Kernen 


announced by H. W. McMillen, vice presi- 
dent and director of sales. 

In a second appointment, D. M. Kernen 
was named to succeed Mr. Seaman as Ohio 
district sales manager. 

Mr. Seaman has been associated with 
the McMillen sales organization since 1936. 
He has directed sales in the northwestern 
Ohio territory and the Michigan district. 
Only one other member of the sales force 
has a longer record of service with the 
company. 

Joining McMillen Feed Mills in 1943 in 
specialty work on calf feed sales, Mr. Ker- 
nen later became territory manager in 
Ohio and assistant manager of the Ken- 
tucky district. 


PENB‘s Recipe Booklet 
Available to Feed Trade 


In cooperation with the Poultry & Egg 
National board’s Wishbone contest, the 
American Feed Manufacturers association 
has urged its members to make it possible 
for Mrs. Homemaker to receive the offi- 
cial “Chicken Every Sunday” recipe book- 
let. 

The booklets, which feature 12 chicken 
recipes, can be ordered in any quantity at 
$2 per 100 through PENB, 308 W. Wash- 
ington, Chicago 6, Ill. 

Since recent hatchery reports show baby 
chick production 60 to 62 per cent above 
comparable months a year ago, there is a 
real need for a concerted dtive to encour- 
age “Chicken Every Sunday,” AFMA offi- 
cials have pointed out. 


@ O. L. ROSS, Greenville, Ind., has pur- 
chased the Moffitt Elevator Co., Union 
City, Ind. 


@ ATHENS MILLING CO., Athens, Wis., 
has been purchased by Paul Friedrich, Ed- 


gar, Wis. 


MOVE TO LARGER QUARTERS 
The W. A. Stevenson Co., Detroit, manu- 
facturers of poultry pickers, has moved from 
7338 Woodward ave. to larger quarters at 
12473 Grand River ave., W. A. Stevenson 
bas announced. 
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Wisconsin Farmer Wins 
Malting Barley Contest 


Vernon H. Moore, Clinton, Rock coun- 
ty, Wis., has been named winner of the 
1948 malting barley contest conducted in 
seven midwestern states by the Midwest 
Barley Improvement association, according 
to Dr. John H. Parker, director, Milwaukee. 


The winner is shown left receiving his 


awards, consisting of $1,000 in cash, a 
regional trophy and a special ribbon of 
honor, from Herbert H. Ladish, association 
treasurer and president of the Ladish Malt- 
ig Co., Milwaukee, in a recent ceremony 
at the Nicollet hotel, Minneapolis. 

In addition to the regional award, Mr. 


Moore took the first Wisconsin state prize 
of $500 and a county prize of $25. The 
prize-winning barley was of the Kindred 
variety and was grown on 50 acres. 

Second regional award of $800 went to 
Armund Freitag, Beaver Dam, Dodge coun- 
ty, Wis., who also won the second Wis- 
consin state award of $400 and a county 
prize of $25. Manford and Ed Stoen, 
brothers of Milan, Chippewa county, Minn., 
took third place in regional competition and 
shared an award of $600, a state award of 
$500 and a county prize of $25. 

The fourth regional prize of $400, the 
third state prize of $300 and the $25 coun- 
ty prize of $25 went to L. A. Kimball & 
Son, Genoa City, Kenosha county, Wis. 
Art Greenberg, Grand Forks, Grand Forks 
county, N. D., won the fifth regional prize 
of $200, the state prize of $500, and the 
county award of $25. He was assisted by 
his son, Art, age 14, who received $72.50, 
or 10 per cent of his father’s total cash 
awards. 

Other state winners were: Illinois—Earl 
Chapman, Maple Park, Kane county, as- 
sisted by son, George, age 21; Iowa—joint 
entry of Leonhard Shiernbeck, Schleswig, 
and Herman Schiernbeck, Kiron, both in 
Crawford county; South Dakota—Roy D. 
Eykamp, Lake Preston, Kingsbury county; 
Michigan — Walter Kretzschmer & Sons, 
Pigeon, Huron county, assisted by son, 
Vernon, age 16. 

The prize winning barley was selected 
by the following committee: Frank Cum- 
mings, federal grain supervisor, Milwaukee; 
Dr. G. A. Wiebe, principal agronomist in 
charge of barley investigations, USDA, 


Beltsville, Md.; Prof. T. E. Stoa, head*of 
the department of agronomy, North Dakota 
Agricultural college, Fargo; Stuart Seidl, 
manager of the grain department, Rahr 
Malting Co., Minneapolis; and Robert 
Lamb, manager of the grain department, 
Ladish Malting Co., Milwaukee. 

Each farmer taking part in the contest 
was required to enter a full carload of 
barley, or to join with not more than four 
other barley growers in making up a car- 
load shipment. Only varieties of barley 
approved for malting purposes in each of 
the seven states could compete. 


Dr. Salsbury’s Sponsors 
158th Training School 


The 158th five-day dealer-training school 
sponsored by Dr. Salsbury’s Laboratories, 
Charles City, Iowa, Jan. 10-14, drew 41 
dealer-students from 13 states. 

Iowa led in the number of students with 
12, Minnesota was second with six and 
Illinois had four. Other states represented 
were Delaware, Idaho, Indiana, Michigan, 
Missouri, Nebraska, Ohio, Texas, Utah and 
Wisconsin. 

Dr. Hugh M. Lightbody of the Sals- 
bury field staff, assisted by other members 
of the field and research staffs, gave prac- 
tical instruction in poultry diseases, with 
several clinical sessions included. 

e W. H. CRAMER CONSTRUCTION 
Co., North Platte, Neb., has constructed a 
20 by 40-foot warehouse. 


| CERTAINLY ORIGINATED 
SOMETHING GOSD THIS TIME 


Hey ! 
SAVE SOME 
FOR ME. 


THIS BLUE RIBBON 
MARES EVERYTHING 
TASTE GOOD. JUST LINE 


FOR. ALL 
OF YOU 


MARE A 
HOG OF MYSELF 
QUICK. BUT SHOULD LE 


536 Livingston St. 


WORRY. DON'T CARE 


DUOR ? WON'T EQ} 
BE LONG NOW. Nd 


You CHILDREN 
BEHAVE, Now. 
THERE'S ENOUGH 

BLUE RIBBON 


NOTHING LIKE BLUE RIBBON CONDENSED 
BUTTERMILK To STRETCH OUT THE GRAIN 
THAT POULTRY AND PIGS NEED! IT SURE 

CUTS DOWN THE FEED 


Cincinnati 14, Ohio 


ZLIKE THIS AND 
I'LL HAVE SOME 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 
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16-foot extension of the roof over the load- 
ing platform, under which several cars or 
trucks can be accomodated. The wider plat- 
form, roomier and lighter storeroom and 
streamlined handling of materials make 
possible savings which can be passed on to 
farmers in lower prices and higher quality. 

When the new addition was completed, 
the Rockwells invited the farmers to inspect 
the plant. On hand to welcome the visitors, 
besides the owners, were several employes 
who have been on the Rockwell “team” 
for many years. Roy M. Allen, bookkeeper, 
joined the company in 1919; W. Ray Blaney 
and Charles Eckman have been on the job 
continuously since 1925; Maynard Jenkins 


has 21 years of service behind him; Claude 
Mitstifer came to the firm in: 1936; Fred 
Williams and Walter Brenchley have been 
with Rockwells for well over 10 years, al- 
though not continuously. 

The history of the Rockwell mill goes 
back to 1852 when Elias Rockwell con- 
structed a wooden building on the site of a 
former mill. Water was the source of pow- 
er until two years later when a steam engine 
was installed, and this was used until six 
years ago. 

Either Elias Rockwell or his sons oper- 
ated the mill until the close of the Civil 
war, after which the plant changed hands 
a number of times. In 1876 Martin L. 
Rockwell, grandfather of the present man- 
ager, took over the property, operating the 
mill until his son, Homer, assumed man- 


Yes, spring is just around the corner—production and 
reproduction time—growing time for all things includ- 


ing animals and poultry. 


Dry skim milk and dry buttermilk stimulate efficient, 
early growth. They are good feeds for starting young 
chicks, poults, pigs and calves, for example. 


Dry milks are all feed—no waste, no fibre, no excess 
minerals. For better growth—use dry buttermilk or 
dry skim milk in chick starter, turkey starter, pig meal, 
calf meal and other feeds for young animals. 


The best feeds contain milk—the economical source 
of high grade proteins, milk minerals, milk sugar, 
animal protein factors, riboflavin and other valuable 


vitamins. 


The Feed Service Division of the Institute is always 
ready to help you with your feed problems. 


AMERICAN DRY MILK INSTITUTE, INC 
2A SALLE STREET, CHICAGO 


agement in 1884. In those days it was a 
service station for horses, supplied family 
flour for baking, and buckwheat flour for 
the daily batch of pancakes. Large ship- 
ments of flour and horse feed went via 
railroad to lumber camps at Masten and 
Lequin. 

A new phase and another step forward 
came about when Martin L. Rockwell joined 
his father in 1911. To provide facilities for 
an expanding volume of business and to 
obtain the economy of a railside location, 
a new elevator and warehouse were built 
at the present site in 1914. It soon became 
apparent that the local grinding of grains 
and cracking of corn would result in a lower 
cost for these products, and an addition was 
completed in 1923 to house machinery for 
these purposes. 

Meanwhile, science, invention and Henry 
Ford were working a revolution in Amer- 
ican agriculture. The mill ceased to be pri- 
marily a service station for the horse and 
the emphasis swung to the preparation of 
balanced rations for the year-round pro- 
duction of milk and eggs. About 1920 the 
Rockwells began mixing their first rations 
with a shovel on a clean floor, but svon a 
feed mixer was installed. The mixing of mo- 
lasses into dairy feeds was pioneered by the 
firm, and in 1929 a large mixer and equip- 
ment for handling cold molasses directly 
from a 10,000-gallon storage tank were 
put into use. 

During this time the volume of goods 
handled was increasing to the point where 
the mill and its nearby barns and garages 
were literally bursting at the seams. To 
relieve this problem, in 1936 the main 
building was enlarged by an addition which 
nearly doubled the floor space of the ori- 
ginal structure. And the firm has been 
growing ever since. 

H. Rockwell & Son have a 30-day credit 
policy. A cash discount of 5 cents per hun- 
dred is allowed on both cash sales and on 
accounts which are balanced in full once 
a month. Accounts are reviewed twice a 
month and letters are sent to those who 
have not met their terms. If this does not 
bring results, the firm follows through with 
a personal call. 

“As tor our advertising program,” the 
junior member of the firm commented, 
“we have found that a monthly direct mail 
newsletter gets results, especially when ac- 
companied by a current price list. We do 
not have salesmen who regularly solicit 
trade, so our newsletter must keep our 
name before the farmers in the trading 
area. In the future we expect to undertake 
a more ambitious advertising campaign. 

“We shall probably make further changes 
in our plant from time to time to facilitate 
the handling of our products more effi- 
ciently, and we hope to continue produc- 
ing quality feeds for many years to come.” 
The past would seem to indicate that the 
younger Rockwell’s wish will come true. 


@ T. G. FIELDS, Groom, Tex., has sold 
his business to his brother, Charles, who 
will operate the firm as C. L. Fields Grain 
Co. 


@ RALPH BUTTS, White Hall, Ill., has 
succeeded J. M. Westwick as manager of 
the Erie Cooperative Elevator, Erie, Ill. 
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National Turkey Growers Meet 


Over 3,000 Attend Convention at Des Moines 


@ THE first winter convention of the Na- 
tional Turkey federation held at Des Moines, 
Jan. 13-15, proved unusually successful, de- 
spite blizzards that held up trains for as 


WINNER of the first national 
grand championship dressed 
turkey show held at the Na- 
tional Turkey federation, Mel- 
vin D. se left, Dinuba, 
Calif., is shown above receiv- 
ing the trophy from Dr. J. E. 
Salsbury, president of Dr. Sals- 
bury's Laboratories, Charles 
City, lowa, who paid a record- 
breaking price of $31 per 
pound for the bird. 


long as 48 hours and more than 150 pro- 
ducers from the west coast. 

Over 3,000 visitors from all sections of 
the country participated in the show and 
the price paid for the grand champion tom, 
which was auctioned at the close of the 
convention, set an all-time record for the 
United States. 

A kickoff luncheon, featuring young tur- 
key broilers, got the 3-day meeting under- 
way, followed by the selection of Ellis Lear- 
ner, Kokomo, Ind., as “King Gobbie.” At 
the ladies luncheon the next day, Mrs. Wal- 
ter Norwald, Greensburg, Ind., was named 
“Queen Goblene.” 

Panels on prospects for 1949 and turkey 
disease were moderated by Herbert Beyers 
and Prof. E. Y. Smith, Cornell university, 
respectively. Dr. J. Holmes Martin, Purdue 
university, led the school on turkey breed- 
ing. 

About 200 birds were displayed in the 
first national dressed turkey show. The 
grand champion tom and the grand cham- 
pion hen were entered by Melvin Love- 
lace, Dinuba, Calif., who walked off with 
the sweepstakes trophy. Wilford Turkey 
Hatchery, Elyria, Ohio, ranked only one 
point behind Mr. Lovelace in the sweep- 
stakes class. 

Ramona Turkey Growers association, Ra- 
mona, Calif., won the distance trophy for 
coming 1,830 miles. Loren Johnson, Scap- 
poose, Ore., showed the grand champion 
tom and hen and the reserve champion tom. 
Dr. J. E. Salsbury, Charles City, Iowa, 
bought the grand champion tom, at $31 a 
pound, or a total of $1,135, which makes 
the highest price ever paid. 

The federation decided to hold all future 
conventions in the winter, but did not 
select a site for the next meeting. 


Manufacturers 


Two Words With More Profit 
SQUEALER FEEDS 


* Better Results 
° Extra Quality 


Feeder Acceptance 


Manufactured By 


HARLAN RENDERING CO. 


HARLAN, IOWA 


Wholesalers 
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ELECTROMATIC 
BOILER 


perating 
. is safer 
re efficient 


Makes Pelleting Operations 
More Economical . . . Safer 


For steaming pellets, the new 
Siebring Electromatic Boiler is 
fast gaining the approval of 
leading mill operators. It is en- 
tirely automatic. Heated and op- 
erated by electricity; it elimin- 
ates fire hazards. Because it can 
be installed near the pellet ma- 
chine, it reduces costly losses 
caused by condensation where 
steam has to be piped over long- 
er distances. This assures you of 
high pressure and high tempera- 
ture, dry steam or saturated 
steam. Comes in 3 sizes: 16”, 18” 
and 24”. Develops 3, 4, or 5 boil- 
er horsepower or more, up to 20 
H.P. It’s a complete package 
unit that sells for far less than 
any other boiler with similar 
features now on market. 


- - - - - 
COUPON SIEBRING 
TODAY 


GEORGE, IOWA 


Without obligation, send me additional 
Siebring 


information and prices on 
Electromatic Boiler. 


Name .... 


Address 


— Younge 
(Continued from page 15) 


and commodities from abroad. But these 
food or farm surpluses usually were in only 
a few specific items such as wheat, cotton 
and tobacco. 

For the past 20 years or more, America 
has been compelled to import large quan- 
tities of foods other than wheat, cotton or 
tobacco, to maintain our very high standard 
of living. 

Much of the immediate troubles of farm- 
ing grew out of this confusion that always 
comes with changing conditions. Farmers 
want to keep on growing wheat even when 
they know too much is being grown, so they 
ask the government to guarantee they won't 
take a loss on it. 

Cotton producers have lost much of their 
world market, yet in the face of it, want 
to keep up cotton acreage, and have the 
government—which means all the people— 
prevent the natural consequence of their 
over-production. 

Government, in a political gesture, guar- 
antees high prices for potatoes, and im- 
mediately is swamped by tremendous pro- 
duction. Potatoes virtually are given away 
for livestock feed or for starch making, and 
this upsets trade in other lines that, in turn, 
are talking of asking government help. 

Economists in the main say that the 
farm problem is one of needed adjustment 
of production. We need to produce more 
of some commodities and less of others. 
But we can’t, or won't, do it while govern- 


ment guarantees free production in un- 
economic patterns. 

Gentlemen, we are now at the crossroads. 
If we continue to demand, through our 
Congress, higher parity and support prices 
than necessary to keep us on a fair com- 
petitive, prosperous plane, we will even- 
tually over-produce all kinds of grain and 
cotton and the government will then de- 
mand control of acreage and dictate the 
kind of grain we shall plant. 

Through this procedure, we will have 
lost our freedom of thought and freedom 
of action, and we will do what Washington 
dictates to us. 


Ultra-Life Names Opening 
Date for Poultry School 


Ultra-Life Laboratories, Inc., East St. 
Louis, Ill., has announced that it will be- 
gin its next regular poultry service school 
March 14 at the company headquarters. 


C. P. Blaeuer, poultry service school 
director, Dr. C. E. Blye and Austin Wind- 
sor will be among the instructors giving the 
course for poultry technicians which will 
consist of three main parts: a thorough 
grounding in the technique of internal cull- 
ing; basic fundamentals of good poultry 
nutrition and management; and sound 
methods of selling feeds and services. 

@ BOONE CO. ELEVATORS of Illinois 


have elected Kay Cook president and Keith 
Sowers secretary. 


Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Favor Legitimate 
Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 44 OTHER COMMODITIES. 


FEED SUPPLIES, 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


INC. 


FEEDS FEEDING 


New St. Louis Firm is 
Producing Hammermills 


Hammermills, Inc., St. Louis, headed by 
C. M. Bindner, president, and T. A. Ober- 
hellmann, vice president and chief engineer, 
has announced full scale production of its 


C. M. Bindner T. A. Oberhellmann 


new Bulldog hammermills. The two execu- 
tives served in similar positions for many 
years with the Dixie Machinery Co., St. 
Louis. 

Revolutionary in design, the new ham- 
mermill eliminates perforated metal screens 
and enables the operator to control the size 
of the finished product by a simple lever; 
according to company claims. The mill is 
operated by two separate motors, one for 
the hammers and one for the fan. 

Actual performance data and an illus- 
trated booklet on Bulldog hammermills can 
be obtained by writing the firm at 1021 Big 
Bend blvd., St. Louis 17, Mo. 


By F. B. Morrison 


* 


- Here is a book which is a definite asset for any 
person producing or handling feeds. This 21st 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed—a book you 
can use almost every day. 


Order For Immediate Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 


Che feed B 


1712 W. St. Paul Ave. 
Milwaukee 3, Wisconsin 


ag 
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Two Appointments Made at Honeggers’ & Co. 


E. F. DICKEY 


E. F. Dickey, operator of a feed ingredi- 
ent brokerage business at Peoria, Ill., and 
secretary of the Illinois Feed association 
for the past year, has joined Honeggers’ & 
Co., Fairbury, IIl., as general sales manager, 
it has been announced by Sam R. Hon- 
egger, president. Erwin C. Wascher, who 
has been with Honeggers’ since his dis- 
charge from service in 1945, has been pro- 


ERWIN C. WASCHER 


moted to assistant general manager and di- 
rector of procurement. 
@ CRAWFORD GRAIN CO., Houston, 
was damaged by a $85,000 fire Jan. 2. 
@ FARMERS ELEVATOR, Pine Island, 
Minn., is building an addition to its ele- 
vator. 


PURE, 
CLEAN, 
ALL 
USABLE 


NEW ROCHELLE, N. Y. 


Hen and chick size 


Wherever there is a flock of chickens 


Pilot Brand is needed every day 


OYSTER SHELL PRODUCTS CORP. 


OYSTER SHELL 


FOR POULTRY 


ST. LOUIS, MO. 


Brokers 


FEED 


INGREDIENTS 


KOELSCH 
Uff Grain & Flour Exchange 


BOSTON 
HANcock 3115 


GRAIN CO. 


HENDY 


BUFFALO 
MAdison 2323 


FEED CO] 


NELLIS 


Mf 405 Merchants Exchange! 


ST. LOUIS 
CHestnut 1122 
re) 


3832 Bd. of Trade 
CHICAGO 
WABash 7322 


FEED CO. 


NELLIS | - 
555 Dwight Bldg. E) 


KANSAS CITY = 
HArrison 1801 


NAIFEED CO. 


DONOVAN 
501 Grain Exch. 


OMAHA 
HAmey 1011 
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— Direct Mail 


(Continued from page 17) 


turer's mats, showing illustrations of farm 
animals, are used. The 2-column, 6-inch ads 
appear in both of Windom’s newspapers. 

Screen advertising makes a graphic im- 
pression on the minds of prospects, ac- 
cording to Mr. Granum. A series of movie 
trailers, in which different feeds are plugged 
are screened every other week. The sales 
talk is sugar-coated but has real potency 
for getting over the selling points of the 
products. 

“We like the way that these merchandis- 
ing aids go to work for us,” said Mr. Gra- 
num. “They get the customers’ interest, and 
ir we can get him interested enough to come 
to us we can sell him completely.” 

Thompson's, over 88 years old, started as 
a land office in 1860 with 40,000 acres in 
southwestern Minnesota. In 1929 seeds were 
added, and in 1932 the feed department 
made its bow. Now the company operates 
a complete farm supply unit. Mr. Granum 
and the Thompson family each owns a 
half interest in the firm. 

Recently the company completed a new 
2-story office and display building. This 
smart 60 by 120-foot structure contains a 
35 by 55-foot spread of space for display- 
ing feed, seeds, and allied items. A 10 by 
20-foot area in one corner is countered off 
for bookkeeping facilities and private of- 
fices for Mr. Granum and Mr. Petersen. 

The office is constructed of glass, an 
attractive feature with farm customers. Spy- 
ing the two men at their desks in the all- 


glass cubicle, the patrons drop in and talk 
over their problems. 

The modern building, decorated in vivid 
colors, has a cheery atmosphere and pro- 
vides a handsome display backdrop for the 
quality lines on the firm’s sales roster. In 
addition, the company has an elevator that 
includes a 28 by 28-foot room, constantly 
filled with feed, and a warehouse one block 
away which is reserved for overflow stock. 

Although the firm has departed some- 
what from its original status as a land- 
office, this phase of the operation has not 
been abandoned. There are still 235 tenants 
on Thompson farms. 

And undcubtedly as long as the firm 
handles feed, direct mail will be its best 
salesman. 


Mother, Daughter Serve 
Chase Bag for 25 Years 


A mother and her daughter, each with 25 
years of service with the Chase Bag Co., 
were honored at the annual dinner held 
recently for the firm’s Kansas City branch 
employe members of the Quarter Century 
club, the company has announced. 

W. J. Muller, Kansas City branch man- 
ager, awarded full membership certificates 
and diamond service pins to Bertha Heck- 
man and her daughter, Violet Williams, for 
long and faithful service since their em- 
ployment in 1923. This marked the first 
time that two generations of the same 
family won such distinction during identical 
periods of employment. 


Four Appointments Made 
On Gaines Dog Food Staff 


Four appointments to the staff of the 
Gaines dog food division, General Foods 
Corp., Kankakee, IIl., have been announced 
by H. P. McGrath, general manager of the 
Gaines division. 

Dr. J. W. Bernotavicz, formerly with 
Chain Belt Co., Milwaukee, has been named 
director of research. 

Delbert Creighton, who joined General 
Foods as a student engineer in 1939, has 
been promoted to production manager. 

T. I. Morrow, after serving the firm for 
10 years, has become the Midwest Gaines 
special service manager. 

R. W. Hayes, who became associated with 
the company in 1936, has been appointed 
sales manager of Gaines grocery sales. 


Fadell Advertising Names 
Overton Research Head 


Ralph E. Overton has been appointed 
agricultural research director of the Fadell 
Advertising Co., Minneapolis, Michael J. 
Fadell, a partner in the firm, has announced. 

Mr. Overton served with the army air 
corps for more than four years, and for- 
merly was associated with the advertising 
department of Dr. Salsbury’s Laboratories, 
Charles City, Iowa. Among his duties in his 
new post will be the editing of a monthly 
farm publication for one of the Fadell 
clients. 


Hak Us 


in the market for: 


MOLASSES OAT FEED 


A penny post card or a phone 
call to us will save you money when 


MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 


CORN DISTILLERS’ GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


Quality Checked 
for Better Results... 


pL Ren 


For twenty years ALDEN Cal- 
cium Carbonate has maintained 
a uniform quality and purity 
that helps give you better re- 
sults. Test-proved by a nation- 
ally known independent labora- 
tory. Specify ALDEN for 
better results. 


IOWA LIMESTONE COMPANY 
Des Moines, Iowa 


J 
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Three salesmen of McMillen Feed Mills 
division of Central Soya Co., Inc., were 
honored for their outstanding records dur- 
ing 1948 at a banquet closing the annual 
sales convention in Ft. Wayne, Ind., Dec. 
28-29. D. W. McMillen, sr., chairman of 
the board, presented replicas of the symbol 
of the Wildcat club, top sales award of the 
firm, to the three men, who are territorial 
managers. Shown above are, from left: Tom 
Rast, Wisconsin; Lee Higgins, Ohio; Mr. 
McMillen; and Clyde W. Thompson, Indi- 
ana. Mr. Higgins and Mr. Thompson are 
repeat members of the Wildcat club, having 
received the award at the club’s inaugura- 
tion in 1947. 

More than 300 salesmen, company offi- 
cials and plane management personnel from 
14 states attended the 2-day meeting. Speak- 


ing at the convention, in addition to firm 
executives, was Arthur H. “Red” Motley, 
president and publisher of Parade Publica- 
tions, Inc., who addressed the banquet held 
at the close of the first day’s session. 

@ RUE J. ALEXANDER, Ft. Harrison, 
Ind., the late lieutenant governor of Indi- 
ana and a former feed dealer at Pine Vil- 
lage, Ind. died Jan. 2 following an 
operation. 

JOINS GLIDDEN CO. 

Carlton H. Connolly, formerly Indiana 
representative for Whitmoyer Laboratories, 
Inc., has joined the feed mill division of 
the Glidden Co., Indianapolis. Henry Sup- 
pan, Huntington, Ind., has taken over the 
Whitmoyer post. 


We Take the PULSE of the FEED MARKET For You 
Vi 


DAILY PRICES. 


BOB DOYLE... JACK ANDERSON 


DeCeAe Inc., CHICAGO 4, ILLINOIS 
Teletype CG 1466 
PHONE: WAbash 2-0028 WAbash 2-0045 
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BILL NOEL...BILL CASSELMAN 
G.W. NOEL & CO., KANSAS CITY 6, MO. 


BROKERS IN FEED INGREDIENTS 


Teletype KC 399 
PHONE: GRand 7363 GRand 6619 


@ COLUMBIA FARMERS CO-OP, Col- 
umbia, Ill., has taken over the property 
of the Koenigsmark Mill, Waterloo, Il. 


@ ROBERT DAVIS, Fowler, Ind., man- 
ager of the Benton County Hybrid Seed 


association, died Dec. 27 at the age of 44. 


@ ROBERT H. HILL, Jamestown, N. Y., 
has sold the Jamestown Feed & Supply Co. 
to the Ralston Purina Co., St. Louis. 


BORGARINE RESIGNS POST 

Larry Borgarine, Sacramento, Calif., as- 
sistant secretary of the California Hay, 
Grain & Feed Dealers association for the 
past year, has resigned his post to enter 
business for himself. He will become a part- 
ner and business manager of the Carmichael 
Feed Store, Carmichael, Calif. 


MIXERS! 


FORTIFY YOUR ‘49 
° FEEDS 
° SALES 
PROFITS 


with 


RYDE’S 


NUTRITIVE 
MINERALS 


Supplies 
A Vital 
Foundation 
to All All 
Mixed 
Feeds IVESTOCK = Ferm 
Nurririon Animals 


Here is a controlled mixture of 
basic minerals known to be essen- 
tial to poultry and animal growth, 
health, and productivity. 

Result-proved by years of every 
day farm use, Ryde’s Nutritive Min- 
erals are ready to build more busi- 
ness for you, results for your cus- 
tomers, and steadily increasing 
sales. 


Write for full details 
RYDE & COMPANY 


5425 W. Roosevelt Rd. 
Chicago 
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Southeastern Poultrymen 
Elect Jewell President 


J. D. Jewell, Gainesville, Ga., was elected 
president of the Southeastern Poultry & 
Egg association at its second annual con- 
vention held in the Ansley hotel, Atlanta, 
Jan. 15-17. Over 500 poultrymen and mem- 
bers of allied industries attended. 

Other officers named were: Vic Pringle, 
Broadway, Va., first vice president; W. E. 
Draper, Jacksonville, Fla., second vice pres- 
ident Roy Durr, Atlanta; secretary; W. H. 
Gardner, Nashville, treasurer; and R. Frank 
Frazier, Richmond, executive secretary. 

The following directors were elected: 
W. W. Durham, Lebanon, Ky.; H. C. 


PROFIT BY THESE 
EXTRA-TONNAGE 
BUILDERS 


You get local advertis- 
ing and merchandising 
right in your own terri- 
tory. You have hard- 
selling radio programs 
backing your products. 
Your employees receive 
training aids through- 
out the year. You have 
a spirited, working or- 
ganization behind you 
all the way — helping 
you sell, build tonnage, 
boost profits. These 
benefits are available 
to you, now! 


Write today for 
complete information. 


Kennett, Durham, N. C.; Ralph Jean, Mem- 
phis; E. D. Wilson, Decatur, Ala.; Ray 
Purnell, Tupelo, Miss.; Oscar Boyst, Prince- 
ton, W. Va.; E. J. Long, Canton, Ga.; 
W. R. Shaffer, Maurertown, Va.; and C. 
P. Whitesides, Sharon, S. C. 


State vice presidents include: Owen Iler, 
St. Petersbury, Fla.; E. J. Francis, Harrison- 
burg, Va.; R. M. Abercrombie, Gainesville, 
Ga.; J. B. Wood, Silver City, N. C.; Frank 
Adams, Leitchfield, Ky.; Marc. Merryfield, 
Knoxville, Tenn.; A. C. Smith, Birming- 
ham, Ala.; and W. A. Hambright, Blacks- 
burg, S. C. 


Among the speakers at the three-day 
convention were: Walter Berger, president, 
American Feed Manufacturers association, 
Chicago; Dr. Cliff Carpenter, president, In- 


stitute of American Poultry Industries, Chi- 
cago; Gov. Herman Talmadge of Georgia: 
Roy Lennartson, associate director, poul- 
try branch, USDA, Washington; Dr. J. C. 
Huttar, Ithaca; Elmer Wheeler; H. J. Rey- 
nolds, Armour & Co., Chicago; Jacob A. 
Shenk, Harrisonburg, Va.; Dr. J. Holmes 
Martin, head, poultry department, Purdue 
university, LaFayette, Ind.; and Paul Chap- 
man, dean, college of agriculture, Univer- 
sity of Georgia, Athens. 
A-D-M DIVIDEND 

Directors of Archer-Daniels-Midland Co.. 
Minneapolis, have declared a dividend of 
30 cents per share payable March 1, 1949, 
to stockholders of record Feb. 11, it has 
been announced by T. L. Daniels, president. 


No finer custom grinder has ever been manufactured by Gruendler than our 
Model 48 Whirlbeater Hammer Mill. Scientifically designed to give you long 
and profitable service. Our many features are your greatest asset.” 


Leadimg Hamme Will 


WRITE FOR LATEST BULLETIN 


GRUENDLER CRUSHER AND PULVERIZER COMPANY 
2915 North Market Street, St. Louis 6, Missouri 


YES, IT’S A 
GRUENDLER 


Frank Greutker 
Jack Bowling 
Chris Greutker 
Burt Newell 


GREUTKER 


INCORPORATED 


Chamber of Commerce Building 
Buffalo 2, New York 


Specializing in 


FEED INGREDIENTS 
for the Mixing Trade 


OFFICE PHONES 
MOhawk 7766-7-8 
Teletype BU 209 


CALL 


MOhawk 6055 
MOhawk 6032 
MOhawk 2177 
MOhawk 7766 
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New Day Co. Official 


Cc. E. RICH 


C. E. Rich, formerly with Ogilvie Flour 
Mills Co., Ltd., Montreal, Canada, has joined 
Day Co., of Canada, as research director, 
company officials have announced. Serving 
the flour milling industry for 20 years, Mr. 
Rich played a key part in planning the de- 
velopment of the new Royal Mill at Mon- 
treal for the Ogilvie firm. An expert on 
milling technology, his services as a con- 
sultant will be available both to Day engi- 
neers and customers. 


Wilkins, Package Expert, 
Retires from Chase Bag 


The retirement of Ernest L. Wilkins, 
who has been associated with the Chase 
Bag Co. for 42 years, has been announced 
by R. N. Conners, Chicago, vice president 
and general sales manager. Since 1941 Mr. 
Wilkins had been in charge of specialty 
sales at the Goshen factory. 

Recognized as one of the best informed 
packaging experts in the produce and chem- 
ical fields, he was instrumental in introduc- 
ing the open mesh bag for fresh fruits and 
vegetables to growers and shippers through- 
out the country. 

Mr. Wilkins plans to tour America in 
his new auto and visit his friends from 
coast to coast. 


@ SHELBY FARM SUPPLY CO., Shelby- 
ville, Ind., has purchased the Farmers Feed 
& Supply Co. 


@ PAUL H. FORSSANDER, Indianapolis, 
is now in charge of the office of Fairbanks, 
Morse & Co. in that city. 


SPENCER KELLOGG DIVIDEND 

Spencer Kellogg & Sons, Inc., have de- 
clared a quarterly dividend of 50 cents a 
share, payable March 10 to stockholders of 
record Feb. 11, the board of directors has 
announced. A similar amount was paid 
Dec. 10. 
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MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors Elevator Casings 
Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator Heads 
Feed Hoppers Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


vit! CHICK 
PRE-STARTER 


- the feed to feed before the starter! 


A 7 day feed to feed before the starter. Encourages 
quick eating. Assures balanced nutrition. They eat— 
they live—they grow—when you feed VITALITY CHICK 
PRE-STARTER the firs? critical week. 


ONLY A PART OF THE COMPLETE VITALITY LINE 


Make your store a one-stop" feeding service with Vitality's 
complete line of poultry and turkey feeds, dog food, 
rabbit, pigeon, goat, horse and livestock feeds. Get the 
facts on the Vitality dealer franchise, write today. 


BOARD OF TRADE 
INC. cnicaco 4, ILLINOIS 


“ig 

z 
: 
VITALITY MILLS 
0956 


PLA SS ES 


HIGHEST QUALITY 
UNEXCELLED SERVICE 


Shipments From Atlantic and Gulf Ports 


It Will Pay You To Contact Us For Your Requirements 


A. ROSEMAN & CO. 


OMMERCIAL TRUST BUILDING 


PHILADELPHIA 2, PA 


LATTIN 


Chamber of Commerce 
Buffalo 2, N. Y. 


COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA PEP 


Otte 


- 327 So. LaSalle St. 
Chicago 4, Ill. 


HAMMERMILL 
CORN CUTTER 


VERTICA 


One Machine or Complete 
Feed Mill Equipment 


© Kelly Duplex, with more than 
60 years’ experience, is well 
equipped to help you plan and to 
build the mill machinery you need. 
They will be glad to help you with 
your problems. Whether you are 
purchasing only one machine or 
equipping a mill complete, get 
suggestions and esti- 
mates from Kelly 
Duplex. 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 


KNOW THEM BY THEIR BRAND 


No matter how complex the feed 
formula or how simple the ration 
fed, these standard quality by-prod- 
ucts of the animal industry have a 
place and can be relied on to give ex- 
cellent results. The more corn of di- 
minishing protein content used, the 
greater the need for substantial sup- 
plemental protein—animal protein, 


rep W srand 


W 


Chicago ¢ Kansas City © Los Angeles 
Oklahoma City ¢ Albert Lea © Omaha 
Cedar Rapids 


Georgia Livestock Board 
Bill Opposed by Feedmen 


A proposal to set up a Livestock Sani- 
tary board in Georgia has been unanimously 
opposed by the Georgia Feed association, 
which termed the bill “ta most vicious piece 
of legislation.” 

Commenting that the bill would place 
the entire livestock industry and its allied 
interests under the control of a Farm Bu- 
reau dominated board, the association said: 
“We do not recognize them as truly repre- 
sentative of the entire livestock industry 
and its allied interests. Neither do we con- 
sider that any state board with generalized 
powers should be dominated by any single 
group or interest.” 

The association further stated that the 
proposed bill would make possible the de- 
velopment and control of a political ma- 
chine and that it would give this board 
unlimited authority to dzaw money from 
the state treasury for financing its practices. 

Further opposition centered around the 
fact that the proposal does not contain any 
measures which would enable such a board 
to “actually control livestock diseases any 
more effectively than can be done (and we 
believe would be done) much more econ’ 
omically by the already operating veterin- 
ary division of the state department of agri- 
culture if they are given a definite, yet rea- 
sonable, appropriation for such purposes.” 


Sprout, Waldron Expands 
California Sales Staff 


Sprout, Waldron & Co., Muncy, Pa., has 
announced the expansion of its sales and 
service organization for the milling trade in 
both northern and southern California. 

Jack Hunter, Oakland, operating as a 
manufacturer's agent, will be the firm’s di- 
rect factory representative in northern Cal- 
ifornia. A stock of repair parts for Sprout, 
Waldron machines will be inventoried at 
Oakland shortly. 

In southern California, Ralph Musser, 
Los Angeles, who has handled the Sprout, 
Waldron line for over 20 years, will func: 
tion as a manufacturer’s agent. His activi 
ties will be supplemented by Don Carr, 
Los Angeles, who will represent the firm 
in both the milling and chemical industries. 

@ BYERS FARM STORE, Celeste, Tex., 
has been opened by Mr. and Mrs. Hobart 
Byers, who will handle Nutrena poultry 
and livestock feeds. 

@ E. R. FRY, Fort Wayne, Ind., has pur: 
chased the Petroleum Feed & Grain Co. 
from Ezra Gerber. 


NEW BROKERAGE FIRM 

Establishment of a new brokerage firm, 
Duke Higbee & Co., Seneca, Kan., has 
been announced by H. A. Higbee, who will 
handle calcium carbonate, trace minerals, 
and other allied lines. Mr. Higbee resigned 
from the Calcium Carbonate Co. Jan. 1 
after serving the company for nearly 15 
years in the northwest territory. 
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MEAT AND BONE SCRAPS 

as : 
DIGESTER TANKAGE 
BONE MEAL 

| ILSON & Co. 


Illinois Feed Dealer Wins 
Vitality Mills Contest 


J. Frank Smith, owner of the Quality 
Feed & Supply Co., Joliet, Ill., and one of 
the oldest feedmen in the state, was awarded 
first prize in the egg mash display contest 


sponsored by Vitality Mills. He is pictured 
above, left, receiving a check from Dallas 
Meyer, Vitality territorial representative. 
The company reported that an unusual 
amount of interest was shown in the con- 
test and that the displays indicated a great 
amount of thought and planning. 

Other winners in order of rank were: 
DeBuhr’s Feed Store, Matoon, Ill.; For- 
ney’s Stores, Dayton, Ohio; Ellison’s Hatch- 
ery, ‘Scottsburg, Ind.; Beckley Feed & Sup- 
ply Co., Beckley, W. Va.; King’s Hatchery 
& Feed, Logansport, Ind.; Jack’s Farm Sup- 
ply, Cairo, Ga.; L. Makowski, Milwaukee, 
Wis.; Sunland Hatchery, Newton, Ill.; Ar- 
lington Feed Co., Akron, Ohio; Jobin Bros., 
Grand Haven, Mich.; Ritter’s Feed & Sup- 
ply Co., Anderson, Ind.; Frank W. Ashton 
Co., Kalamazoo, Mich.; Mokena Coal & 
Feed Co., Mokena, Ill.; and Hempelcrest 
Feed Store, Flint, Mich. 


National Cotton Council 
Issues 1949 Patterns 


Copies of the 1949 pattern booklet, 
“Smart Sewing with Cotton Bags,” are 
available to feed dealers and jobbers for 
distribution as a service to customers and 
for use in promoting and merchandising 
feed packaged in cotton bags, the National 
Cotton council has reported. 

This year’s 24-page, attractively illustrated 
edition contains a complete new set of Sim- 
plicity patterns. Booklets may be obtained 
at a cost-of-printing basis from the National 
Cotton Council, Box 76, Memphis, Tenn. 

@ ARMADA ELEVATOR CO., Armada, 
Mich., has been purchased by Robert Holl- 
weg, who is operating the firm as Farmers 
Milling Co. 


@ BOB SNELSON, Denver, Snelson & 


Co., has been elected president of the local 
Exporters club. 
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FLAMBO FEEDS 


DEPENDABLE QUALITY 


FEEDS 


A Trade Mark 
That Talks 


Accurately Compounded 
450 Tons Daily Capacity 


The Finest of Ingredients 
And the Best of Equipment 
Makes The FLAMBO 
Trade Mark Talk 


We Specialize in Mixed 
Cars of Pulverized Grains 
and Mixed Feeds 


We Solicit 
Private Label Business 


FLAMBEAU MILLING 
COMPANY 
PHILLIPS, WIS. 


Phone Teletypewriter 
L. D. 44 or 21 Phillips 14 


You Will 


These 
Profit-Making 


Products 
Poultry and Garden 
PEAT MOSS 
SQUIBB’S 
D-SEC eee DICOCE 
California Packing Corp. 
BIOTOL 
A&D VITAMIN OILS 
FISH MEAL & SOLUBLES 
World Products Corp. 
PROT-A eee PROT-D 
CARO-PROT..PROT-M 
FEED INGREDIENTS 


Soybean, Linseed and Cotton 
Seed Oil Meals; Hominy 
Feeds; Milk Products; Meat 
Scraps and Tankage; Fish 
Meal; Oat Goods; Millfeeds 


J-M 


TRADING CORP. 
John Mecking ... Geo. Barrett... Bill LeBlanc 
PHONE: WAbash 2-2065 


111 WEST JACKSON BLVD. 
CHICAGO 4, ILLINOIS 


W. M. BELL COMPANY 


SPECIALIZING IN 


BARLEY and RYE 


AT MILWAUKEE 


© K 
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GRAIN FEED 
SPECIALIZING IN : SPECIALIZING 
COUNTRY RUN 


7 MILL FEEDS 
SOYBEAN MEAL 
LINSEED MEAL 


GRAINS..... 
CORN....... 
SOYBEANS... 
OATS....... HOMINY FEED 
WHEAT..... BREWER’S GRAIN 


TABOR GRAIN & FEED CO., SULLIVAN, ILL. 


WRITE, WIRE 
OR PHONE 
(2151-2161) 


Brokers of... 
QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. CHICAGO, ILL. 


CAMEL 


WHEAT MIXED FEED 


for 
“All in 


Poultry-Dairy Cows-Pigs one bag” 


EXCELSIOR MILLING COMPANY 
Minneapolis e Minnesota 


Salt, Fed Free Choice Saves Protein 
. « « Helps Prevent Hidden Hunger 


TS best way to feed salt is to feed 
it Free Choice. Then animals can take 
what they want and need. And because 
the need for salt is a continuous one 
while animals are eating and digesting 
their feed, salt Free Choice should be 
available constantly. 


MORTON SALT COMPANY 
CHICAGO 4, ILLINOIS 


Poultry Commission Urged 
For State of Washington 


Formation of an egg, poultry, and turkey 
commission for the state of Washington is 
being sponsored by a committee represent- 
ing all segments of the industry, Thad R 
Perry, Seattle, chairman, has announced. 

The proposed commission, whose primary 
duty would be the promotion of a market 
building and advertising program, will be 
recommended for adoption by the coming 
legislature. Decision to launch such a de- 
velopment was reached upon analyzing pres 
ent production records which show Wash. 
ington’s poultry industry can be expanded 
substantially in keeping with the state’s 4() 
per cent growth in population, the commit- 
tee said. 

Self-financing in character, the newly in- 
dorsed egg, poultry, and turkey commission 
would obtain approximately $100,000 per 
year by an assessment on products going 
into commercial channels. This levy, the 
committee explained, would be at the rate 
of 2 cents per 30-dozen, two-fifths of a 
cent on poultry and 2 cents on each turkey. 

Five commercial producers, each serving 
three years, would be appointed by the 
governor to direct the commission’s activi- 
ties. At least one member would be an 
active poultryman, another primarily en- 
gaged in egg production, and a third an 
active turkey grower. 


Lower Methionine Prices 
May Push Market Demand 


The recent lowering of methionine prices 
by the U. S. Industrial Chemicals, Inc. to 
the extent of approximately 10% is expected 
to increase the market demand for this pro- 
duct in the feed industry, according to a 
company spokesman. “The acceptance of 
methionine for use in human therapy by 
the pharmaceutical industry has been re- 
sponsible for increased production and 
lower costs of this amino acid. 

“The discovery of specific riboflavin re- 
quirements for feeds brought to light the 
deficiency of other B complex vitamins in 
rations. It is expected that the availability 
of vitamin By. concentrates to the feed in- 
dustry will soon focus attention on protein 
utilization, especially in rations high in 
soybean meal and deficient in methionine,” 
the U. S. I. spokesman said. 

@ ED A. MANLOVE, Indianapolis, assis- 
tant secretary of the Board of Trade in 
that city, died at his home Jan. 6. 
@ NADING GRAIN & SUPPLY CO.. 
Greensburg, Ind., has purchased the Rays 
Crossing Grain Co., Rays Crossing. 


COMMERCIAL SOLVENTS BOOKLET 


A new booklet, “Benzene Hexachloride 
—Its Properties and Uses,” has been issued 
by the agricultural division of Commercial 
Solvents Corp., 17 E. 42nd st., New York. 
Illustrated with tables and photographs, the 
8-page pamphlet describes grinding. meth: 
ods, formulations and insecticidal uses. 
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Schuster Installed Head 
Of Toledo Board of Trade 


Louis J. Schuster, L. J. Schuster Co., 
Toledo, Ohio, was installed as president of 
the Toledo Board of Trade preceding the 
annual membership dinner at the Hillcrest 


LOUIS J. SCHUSTER 


hotel, Jan. 12. He succeeds Duane L. Nor- 
by, Cargill, Inc. 

Other newly elected officers are: P. A. 
Kier, manager of the Toledo Mill, National 
Biscuit Co., first vice president; O. E. M. 
Keller, president of Kasco Mills, Inc., sec- 
ond vice president; P. M. Barnes, treasurer; 
and A. E. Schultz, re-elected secretary for 
the 17th year. 

Mr. Schuster, who just completed his 
second term as the board’s first vice pres- 
ident, has been active in grain circles since 
1911 when he joined R. P. Lipe Co. Later 
he was asscciated with C. A. King & Co. 
and Morris Grain Co. before founding his 
own business in 1935. 

The new directors include: H. W. Apple- 
gate, Mennel Milling Co.; F. M. Alexander, 
General Mills, Inc.; P. Atkinson, Norris 
Grain Co.; A. A. Bame, Industrial Soya 
Co.; J. H. Brown, Toledo Soybean Pro- 
ducts Co.; H. W. DeVore, H. W. DeVore 
& Co.; J. W. Luscombe, Southworth Grain 
Co.; Raoul Levy, Continental Grain Co.; 
S. L. Rice, Rice Grain Co., and Mr. Norby. 

@ PETER J. MAZELIN, Berne, Ind., has 
been named manager of the Neuhauser 
Hatchery, Utica, Mich. 


@ R. E. COWAN, Ft. Worth, Tex., gen- 
eral manager of Ralston Purina Co., was 
selected by unanimous vote of the city 


council to serve on its board. 


NEW SERIES OF KASCO ADS 

Kasco Mills is promoting the taste appeal 
of its dog food through a new series of 
unusual animal advertisements, which are 
now appearing in newspapers and dog 
publications. One-minute radio spot an- 
nouncements will carry the idea through in 
a Kasco zoo musical theme. 
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quality 
RICH IN CARBOHYDRATES 


KANE SYRO 


FEEDING MOLASSES 


e TANK CARS 
e TANK TRUCKS 
eDRUMS 


FREIGHT RATE BASED ON 


selected 


Two ways to build 
business with Farmers 
—by helping them solve their 


Farm Management Problems 


1. Use the DOANE AGRICULTURAL 

DIGEST to give farmers valuable 
advice on “When to Sell and Buy” 
and the outlook for prices—subjects 
in which they are most concerned 
and least informed. The twice-month- 
ly releases give you current advice 
and information and keep your 450- 
page loose-leaf Digest Reference Vol- 
ume always up-to-date. It contains 
proved farm management plans and 
| information. Many mer- 
chants place the Digest Volume and 
Releases where customers can read 
them. They find it draws farmers to 
their stores when they come to town. 
. Mail the DOANE AGRICULTURAL 

REPORT “Farming for Profit’ to 
your customers and prospects each 
month. This one-page letter gives 
farm management advice and oper- 
ating suggestions for the current 
month. Farmers appreciate this ser- 
vice and will return the favor by 
giving you their business. Your firm 
name may be imprinted on these re- 
ports. The cost of this highly effect- 
ive form of advertising is surprising- 
ly low. 

These services are prepared by the 
oldest and largest Farm Management 
and Appraisal organization in the Unit- 
ed States. Twenty-nine years experience 
goes into each report. 

WRITE FOR FREE SAMPLES 

Sample “Digest”? releases and “‘Farm- 
ing for Profit”? reports are yours for 
the asking. Write for them today—and 
judge for yourself how much they will 
increase your business with farmers. 
DOANE AGRICULTURAL SERVICE, 

INCORPORATED 
Box 763, 5142 Delmar Blvd. 
St. Louis 8, Mo. 


MOLASSES 


_ EXECUTIVE OFFICES 
ORELAND, PA 


TRY THE NEW 
DEVOLD DRY D3 


Division of CHAS. L. HUISKING & CO., INC. 


FEEDING 


RUSSELL-MILLER MILLING CO. + MINNEAPOLIS 


1S NO ACCIDENT=ITs 


FEEDS For LIVESTOCK and POULTRY. 


+ EAST ST. LOUIS, ILL. + DES MOINES 


| 
“4. 
on 
i 
Deuold Dry D3 a 
Gor Vitamin Oils 
Give me Devold’s 
| hat else ? : 
Write jor folder today! 
# 147-P Varick St., New York 13, N. Y. : 
PEDER DEVOLD Oll COMPAKY 
3 
= 


Since 1856 


EAGLE ROLLER MILL CO. 


Manufacturers of 


DANIEL WEBSTER and GOLD COIN 
Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


Members: 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


American Feed Manutacturers Association 
The Grain and Feed Dealers National Association 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 


ST. LOUIS, MO. 


NOW 
ORIGINAL 


TEHR-GREEZE 


FABRIC CEMENT 
FOR REPAIRING GRAIN BAGS 
Profitable and fast-selling. You can tie in 


with national advertising campaign to con- 
sumers. Write for attractive dealer offer. 


AVAILABLE FOR IMMEDIATE DELIVERY 


VAL-A COMPANY 


100 W. Root Street Chicago 9, Illinois 


Cornerstone Ceremony 


The photo above was taken at the corner 
stone laying for the Fox company’s new 
office building at Newfield, N. J. Taking 
part in the ceremony were (from left) G. 
Kellock Hale, jr., secretary of the North 
Carolina Granite Corp., Mount Airy, N. C. 
who presented the granite corner stone; 
Ralph T. Fox, sr., president of the Fox Co.; 
and Harold M. Klaisz, architect for the 
building. The Fox Co. represents several 
lines of poultry supplies and remedies, in- 
cluding Gran-I-Grit, manufactured by the 
North Carolina Granite Corp. 


Valley Grain Purchases 


Four Tex-Homa Elevators 


The Valley Grain Co., Kansas City, has 
acquired the elevator properties of the Tex- 
Homa Grain Co., Enid, Okla., from James 
R. Ewing, company officials have announced. 

Located at Baker, Floris, Keyes and Hop- 
kins, Okla., the elevators have a combined 
capacity of about 200,000 bushels. Ronald 
Foutz, Liberal, Kan., manager at Baker for 
the Tex-Homa firm, will be in charge of 
the four elevators for the new owners. 

Valley Grain was organized recently by 
Paul Uhlmann and his sons, R. Hugh and 
Paul, jr., and has its headquarters in the 
Board of Trade building. 


@ H. A. “HICE” DAVIS, Sullivan, Iil., 
has announced plans to construct a 50,000 


to 75,000-bushel capacity elevator at Shelby- 
ville, Ill. 


@ R. H. MADIGAN, Shaker Heights, 
Ohio, has been appointed Indiana repre- 
sentative for White Laboratories, Inc., New- 
ark, N. J. 
CHANGE IN NAME 
Franke-Wilkinson-Schiwetz €& Tips, Inc., 
Houston, Tex., advertising agency, has an- 
nounced a change in its name to Wilkin- 
son-Schiwetz & Tips, Inc. Members of the 
agency include J. B. Wilkinson, D. K. Wil- 
liams, E. M. Schiwetz, Ted Schiwetz, Kern 
Tips, and W. H. Tipton, jr. 
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Kraft Foods Co. Expands 
Whey Recovery Program 


Kraft Foods Co., Chicago, continued to 
expand its whey recovery program during 
1948 with the installation of new driers in 
three of the firm’s southwestern division 
plants, company officials have reported. 

New driers were put in operation in 
branches at Bentonville and Berryville, Ark., 
and Mountain Grove, Mo. The output of 
these three plants is being sold entirely in 
the South and Southwest, a large portion 
meeting poultry feeding requirements in 
the broiler-raising area of northwest 
Arkansas. 

Demand for dried cheese whey, especially 
for poultry mashes, has shown a marked in- 
crease since the close of the war, the com- 
pany has pointed out. Two factors have 
brought this about: availability of the pro- 
duct for animal feeding in quantity with the 
end of wartime scarcities; and development 
of a greater appreciation of nutrients from 
milk in building better nutritional balance 
in mixed feeds. 

Kraft’s intreduction of Kraylets, a new 
pelletized poultry and hog feed product, 
has also widered the market for cheese 
whey. 


Danforth Named Charter 


Trustee at Princeton U. 


Donald Danforth, president of the Ral- 
ston Purina Co., St. Louis, has been efected 
a charter trustee of Princeton university, 
Princeton, N. J., the board of trustees has 
announced. He will hold membership until 
the retirement age of 70. 

A graduate of Princeton in 1920, Mr. 
Danforth previously served a four-year term 
on the board as alumni trustee. He is also 
a graduate of Smith academy, St. Louis. 
Prominent in St. Louis industrial and civic 
affairs, he is also a trustee of the American 
Youth foundation of St. Louis, the YMCA 
and Berea college. 


Smith Bros. Sell Plant 


To New Michigan Firm 


Smith Bros., Velte & Co., Lake Odessa, 
Mich., has announced the transferal of its 
Sunfield plant to the newly organized Sun- 
field Farmers Elevator Co. 

Founded in 1891, the Smith firm is one 
of the oldest country elevators in Michigan. 
It will continue to operate plants in Lake 
Odessa, Woodland, and Woodbury. 

Larry Smith, who has been active in the 
company for three years, recently was 
named manager. A graduate of Michigan 
State college, he was with Firestone Tire 
& Rubber Co. for four years. 


@ HARTOG’S ELEVATOR, Sanborn, 
Iowa, recently completed its remodeling 
program, which included the addition of an 
office and storeroom and the installation of 
a new scale and other equipment. 


@ W. A. POTTER, Mariposa, Calif., has 
opened the Mariposa Feed & Supply Store. 
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Compare Values! 


SUPERTRATE—S0 LB. BAG 


RICH NATURAL SOURCE OF 
ANIMAL GROWTH FACTOR 


EACH 50 LB. BAG CONTAINS 40 LBS. 
CONDENSED FISH SOLUBLES 
(REDEHYDRATED- 
DRIED 

Fish Liver and Glandular Meal 

Dried Whey Solubles 

Dried Butyl Fish Solubles 

Soya C 

Low Fibre y 


for TOP QUALITY proved by 


Extra-dividend feeding results. 
HIGH PRODUCTION FEEDS. 
VY for SPECIALIZED FEEDS that produce 
As unusually profitabie results. 
rude Protein, not less than a% NEW for 1949 


Crude Fat, not less th 
Crude Fibre, not more than 4 


Nitrogen Conkeys High Energy Broiler, High 


a Hatch Breeder, High Hatch All Mash 
High Hatch Turkey Breed- 
er, and of course for baby chicks, 
Conkeys Y-O Starting Feed and Y-O 


3 All Mash Chick Ration. 
; Choice of in banded 
PERSONALIZED FEED IMPROVEMENT SERVICE ¥. 
THE BANKERS SECURITY BLOG. It’s Conkeys 
Address 


JUNIPER AND WALNUT STREETS — G. E. CONKEY CO. 
PHILADELPHIA 7, PENNSYLVANIA 


6761 BROADWAY «+ CLEVELAND 5, OHIO 
Mills: Cleveland, O.; Toledo, O.; Nebraska City, Nebr. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


bd FEED JOBBERS e 
CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE 
BUFFALO, N. Y. Hubinger (Keokuk) MIDDLETOWN, N. Y. 
Corn Gluten Feed 
CANE FEEDING Kellogg's Hominy Feed 
MOLASSES Hercules Dried Whey 
Agents for * an exclusively product) 
Pacific Molasses, Co.,Ltd. High in flavin, milk albumen, 
an. e 
Buffalo New Calf Manna 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


(Higher in Protein) 


4. TENNANT & Hoyt Co. 


LAKE CITY, MINN. 
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THE 
STANDARD 
OF THE 
INDUSTRY 


€ 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


_ The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
capecity analysis elevator operators. It has saved 


jevator many vital man hours, cut costs, 
leg.Writeforour and kes increased capacities where- 
Form 76. ever installed. 

Screw Conveyor Corporation 


PRODUCTS 


719 Hoffman St. § Hammond, ind. 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 
Des Moines, Ia. 


MILL FEEDS 


MINNESOTA 


GIRL FLOUR 
and finest 


...order today from 


Division of INTERNATIONAL MILLING CO. 


General Offices: Minneapolis - Mills: St. Pav! 


AMBER 
LABORATORIES, Inc. 


Chemists and Consultants to 
the Feed Industry 


Complete Analytical Service 


3456 N. Buffum EDgewood 2-3515 
Milwaukee 12, Wis. 


MARDEN’S 
Genuine 
COD LIVER OIL 


POTENCIES TO FIT YOUR 
REQUIREMENTS 


MARDEN-WILD CORP. 


500 Columbia St. Somerville 43, Mass. 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas. 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 


Linseed Meal © Malt Sprouts 
Ss Mill Feeds 

CORN OIL MEAL 

CORN GLUTEN MEAL @ 

CORN GLUTEN FEED 

SOYBEAN OIL MEAL 


> 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


CEREAL 


LABORATORY 
SERVICES 
Vitamin Assays 
Mineral Determinations 
Commercial Feed and 
Fertilizer Analyses 
A.O.A.C. D3 — Chick Assays 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P. O. Box 2059 Madison I, Wisconsin 


FUTURES 


WHEAT CORN 
OATS RYE 


Let Us Show You How Hedging 
Can Protect You Against 
Market Fluctuation 


G. W. WINSTON 
Milwaukee Grain Exchange 


OFFICE EXCHANGE 
DALY MARQUETTE 
8-1738 8-0940 
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RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


Wenger Molasses Mixer. Meter and 5 bbl. 
tank used on portable feed grinder. $450.00 
a Savage 3000 East 6th St., Kansas City, 

issourl. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


Bauer 26” attrition mill complete with two 
30 H. P. motors & starters, good condition, 
priced to sell. Immediate delivery. Stubbelfield 
Grain Co., McLean, Illinois. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


~ 1 ton Kelly-Duplex Vertical Feed Mixer, new 
bearings, H. P. motor, V-belt drive $350. 
Garner Roller Mills, Garner, Iowa. 


One 20” double disc Sprout, Waldron belt 
driven attrition mill; one Munson % ton hori- 
zontal mixer; one Munson 18” deep turbine 
water wheel. Latus Feed & Lumber Co. Clay- 
ville) New York. Phone Utica 3-3814. 


BUSINESS FOR SALE 


Profitable feed and lumber business serving 
large dairy and poultry territory in northern New 
York, established nearly half century. Handling 
feed, custom grinding, mixing, coal, lumber and 
seed. Modern equipment and buildings, low 
taxes. Will sell on terms. Write Box FB 12, 
The Feed Bag, Milwaukee 3, Wisconsin. 


Well established flour, feeds, seeds and farm 
supply business; comprises feed mill, elevator, 
warehouse and two-story brick retail store in 
business district east central Wisconsin city. 
Active stockholder wishes to retire account of 
ill health, Wonderful opportunity. Write Box FB 
43, The Feed Bag, Milwaukee 3, Wisconsin. 


HELP WANTED 


CONDENSED BUTTER MILK SALESMEN 
wanted to handle MelkeasT, America’s leading 
c d feed suppl t for greater feed ef- 
ficiency. Liberal commissions. Write L. P. 
Ferree, Pres., Milk Products, Inc., Drexel Bldg., 
Philadelphia 6, Pa. 


_ Feed Nutritionist. Excellent opportunity for 
right man with general nutritional schooling 
and experience. Must be willing to travel 25% 
of the time with headquarters near Chicago. 
Prefer age 30-45. Write Box FB 17, The Feed 
Bag, Milwaukee 3, Wisconsin. 


Experienced Feed Salesmen. Cover entire state 
exclusively. Must know feed trade in your state. 
Selling minerals wholesale and retail feed trade. 
State age and last ten years employment. Write 
Box FB 56, The Feed Bag, Milwaukee 3, Wis. 


Jobbers or Specialty men for small localized 
territories and capable of intense coverage by 
leading manufacturer of Vitamin products and 
specialties. Attractive commissions. High earn- 
ings. Write Box FB 62, The Feed Bag, Mil- 
waukee 3, Wisconsin. 


MISCELLANEOUS 


Hatching Year "Round — All Popular Breeds 
*** U.S. Approved—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, 

UNIVERSAL YEAST 

Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 

Best quality seed oats all varieties, seed bar- 
ley and wheat from Wisconsin’s largest wers 


and processors. Jerry Henry Seeds, Arlington, 
Wisconsin. 


WANTED TO BUY 


Well established feed store in Wisconsin, 
preferably around the Milwaukee area. Contact 
Ben Waldschmidt, 2240 North 72nd St., Wau- 
watosa 13, Wisconsin. 
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Dr. John Clopton Joins 
Pillsbury Mills Staff 


Dr. John Clopton has joined the depart- 
ment of scientific research and technical de- 
velopment of Pillsbury Mills, Inc., Min- 
neapolis, it has been announced by Dr. 
Frank L. Gunderson, vice president and di- 
rector of the department. 


Most recently with the Texas Research 
foundation, Renner, Dr. Clopton also was 
associated with the Kansas Soybean Mills, 
Northern Regional Research Laboratory and 
the Armour Research foundation. He was 
awarded his doctorate from Pennsylvania 
State college in 1943. 


Dr. Clopton will be associated with Ralph 
Marmor in his new post and will do research 
in fats and oils, which is under the direction 
of Warren H. Goss, associate director of 
research and development. 

@ GOODMAN FEED STORE, Bruce, 
Wis., has been purchased by Milo Milutino- 
vich, Park Falls, Wis. 

@ MT. MORRIS ELEVATOR CO., Mt. 
Morris, Ill., formerly opened its new office 
and showrooms Feb. 3. 


NEW FEED CONTROL SYSTEM 

A new electronically operated flow detec- 
tor and control system designed to auto- 
matically synchronize two or more mate- 
rials has been designed and manufactured 
by the Buffalo Electronics Corp., Kenmore, 
N. Y. The system, trademarked Signa-Flow, 
shuts off feed lines in any given mix when 
a flow stoppage occurs in any line from 
clogging or other causes and resumes oper- 
ations automatically once stoppage is cleared, 
according to company claims. 


C. |. Bashore, Inc. Names 


Ada Bashore President 


Ada P. Bashore, Silver Lake, Ind., was 
elected president of C. I. Bashore, Inc., Sil- 
ver Lake, at a recent meeting of the offi- 
cers and directors of the corporation. Other 
officers include: Marshall Eaton, vice pres- 
ident; Robert L. Hogue, secretary-treasurer; 
and Lloyd Hopkins, assistant treasurer. 


Directors are Ada P. Bashore, Helene 
Eaton and Elizabeth H. Thacker. The op- 
eration of the Silver Lake Egg Farm & 


Hatchery wil! be under the management of 
Mr. Hopkins. 


FEED MILL AND STORAGE 
FACILITIES FOR SALE 


Located in Colchester, Ill., in 
the heart of the grain belt. 


Wonderful Opportunity for Enterprising, 
Industrious Man to Make Good Money. 
Income is coming in right now on a large 
quantity of beans already in storage. In 
addition to 250,000 bushels grain stor- 
age, property includes office building, 
building suitable for soy bean mill in- 
stallation, mill building and warehouse, 
feed mill machinery, large truck scale 
and six loading conveyors. Priced low for 
quick action. To inspect property and for 
full information, write 


Ultra-Life Laboratories, Inc. 


East St. Louis, Illinois 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


You cannot AFFORD to 


be without our service 


Cc. W. Sievert and Associates 
12626 Ann St., Blue Island, Illinois 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 


Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


1104 Board of Trade 
Phone: Webster 9-7730 


FOR QUICK SERVICE — CONTACT 


BOB WHITE & CO. 


FEED INGREDIENT BROKERS 


Chicago 4, Ill. 
Commodity Ticker Service 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


J 


Co. @ VERNON E. WEBER, Meadows, III, 
a 26-year-old ex-G. is the new manager of 
Purina Mills 61 Marseilles Grain & Supply Co., Marseilles, 
Quaker Oats Co. sg Ill. 
M. A. Roseman & Co. 96 : ; 
Allied Mills, Inc. 10 Russell-Miller Milling Co... “99 © JOHNSON SEED CO., Enid, Okla, 
Aster Laborstories 4 Ryde & Co. 93 has installed a new mill, reported to be one 
mburgo Co. 
American Dry Milk Institute -.................... 88 Dr. Salsbury Laboratories -..........................-- 67 of the most modern in the state. 
rcher-Daniels-Midlan = crew Conveyor Corp. 
Ark Valley Alfalfa Mills 12 Sea Board Sales Co. 104 = 
Arkansas Rice Growers Co-op Ass’n............. 35 J. H. Seley & Co. 11 NOW! Buy SUPERIOR S-PURE 
Atkins & Durbrow, Inc. 4 Shellbuilder Co. 80 Meat and Bone Scraps 
Becher-B Lockerby C Sievert A 103 Digester Tankage 
v M. Bell Co. _ ad Silmo Chemical Corp. 22 Bone Meal — Blood Meal 
emis Bro. Bag prout, ron 
Blatchford Meal A. Stanchfield & Co. 104 Superior Packing Co. 
Borden Co. 73 Standard Brands, Inc. 24 
Brewers Yeast Council, Inc. -............-.-.--~------- 56 Standard Seed & Feed Co. ....--.------.---0--------- 74 St. Paul, Mina. 
Brode Corp. 105 Stearns Magnetic Co. 72 
Bunge Corp. 105 Stone Mountain Grit Co. 
L. Burmeister Co. 95 Stratton Grain Co. 
Mfg. Co. 
Calcium Carbonate Co. 18 6S Feed & Grain Co. 
Capital Flour Mills 102 Superior Packing Co. 
Central Bag & Burlap Co. .............--~--------------- 30 3 
Cereal Grading Co. 102. Tabor Grain Co. 
Chase Bag Co. 40 Tennant & Hoyt 
G. E. Conkey Co. 101 
tra Life Laboratories 
D. C.. A. Jac. 93 Union Service Co. GRAIN COMPANY. 
Dawe’s Products Co. 49 Union Special Machine Co. 1023 GRAIN EXCHANGE, Minneapolis 
Peder Devold Oil Co. 99 United Feed Products Co. Bridgeport 1231 
Des Moines Oat Products 102 
Deutsch & Sickert 102 Val-A Co. 
Donovan Fee oO. itality s, Inc. 
E. F. Drew & Co. 50 Vitamins, Inc. 7 A F M N Y 
Dreyer Commission Co. 104 Vy Lactos Laboratories, Inc. ..................-.--. 54 e 
Duplex Mill & Mfg. Co. 96 with 
E. I. du Pont de Nemours & ee 20 Waterloo Mills Co. 46 
Werthan Bag Co. 81 
Eagle Roller Mill Co. 100 Western Condensing Co. 29 
Eastern Commodities Corp. .....-.-.----.---------- ..102 Bob White & Co. 103 Re 
Eriez Mfg. Co. 68 White Laboratories -......* 12 
Excelsior ‘Milling Co. 98 Whitmoyer Laboratories 55 
Wilber Feed Co. 103 
Feed Supplies, Inc. 90 K. I. Willis Corp. 105 
ranke Grain Co. inston, G. s 
Fredman Bag Co. 106 Wisconsin Alumni Research Foundation........102 SOYBEAN MEAL ... MILLFEEDS 
Fruen Milling Co. 12 LINSEED MEAL 
Gorton-Pew Fisheries Company, Ltd............. 32 
Gruendler Crusher & Pulverizer 4 Miyllin New President of | A. L. Stanchfield, Incorporated 
r . Wholesale Grain and Feed Merchants 
Halibut Liver Oil Producers 43 Min 
Terminal Elevator Group 500 Corn Exchange Bldg neapolis 
endy Feed Co. J. F. Mullin, previously vice president o <7 
i i 103 “NY 
Chemical. Co. 44 the Minneapolis Terminal Elevator asso- 
ciation, has been elected president, suc- 
Co. 92 ceeding Howard I. McMillan, who has 
3 headed the group since its founding in 
foropena Machine Works of 1946. Mr. Mullin is manager of the Min- 
eapolis divisi anc. 
ge neapolis division of Leval & Co., ne 
Max Kate Bag Co. . Carl C. Farrington, vice president, Ar- 
elloge ing iels-Mi i 
ae i cher-Daniels Midland Co., was named vice 
Percy Kent Bag Co. a7 president, and Ron Kennedy was re-elected 
King Midas Flour Mills . 
irectors named were KR. U. oodwort 
2 4 
ong as ape & Grin Co. 4 Cargill, Inc.; Donald Fraser, Cereal Grad- Both Cash and Futures 
Leary Grain Co. 104 ing Co.; H. H. Tearse, Searle Grain Co.; DREYER a co. 
(At it since °92 
Maney Bros. Mill & Elevator Co. -............... 54 Harry Schere, Van Dusen Harrington Co.; 414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Marden-Wild Cox. — = A. L. Burdick, Electric Steel Elevator divi- Board of Trade Bldg. Kansas City, Mo. 
es Mills 16 sion, Russell-Miller Milling Co., and Messrs. 
Merchants ~~ Co. 87 Mullin and Farrington. 
ilwaukee Fee: rain Co. 
Minnesota Linseed Oil Co. ..................... 6 F ee d t n g re d ien ft $ 


Morton Salt Co. . 98 
Murphy Products Co. 


Herman Nagel Co. 48 
National Alfalfa Dehydrating & Milling Co. 100 
National Distillers Products Corp. 85 


National Food Co. 79 
National Molasses Co. 99 
M. J. Neahr Bag Co. 83 
Nellis Feed Co. 91 
New England By-Products Corp. ............... 32 
Newsome Commission Co, 91 
G. . Noe 93 
North East Feed Mill Co. 104 
Northrup, King & Co. 77 
Northwestern Barrel Co. 80 
Oyster Shell Products Corp. .......................... 91 
Pay Wey Peed Mills, Inc. 
Pillsbury Feed Mills 47 
e104 e 


@ CLIFFORD DENKER, Towanda, IIl., 
former manager of the Towanda Grain Co. 
elevator, is the new manager of the Wes- 


ton Grain Co. elevator, succeeding Walter 
W. Luhring. 


of all Kinds 


North East Feed Mill Company 


Minneapolis 13 
@ JOHN H. CAIN, Jacksonville, Ill., ac 
tive in the operation of the Brooks Mill for 
20 years, died Jan. 13 after an extended 
illness. 


Minnesota 


DRY VITAMIN 


@ AVALON FARMERS SUPPLY CO., 
Avalon, Wis., is completing construction 
of a corn drying unit and a 25,000-capacity 
grain elevator. 


MARION, IND. 
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Promoted by Chase Bag 


R. V. BRADLEY 


R. V. Bradley has been named sales man- 
ager of the Chase Bag Co.'s eastern paper 
bag division, it has been announced by 
R. N. Conners, Chicago, vice president and 
general sales manager. Until his recent ap- 
pointment Mr. Bradley was manager of 
the firm’s New York City sales office and 
his headquarters will remain in that city. 
He will be succeeded by W. J. Newhouse. 


Dixie Mills Co. Salesmen 
Hear of Plans for 1949 


Twenty-five salesmen of the Dixie Mills 
Co., East St. Louis, attended the annual 
sales meeting at the St. Louis Athletic club, 
Dec. 18, and heard President R. E. Lung- 
stras review 1948 and tell of plans for 1949. 

R. F. Deibel, jr., vice president and 
luncheon toastmaster, also introduced Hart- 
ley Pollock, tax consultant, and Roy Long- 
street, Longstreet Abbott Co., commodity 
market counselors. 

Mr. Longstreet traced the development 
of the feed business from the 5,000,000 
tons in 1915 to a predicted 35,000,000 tons 
by 1955. This prediction is based on a 
steadily growing population, a reduction 
in tilled acreage and the obligation of the 
United States to supply foodstuffs to the 
world, the speaker said. 

@ JAMES SEARS, Plano, Ill., has been 
— manager of the Plano Farmer’s Grain 
0. 
PMA PROMOTES SMITH 

Donald E. Smith, formerly chief of the 
commodity division of the production and 
marketing administration’s Chicago office, 
has been promoted to assistant director, it 
has been announced by George D. Bradley, 
director. Mr. Smith fills the vacancy cre- 
ated by the transfer of Woodrow R. Wal- 
ton to become director of the Kansas City 
PMA commodity office. 
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COME TO HEADQUARTERS FOR 


COTTONSEED MEAL SOYBEAN MEAL 
PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 
Phone: LD 271 Teletype ME 260 Memphis, Tennessee 


On request, we will mail you our frequent market bulletins 


KEN MILLER 


Special Trunk Line During Trading Hours 
MAin 5065 e MAin 6212 
AND 
FEED INGREDIENTS 
FOR 


FEED MANUFACTURERS 


BECHER-BARRETT-LOCKERBY CO. 
563 Grain Exchange 
Minneapolis 15, Minnesota 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
“DP”. “OK" "CC" "Vv" 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 


MADE 
WHEAT, RYE, CORN and OATS 


FEED WHEAT and FEED BARLEY LAST 


WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


: 
—— 
: 
: 
: 
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Style 21800 N bag closing machine 
equipped with Style 60000 D sewing 
head for making Union Special’s 
exclusive Dubl-Tape closure on 
paper bags. 


No two jobs are exactly alike—that’s why Union 
Special builds a wide variety of bag closing equip- 
ment. It’s also the reason why Union Special field 
representatives make a careful study of require- 
ments before giving you detailed recommenda- 
tions on the kind of equipment to install. If ét’s 
“Union Special,” it’s right for the job! UNION 
SPECIAL MACHINE COMPANY, 448 North 
Franklin Street, Chicago 10, Illinois. 


BAG CLOSING MACHINES 


OURGO YEAR 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY .. . PRINTED 
FOR INDIVIDUALITY. 


30 CLYBOURN STREEI MILWAUKEE 2, WISCONSI 


JOBBERS AND 
WHOLESALERS 


FEED AND GRAIN 


MIXED CARS 
CARLOADS 
TRUCKLOADS 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 
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and MAKE MORE MONEY 1949 


Wer Wee 
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This year you can make more money 
twelve months of the year... 


* BY PUSHING Concentrates made especially to 
increase poultry and livestock production with more 
pro’ .t. That’s MurpHy’s! 

* s¥Y LINKING your feed store with one of the 
o.dest and best known farm radio advertisers in the 
feed business. That’s MuRPHy’s! 

* BY DISPLAYING a name that nearly 95% of the 
farmers in the midwest know. We mean the name 
Murpny’s! 

* BY MIXING and grinding feeds and making 
rations with Concentrates that bear a familiar label. 
The Murphy label! 

® BY CUTTING inventories of high-risk ingredi- 
ents and yet provide feeds for every need, using your 
own floor stocks—and Murpuy’s Concentrates and 
Minerals. 


Write today about the profitable Murphy franchise. 


: 
‘$ | ‘$ 


KING MIDAS CHICK- STARTING FEEDS 


Available in Both Mash and Granular Form (Mashettes) 


Now your customers have a choice of two efficient King 
Midas Chick Starting feeds! Regular King Midas Starting 
Mash and the bite-sized granulated form called King Midas 
Starting Mashettes. Both are manufactured from the very 
same high quality ingredients and provide all the essential 
elements in the correct proportions and properly mixed to 
assure successful poultry raising for your customers. Both 
promote quick, vigorous growth, protect against costly death 
loss and build heavy-laying, profit paying pullets—three good 
reasons why it will pay you to recommend King Midas Start- 
ing Mash or King Midas Starting Mashettes, whichever type 


| STARTING || your customers prefer. 
MASH 


APPLE RIVER MILL COMPANY 


manvractueee 


ev 
APPLE Rives mit co 


KING MIDAS FLOUR MILLS FEED DIVISION OF 


_ KING MIDAS FLOUR MILLS 


10LBS. 
| 


